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Sorting Diamonds from the German African Fields. 
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(From a photograph taken before the World War.) 
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An Unusually 
Appealing Gift 


A Sterling Silver Vase made in ten 
sizes—heights seven inches to twenty 
inches. The V14 shown here is plain 
finished, and may be had in either 
bright or platinum. 


Equally beautiful is the V1i4-1, a 
vase of the same design as V14, but 
engraved and with engine-turned, 
bright finish. 


Prices on request. 


Alvin Silver Company 
Sag Harbor, N. Y. 


NEW YORK CHICAGO 
20 Maiden ‘Lane 10 S. Wabash Ave. 
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The Beauties and Properties of Jade* 











Facts Concerning an Oriental Stone of Rare Beauty and Increasing 
Popularity 














JADE 
\ oe name jade has been indiscriminately 
applied to many compact or tough min- 
erals, usually white or green in color, and 
embracing not only jadeite, chloromelanite 
and nephrite (the true jades), but also 
among other minerals, saussurite, bowen- 
ite, californite, sillimanite or fibrolite, pec- 
tolite, plasma, williamsite, prehnite and 

agalmatolite or pagodite. 


There is even uncertainty regarding the 


propriety of the use of the word “jade” 
in describing jadeite and nephrite, as these 
are two distinct minerals, although they 
have the same general appearance in color 
and texture. 

The term “jade” covering both jadeite 
and nephrite, is, however, firmly estab- 
lished in both commerce and art, and it 
would serve no good purpose to try and 
displace this thoroughly accepted word, 
especially as no other descriptive term 
could possibly be found to answer as well. 

Jade served prehistoric man from which 
to fashion implements and ornaments, and 
many axes, hammers, chisels and some 
rudely carved idols made from this excep- 
tionally tough mineral have been found in 
different parts of the world, and especially 
in Europe among remains of the stone age. 

Modern lapidaries, who experience the 
greatest difficulty in cutting and polishing 
jade, marvel at the skill and patience which 
must have been employed by primitive man 
in fracturing and grinding the wondwerful 
jade weapons and tools which form part 
of many important collections. In China, 
jade or yu shih (yu stone) has always 
been held in the greatest esteem, although 
the term yu actually embraces other jade- 
like minerals which are white to dark green 
in’ color. 

The Chinese give jade the preference 
over every other stone, and as a result 
jade is a very important article of com- 
merce in that country. 

Canton handles most of the cut jade, and 
one street in that city is entirely given 
over to jade merchants. Remarkably high 
prices are paid for the finest jade in China, 
and a noted American merchant expert 
states that a small necklace of jade beads, 
each one measuring less than ™% inch in 
diameter, is valued as high as $1,000 to 
$3,000; a single green ring stone, $200 to 
$400, while thumb rings have been quoted 
as selling occasionally as high as $15,000 





“From a folder sent to the trade by the Amert- 
can Gem & Pearl Co. Copyright 1919, by the 
American Gem & Pearl Co. 


to $20,000 each. Translucent white, the 
color of fresh lard, is said to be the rarest 
of the jades, while yellow and green jades 
are prized according to their shades of 
color and condition of translucency. 

Some emerald-green jade has been found 
translucent to almost transparent, and such 
stones approach the emerald in beauty and 
brilliancy. 

Chinese lapidaries are extremely skillful 
in cutting, polishing and carving jade or- 
naments and in producing jade vessels, 
brush holders and objects of art, often or- 
namented with gold and precious stones. 

The Heber Reginald Bishop collection 
of jades, in the Metropolitan Museum of 
Art, New York city, is one of the most 
important collections of rough, cut and 
carved jades in the world. Here can be 
seen and studied rough jadeite and 
nephrite, prehistoric weapons and _ tools, 
crudely carved idols and ornaments, won- 
derfully carved and jeweled bowls, vases, 
sword handles, bottles, flowers, ornaments 
—in short, a complete exposition of jade 
and of the most priceless objects fashioned 
therefrom. A visit to the special room in 
which this collection is housed will be of 
great value to any jeweler and at the same 
time afford keen gratification to every 
lover of beautiful things. 

J ADEITE 


Jadeite and chloromelanite are members 
of the pyroxene or augite group of min- 
erals—chloromelanite being a dark green 
or black variety, differing somewhat in 
composition from jadeite and containing 
about 10 per cent. of sesquioxide of iron, 
which slightly increases its specific gravity 
over that of° jadeite. 

This extremely tough fibrous mineral 
has prismatic cleavage, splintery fracture, 
hardness of 6.5 to 7, specific gravity 3.2 to 
3.4 (chloromelanite 3.4 to 3.6), refraction 
double 1.66 and 1.68, lustre subvitreous, 
streak uncolored; it is opaque to translu- 
cent, and fuses easily to a blebby glass in 
an ordinary flame, coloring the flame a 
bright yellow. 

Jadeite is composed principally of silica, 
alumina and soda. 

NEPHRITE 

Nephrite is a tough, compact and uni- 
formly fibrous and fine-grained tremolite 
or actinolite, belonging to the amphibole 
or hornblende mineral group. 

It breaks with a splintery fracture, hard- 
ness 6 to 6.5, specific gravity 29 to 3.1, 
refraction double 1.606 and 1.632, lustre 


somewhat oily, is opaque to translucent, 


.is not attacked by acids, and fuses with 


difficulty before the blowpipe to gray slag. 

Nephrite is composed principally of sili- 
ca, magnesia and lime. 

Jadeite and nephrite occur in the fol- 
lowing colors: marble or milk white, green- 
ish and bluish white, white with green 
patches or spots, white veined with green, 
pale gray, yellow, brown, blue-green, leek- 
green, apple green, emerald green, pale 
amethystine, and, rarely, white with a tinge 
of red or rose red. 


The same colors seem generally to be 
present in both jadeite and nephrite; in 
fact, it is claimed that sometimes both min- 
crals are found to be combined in the same 
specimen, and while it is easy to distin- 
guish these stones in the rough, principally 
through the great difference in their fusi- 
bility, it is more difficult to do so in cut 
and polished specimens, because the specific 
gravity and hardness of jadeite and 
nephrite often approach too closely to make 
these tests conclusive. There does not 
seem to be any difference in the commer- 
cial value of jadeite and nephrite where 
the two stones are identical in color and 
translucency. 

Besides the names jadeite, chloromelanite 
and nephrite, jade is known as axe or 
hatchet stone. It is also called kidney 
stone because it is supposed to cure kidney 
diseases. In New England it is called 
greenstone, and the Maoris also call it 
pumanu or axe stone. 

The Maoris carve jade into a grotesque 
form of the human figure, called “tiki,” 
which is worn as an amulet. 

Jade is very resonant, and is sometimes 
used by the Chinese as material for a mu- 
sical instrument. The stones so used are 
called sounding stones. 

Chalchihuitl of the Aztecs, like the yu 
stone of the Chinese, probably included a 
number of minerals, notably jade and tur- 
quoise. The important jadeite mines in 
Burma are under the control of the Brit- 
ish government, and were discovered about 
six hundred years ago. They produce 
large quantities of this valuable mineral. 
These mines are in Upper Burma, in :the 
Mogoung district, on the upper course of 
the Uru river. 

The native miners build fires on the sur- 
face of the stone, and the rapid cooling 
causes the jadeite to crack. It is. then 
easily broken up and sold to Chinese buy- 
ers on the spot. 

About 400,000 pounds of jadeite, mostly 
medium and poor quality, is quarried an- 
nually, the product being valued at about 
$250,000. Fine material brings high prices, 
and there is a record of a block, measuring 
about a cubic yard, for which $40,000 was 
refused. About $500,000 worth of jade is 
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= The decorations on each are happy combinations of = 
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supposed to be used in China annually. 

Nephrite has been discovered in places 
in Alaska, at Jade mountain. 

Other localities where jadeite or nephrite 
have been found are southern border of 
Turkestan, Eastern Siberia, New Zealand 
(Silesia in Germany, where a boulder 
weighing 4,718 pounds was discovered at 
Jordansmuhl and now forms part of the 
Bishop collection), New Guinea, New Cale- 
donia, and possibly also Mexico, South 
America and India. 

Some other jade-like minerals are bow- 
enite (nephrite bowen); a green serpen- 
tine, somewhat resembling nephrite, but 
much lighter and somewhat softer, as its 
specific gravity is 2.59 to 2.78 and hardness 
5.5 to 6. 

Saussurite, a tough compact variety of 
zoisite, fracture splintery, hardness 6.5 to 7, 
specific gravity 3.0 to 3.4, translucent to 
opaque, colors from white to gray, bluish 
green and greenish gray. 

Silimanite or fibrolite; a densely com- 
pact mineral, perfect cleavage, fracture un- 
even, hardness 6 to 7, specific gravity 3.23 
to 3.24, lustre vitreous, colors brown, gray- 
ish white, grayish green, transparent to 
translucent. This mineral was also em- 
ployed to make weapons in Western Europe 
by prehistoric man. 

Pectolite; massive, fine grained, tough, 
cleavage perfect, fracture uneven, brittle, 
hardness 5, specific gravity 2.65 to 2.78, 
color pale green, resembling jade, used by 
Alaska Indians for implements. 

Williamsite; an apple green variety of 
serpentine, hardness 4.5, specific gravity 
2.59 to 2.64. 

Prehnite; cleavage distinct, fracture un- 
even, hardness 6 to 6.5, specific gravity 
280 to 2.95, subtransparent to translucent, 
oily green passing into white and gray, 
often fading on exposure to light. 

Agalmatolite or pagodite; member of 
mica group—of amorphous compact tex- 
ture, very soft, hardness 2 to 2.50, specific 
gravity 2.78 to 2.81, grayish, grayish green, 
brownish, yellowish. Chinese use this 
stone for carving into images, pagodas, etc. 
It is also called image or pagoda stone. 








War Boomed German Amber 
Industry 





MANKOWSKI, in the Goldschmiede 

* Zeitung, says: “This too prolonged 
war, the powerful destroyer and renewer of 
values of all kinds, has helped to raise art. 
How? Men from the furthest quarters of 
the earth have, as prisoners, learned to 
know art, at least somewhat. Monumental 
buildings, paintings, jewelry appeared be- 
fore their astonished eyes and permitted 
their souls to suspect that there are higher 
things than eating and drinking, and this 
acknowledgment can be considered as the 
first impulse in understanding the exist- 
ence of art. Whoever had opportunity to 
observe the prisoners of war conducted 
around, saw how they stood admiring the 
trinkets in the show-windows. In my home 
town of Danzig, amber goods found favor, 
and the amber turners unanimously assure 
us the amber industry was raised to great 
heights during the war period, greater than 
ever before reached. 
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All orders could not be filled that were 
given to the manufacturers, as there was 
a shortage in skilled workers. In Danzig 
and Ko6nigsberg the prisoners were prin- 
cipally from the Russian borders and the 
Balkan States, in which amber goods have 
always been loved. In the war and 
especially now (October, 1919) the de- 
mands are mounting up, especially from 
Bulgaria, Serbia, Rumania and even 
Rumelia as territory of Turkey. But it is 
only for definite articles. The more per- 
fect a trinket the quicker its sale. Just to 
mention one manufacture of amber—cigar- 
holders.” 








Art, the Artist and the Merchant 





AN interesting article on the component 

parts of the artist, art and the mer- 
chant in the goldsmithing business appears 
in the Deutsche Goldschmiede Zeitung’s 
issue of Oct. 25. It reads in part as fol- 
lows: 

“There is eternal bickering over the role 
which art and artist in their common field 
of work play in industry and the handi- 
crafts. The artist feels he has the call of 
the leader, and in fact who shall be the 
leader in questions of taste unless it be he? 
His opponent, in the present division of 
work in production is the merchant, because 
he is the public taste in production and 
sales and will not go beyond this. In the 
end they are not as far from one another 
as they themselves believe—they desire the 
interest of the public in their creations and 
they wish for advancement and novelty. 
Their only main differences of opinion are 
as to the rate of speed and the direction 
to be taken. The artist lives only in the 
laws and harmony of art. He shall wor- 
ship no other gods, as fashion’s taste or 
selling possibilities and the like. If, how- 
ever, it is to be the function of art to please, 
strengthen and elevate mankind—and any 
other function is unthinkable—it is quite 
clear that she can only fulfil her calling if 
mankind, or more prosaically expressed, the 
public, understands her work and is sensible 
of her intended action. Its verdict in this 
respect is given by the public through its 
purchases. 

Now comes the industrial speculator, who 
works with the merchant and artist. He 
lives, in the first place, not in the senti- 
mental world of art, but in that of the pur- 
chasing public, whose taste requirements it 
is his life’s profession to satisfy. He is not, 
now or ever, against change of taste. He 
knows, for sure, that the bringing forth of 
novelties promotes the purchasing appetite. 
But he knows and feels also that the public 
and the artist live in different worlds of 
fancy, and he will not follow the artist 
there, where he has a feeling of fear that 
the public will not go with them, that is to 
say, will not buy. The merchant knows the 
standard of taste of the public. The artist 
knows the path of the future in art. Ac- 
cording to their callings they see from dif- 


ferent standpoints. According to their 
callings they must find a middle line. But 
where lies this middle line? Following 


experience each tries to drag it as far as 
possible to his side, and the fight is not over 
the fact that they must get together, but as 


. people. 
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to which side shall ultimately give way 
most. 

Art enjoyment is the gratification caused 
by looking at an art product. The power 
of enjoying the contemplation of an object 
of art is very variably divided. It depends 
upon the degree of gift and culture, and 
in the consequent differences lies the 
ground for lack of agreement between 
artist, merchant and public. Or actually 
less in this difference than in the lack of 
knowledge of this difference. What is 
better or worse taste? Bad taste allows 
itself to be deceived, led aside and blinded 
by connections of thought that have noth- 
ing to do with the enjoyment of contem- 
plation: by true or faked costliness of the 
material, by likeness to nature, by correct- 
ness of style, by fashion novelty, by pecu- 
liarities of all kinds. Bad taste believes 
it sees something beautiful or declares it 
sees something beautiful, whereas in reality 
it is attracted by a pecularity or richness. 
From that point to the power of recogniz- 
ing pure art and enjoying it is a long 
distance. 

The public demands of the artist, 
through the merchant, that his creations 
shall belong in the world of sentiment 
whose existence is known in its essence as 
bad or doubtful taste. The artist demands 
of the merchant and public that they shall 
trust to his leadership and thereby arrive 
at art enjoyment and the understanding of 
art. That is to say, the artist demands 
nothing less than that one shall believe him, 
that something is beautiful even when one 
does not understand how to enjoy this 
beauty, and that one shall pay him, nat- 
urally, for this unenjoyable amount of 
enjoyment. 

The claim that our public, by expanded 
taste culture, will be led into the world of 
sentiment of the artist promises much’ for 
the future, but for the present, anyhow, wins 
no satisfaction. Many artists go so far as 
to declare matters should be carried to 
that point that only patterns standing high 
in art should be made and allowed to be 
sold. Then people would purchase of 
themselves only artistic goods and thereby 
would become educated in art. This would 
be proclaiming the absolute leadership of 
the artist. But, aside from the fact that 
such an action represents a practical impos- 
sibility, it is a false premise to believe that 
the power of enjoyment of artistic wares 
will permit itself to be forced in any way 
by decrees. Accepting that the proposed 
claim could be carried out practically it 
would produce nothing but an art for 
artists and connoisseurs, never for the 
An absolute leadership .of 
the high-standing artist in all questions of 
taste would tear mankind into those under- 
standing art and those entirely void of art, 
or art opponents. Art is, however, or 
should be, the handmaid of the soul of man- 
kind needing beauty. The ideal aim 
of a popular art that is not built up on art 
for artists but on the all-penetrating need 
of art for the people, and this will be 
reached not by the artist or the mercantile 
medium seizing the reins, but by compet- 
ing in the attempt of arriving at an art 
understood by the people. Then they will 
both, in the noblest sense, be called the 
servant and leader of the people.” 
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CUTTING WORKS 


Most Modern and Complete 
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Long Island City, New York 


ae i 








HUM UUNN/UQU2OCUGUUUQUUUUUUUHODUDCUUU UU cL 























TU ECU OE 











December 24, 1919. 


THE JEWELERS’ 








The Jewelers’ Security Alliance 





New Members Accepted, Transfers Granted and Awards Ordered Paid at 
Monthly Meeting of Executive Committee 




















The regular monthly meeting of the ex- 
ecutive committee of the Jewelers’ Security 
Alliance was held Dec. 12, at 15 Maiden 
Lane, New York, the following members 
being present: President Sloan, Chairman 
Butts, Vice-presidents Bowden and Cham- 
penois, Treasurer Karsch, Secretary Noyes, 
and Messrs. Abbott, Alford, Brown, Gough, 
and Wormser. 

The following new members were ac- 
cepted in Class A: Booth’s Jewelry Store, 
Temple, Tex.; Louis Avrunin, Macon, Ga.; 
E. O. Peterson, Elgin, Nebr.; Strange 
Bros., Atlanta, Ga.; Alfred Horwitz, Phila- 
delphia, Pa.; I. Warshal, Pittston, Pa.; 
Society of Arts and Crafts, Boston, Mass. ; 
Naigles & Wolfson, New York, N. Yes 
H. L. Ehrhard Co., Pittsburgh, Pa.; A. 
Gellman & Co., Petersburg, Va.; Shad & 
Tucker, Jacksonville, Fla.; Frank D. 
Strang, Cleveland, O.; J. C. Stump, Los 
Angeles, Cal.; Galvin O. Arnold, Pasadena, 
Cal.; M. F. Everard & Son, Pasadena, 
Cal.; Abe Isaacs, San Francisco, Cal.; 
Julius Selinger, Mrs. Anna Hermann, H. 
S. Fischer, Washington, D. C.; Thomas F, 
Byrnes, So. Boston, Mass.; H. Slessinger, 
Boston, Mass.; A. C. Hahn & Bro., Kansas 
City, Mo.; Charles H. Ziegler, St. Louis, 
Mo.; M. N. Johnson, Austin, Pa.; Wolf- 
son & Grau, Pittsburgh, Pa.; Clifford W. 
Hardy, Colorado Springs, Col.; Henry F, 
Wellman, Alhambra, Cal.; James N. K. 
Bell, Long Beach, Cal.; A. E. Doods, Glen- 
dale, Cal.; J. H. Blanchard,, Ocean Park, 
Cal.; J. Q. Hatch & Co., San Francisco, 
Cal.; Lady & Haeni, O. G. Tullis, Santa 
Monica, Cal.; Louis B. Toub, Easton, Pa. ; 
Weybosset Jewelry Co., Providence, R. I.; 
S. S. Cohen, William F. Roberts, Spokane, 
Wash.; Eugene Willkow, Leechburg, Pa.; 
Rogers, Lunt & Bowlen Co., Greenfield, 
Mass.; William F. Seeburger, Syracuse, 
N. Y.; J. A. Foster, Providence, R. I.; 
H. B. Schanely, Quakertown, Pa.; Harry 
B. Sheckler, Catasauqua, Pa.; Ralph H. 
Wilhernsdorfer, Harrison, Nebr.; Herman 
Lake, Wilkes-Barre, Pa.; L. A. Hamilton, 
Waynoka, Okla.; Claud D. Cohoon, Cana- 
seraga, N. Y.; Charles Conboy, Quincy, 
Fla.; L. E. Bryant, Clarkston, Wash.; W. 
Earl Starr, Los Angeles, Cal.; J. M. Nor- 
cross, Pemberton, N. J. 

The following new members were ac- 
cepted in Class B: Fred C. Miller, Syra- 
cuse, N. Y.; D. A. Reid, Bamberg, S. C.; 
Maurice Conreur, Greenville, Miss.; Har- 
tig & Binzel, Bowling Green, Ky.; Leh- 
mann Jewelry Co., La Grange, Ga.; Claud 
D. Davis, Perry, Mo.; J. B. Hatch, Ode- 
bolt, Ia.; A. N. Eagan, Charleston, W. 
Va.; Ernest K. Kiekenapp, Lake Benton, 
Minn.; E. A. Poe, Wichita, Kans.; Provi- 
dent Loan Society, Atlanta, Ga.; N. Fried- 
man, Phoenix, Ariz.; Henry M. Hellerud, 
Marshalltown, Ia.; John R. Bovard, Car- 
rollton, Ky.; Harry E. Bykowsky, Kran- 
dall & Westen, S. P. Lachman, I. Philip, 
M. Ratner, Samuels Bros., N. Schrebnick, 
Frank Schneider, Schroeder & Waltzman, 


Stone’s Loan Office, Detroit, Mich.; Earl 
L. Maltbie, La Plata, Mo.; A. Alber & 
Son, Gloucester City, N. J.; Fleming Bros., 
Eau Claire, Wis.; White & Wesley, Phoe- 
nix, Ariz.; J. A. B. Jones, Stafford, Ariz.; 
Carl F. Thomsen, Scotia, Cal.; E. J. Welp, 
Huntingburg, Ind.; L. R. Mogle & Son, 
Winfield, Kans.; M. F. De Myer & Sons, 
Fulton, Ky.; Monmouth Jewelry Co., New- 
port, Ky.; Wier Jewelry Co., Starkville, 
Miss,; Hary J. Gold, A. William F. Kiefer, 
Philadelphia, Pa.; Art Jewelry Co., Wichita 
Falls, Tex.; Byrd & Co., Martinsville, Va.; 
A. Lindahl, St. Paul, Minn.; S. Arthur 
Boylen, Mystic, Conn.; H. W. Pobst, Taze- 
well, Va.; Silbergerg Bros., El Paso, Tex.; 
M. A. Worcester & Co., Lidgerwood, N. 
Dak.; L. B. Huston, Highmore, S. Dak.; 
Reagan, Kipp Co., A. Stowell & Co., Bos- 
ton, Mass.; R. W. Clark, Kendallville, Ind.; 
Clinton E. B. Williams, Calexico, Cal.; 
Louis Weber & Son, Lancaster, Pa.; Nich- 
olas M. Teti, New Britain, Conn.; William 
A. Robertson, Haddon Heights, N. J.; The 
Tilford Jewelry Co., Reading, Pa.; C. E. 
Parker, Oilton, Okla.; American Watch & 
Diamond Co., Max Kannengiesser, Mau- 
rice S. Dessau, Hermann Baum, Inc., 
Henry Froelich & Co., Emile S. Hirsch, 
A. Wolfson, New York, N. Y.; B. Bur- 
stein, Ajo, Ariz.; Fredricks Jewelry Store, 
Springfield, Mass.; A. F. Crongeyer, A. B. 
Milkins, Wyandotte, Mich.; Frank S. John- 
son, River Rouge, Mich.; Morris Weiss, 
Warfield Jewelry Shop, J. D. Murray, Nor- 
man B. Hayden, Ivanhoe R. Gulliksen, 
Frank L. Grant, E. R. Grant, N. Goldman, 
D. Fodor, S. P. Flayer, Jozef Dobrik, 
Charles Bartha, Detroit, Mich.; George 
Christiansen & Co., E. V. Lorig, Omaha, 
Nebr.; G. F. Swartz, Mobridge, S. Dak.; 
Jacobs & Lipoff, Houston, Tex.; Charles 
J. Barr, Warrenton, Va.; W. E. Gurr, 
Chelan, Wash.; Leo M. Dornberg, Spo- 
kane, Wash.; Crescent Jewelry Co., El 
Centro, Cal.; H. Miller & Son, Cleveland, 
Ohio; Henry Weber, New Orleans, La.; 
The Rosenblatt Co., Inc., Greenville, Tenn. ; 
A. M. Eberheart, Chicago; Ernest Giglio, 
West Hoboken, N. J.; Edward E. Dail, 
Waynesburg, Pa.; William B. Reed & Co., 
Pawtucket, R. I.; G. B. Moffitt, Pilot Point, 
Tex.; The E. B. Horn Co., Boston, Mass. ; 
George Crystal, New York; Avery D. 
Smith, Long Beach, Cal.; Mrs. J. O. Mc- 
Clintock, Hollywood, Cal.; M. O’Keefe 
Jewelry Co., Arthur G. Pohndorf, Denver, 
Colo.; Victor E. Desio & Co., Ayre & Tay- 
lor Co., E. Voigt, S. F. Cooper, Washing- 
ton, D. C.; City Jewelry Store,..Camilla, 
Ga.; H. C. Wendt, Altamont, Ill.; S. 
Rubenstein, Frederic’s Pearl Shop, H. H. 
Koerts, Chicago; M. Meyer, Marion, Ind.; 
William F. Lesch, Grundy Center, Ia.; A. 
Winkler, Kansas City, Kans.; Fine’s 
Jewelry Shop, J. Segen & Co., New Or- 
leans, La.; G. Herbert Feldpusch, J. Will- 
iam Albrecht, Baltimore, Md.; F. W. Par- 
ris Silver Co., Boston, Mass.; Henry 
Hakan, Kansas City, Mo.; S. Smith 
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Jewelry & Loan Co., St. Louis, Mo.; Thos. 
A. Walsh Co., Omaha, Nebr.; New York 
Loan Co., Arthur L. Bradley, Syracuse, N. 
Y.; Sonne Bros., Utica, N. Y.; Alexander 
Sidur, Whitehall, N. Y.; Leo D. Mark- 
owitz & Co. Cleveland, O.; Schumer 
Bros., Carrie Paris & Co., Chas. D. Baker 
Co., Cincinnati, O.; Gomberg Bros., Cleve- 
land, O.; C. F. Brooks, Uhrichsville, O.; 
John Long Co., W. M. Tower, Portland, 
Ore.; Mark E: Trone, Hanover, Pa.; John 
C. Gitt, Harrisburg, Pa.; L. Creskoff, Phil- 
adelphia, Pa.; Archie K. May, York, Pa.; 
L. V. Guertin Est., Hub Loan Co., Paw- 
tucket, R. I.; Rhode Island Chain Co., S. 
& B. Lederer Co., Providence, R. I.; Har- 
riman Jewelry Co., Harriman, Tenn.; Ira 
F, Bradley, Bowie, Tex.; Walter R. How- 
ard, Cleburne, Tex.; Fox & Cerper, Louis 
H. Novin, Dallas, Tex.; Sheldon Jewelry 
Co., W. T. Hixson Co., El Paso, Tex.; 
Robert L. Tschumy, S. Nevelow, H. Neve- 
low, Galveston, Tex.; Marple Jewelry Co., 
Hampton, Va.; Adolph Lowenstein, Mil- 
ton I. Mervis, Norfolk, Va.; R. L. Brewer 
& Son, Suffolk, Va.; J. G. Weber, Seattle, 
Wash.; A. F. Mirlach & Bro., Beaver Dam, 
Wis.; Allen A. Peters, Allentown, Pa.; A. 
F. Brainard, O. W. Dreyer, Long Beach, 
Cal.; Louis Miller, M. Miller & D. Kesser, 
Atlanta, Ga.; S. L. Orr Co., Macon, Ga.; 
Joseph Pazmany, St. Louis, Mo.; John 
George, Mobile, Ala.; Harry Goldstein, 
San Francisco, Cal.; Palace Jewelry Co., 
New Haven, Conn.; Millard F. Davis, 
Banks & Bryan, Wilmington, Del.; William 
S. Shirk, Anderson, Ind.; John E. 
Bauchert, Noblesville, Ind.; G. Csillagh & 
Son, Gottlieb Flachsmann, W. M. Laclare 
& Co., Fred S. Palmer, I. Shcolnek, Will- 
iam J. Trost, J. Weller, John T. Eddington, 
Detroit, Mich.; Harry H. Hiltz, William 
Present, Hugh Connolly & Son, Pontiac, 
Mich.; J. F. Codling & Co., Royal Oak, 
Mich.; Otto H. Arosin Co. St. Paul, 
Minn.; Adelson-Chambers Jewelry Co., 
Woodstock-Hoefer Watch & Jewelry Co., 
Kansa8 City, Mo.; Milton E. Meyer, St. 
Charles, Mo.; Western Associated Jewel- 
ers, Omaha, Nebr.; Kopp & Campbell, 
Princeton, N. J.; C. H. Brooks, Ithaca, N. 
Y.; Heileman & Roth, Cincinnati, O.; J. 
F, Murphy, Coalgate, Okla.; L. H. Chap- 
man, Okeene, Okla.; Harry A. McKnight, 
Allentown, Pa.; M. Finkelstein, Bethlehem, 
Pa.; A. C. Krueger, Spokane, Wash.: 
Southland Jewelry & Optical Shop, Dallas, 
Tex.; Metropolitan Jewelry Co., San An- 
tonio, Tex.; E. C. Yocum, Spokane, 
Wash.; Walter Franklin Leavell, Suitan, 
Wash.; J. Goldman, Milwaukee, Wis.; 
Henry Bayer, Whitewater, Wis.; Fred- 
erick Jurgensen, Jersey City, N. J.; Marion 
H. Heyman, Camden, S. C.; Fred L. Bur- 
ton, Laurel, Miss.; L. W. Collins, Oxford, 
Pa.; J. C. Leadbetter, Anacortes, Wash.; 
Thomas H. Taylor, Harrisburg, Pa.; Earl 
H. Gier, Bethlehem, Pa.; L. A. Von Court. 
Princeton, W. Va.; Glaser Bros., Pratt, 
Kans.; William Leve, Utica, N. Y.; Ben- 
nett Jewelry Co. Kansas City, Mo.; 
George A. Parkins, Ord, Nebr.; E. H. 
Beatty, Brookings, S. Dak.; H. Becker & 
Sons, Houston, Tex.; Hipsh Jewelry Store, 
Martinsville, Ind.; Adams Jewelry Co., 
Kansas City, Mo.; William Shenkman, 





(Continued on page 67.) 
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(Continued from issue of Dec. 17.) 
Silverware (Continued) 
WEIGHT—GUARANTY. 

Spoons, forks and knives, with the ex- 
ception perhaps of teaspoons, are preferred 
20 per cent heavier in weight than is cus- 
tomary in the United States. 

The matter of guaranty has not been im- 
portant in Cuba, since customers place con- 
fidence in the dealer, whom they know per- 
sonally, rather than in the manufacturer. 
As far as can be ascertained, European 
manufacturers have conducted no advertis- 
ing campaigns for their flatware in recent 
years, so that the guaranty has not been 
featured. Christofle & Cie.’ guarantee their 
merchandise for 50 years. Wurttemberg- 
ische Metallwarenfabrik furnish no guar- 
antees, but simply make a statement that 
their best grades of flatware should give 
15 to 20 years of service under ordinary 
conditions. 

PRICES. 

Following is the price list for flatware 
of Christofle & Cie., Paris, for 1913 (franc 
=19.3 cents) : 


Articles. 
TOAGSPOONS: <<0ce0 per dozen 
Soup (ladles: 2 sccasciess each 
Vegetable spoons...... each 
Geary IadleR! os eccccer each 
Coffee spoons.....per dozen 
Oyster knives ........ each 
Nut crackere: ...'s..<0 each 
Buttet KMIVES «acca wea pair 
SUGEE GDOONE 60.60.0006 each 
SUGST SPOONS. «0000500. each 


Fish knife and fork....pair 


COrvatitt 668 cccsctiacces pair 
Salad set (horn ends)..pair 
Set of fish carvers..... pair 





a Alpaca. 


SIMPLE PATTERN, 
Spoons or forks..per dozen. 


Dessert spoons or forks 
per dozen, 


Silver 

Size. per Price 

ozen. 
Cm. Grams. Marks. 
21 9 13.75 
21 (a) 9.00 
13.5 21 8.00 
13.5 15 6.50 
13.5 9 5.00 
13.5 (a) 2.50 
36.5 6 4.75 
36.5 4 4.25 
36.5 (a) 2.25 
26 5 2.50 
26 3 2.00 
26 (a) 1.25 
us 5 2.70 
5 4.50 
5 2.25 
5 3.25 
5 2.75 
5 1.00 
5 .70 
5 3.25 
5 5.50 
5 3.75 
5 8.25 

MODEL B. 

21 90 19.00 

21 60 16.50 

21 40 14.25 
21 2 12.00 
21 (a) 7.50 
18 60 15.00 
18 40 12.75 











PLAIN PATTERN, MODEL H 





Price per dozen. 
a 2 











Silver, per “ Plain Simple Elaborate 
Articles dozen. Size. goods, design. design. 
‘ Grams. Cm. F ven C8. F — F rancs. 
aeadce 21 ys) 
A AR OES SE af Fi 33 a. 
MIVOR, OGIO 5 o5:ic 2s 56.6 a case os 4s eicve See se teen ewe 18 ‘3x6 4 pot Pe 
TRRSECTE SPOONS: 6.0 o s:0-0:0:0c-0.0c0 ceenesecspedoeeccevae ? 60 { Ys ; Ys 
UMNO TERE ver are aie case Raye eo Ae SS ESTES ONES if 1‘ 18% a = 4 2 
Dessert knives, steel blades....... ee eeeeeeeeeeeees rt = yo bar 
Dessert knives, plated blades........+esseeeeeevees 18 536 3a 
Dessert spoons, small size........ceeeeeece cee eeees 1 4g { - 4 ts: ne 4 
Dessert forks, small size.........+ee0+ diaecere-sreasnesne f - 16% A fe 34 
TEASPOONS 2.0 cccesccccccsccsssccsceoccccecsceese is be ef a Fe 
Teaspoons, small Size.......ssseeeeeeeeeeeeeeecees 7 ot. - 
eee, BHBUGGE BEE. oi 6.5 6.6 6d < outs. ode Ousee ; HA 4 Le “ - 
NEGTEBE SDOONG 6.0.6.6.0.6.66 8000 ssis' ene 0 60006 dwoe esis 
Soup om a SIZE... see cece cence seen ereeeees . = 3% . 4 a 16 a 19 
$s ladle, medium Size... 1... seeeeeeeeeereeeeeee : ie a 
ip ladle, small size........ccccccccccccccceccee ag 8% ail al4 al7 

a Each. 

Forty per cent discount from above prices = & <2 
is given to the largest dealers who pay Knives, medium..per dozen 25 30 20.00 
cash in Paris. Other firms receive smaller = a ye 
discounts. A medium-sized firm in Cuba 25 15.00 

; ‘ > : 
receives discounts of 10 per cent and 5 oval Dessert knives....per dozen 21 21 16.75 
cent for goods delivered out of stock in 21 15 13:25 
Habana. : 21 (a) 3:00 

Following is the 1913 price list for flat- Teaspoons........ per dozen 13.5 18 9.00 
ware of the Wurttembergische Metallwaren- ae ig 7-30 
fabrik, Geislingen, Germany: 13.5 (a) 3.25 

ying a ay 
AIN MODEL H. . 
PLAIN PATTERN, MO Asal 13 ; 630 
: : i a i 
Astiches, at” a each 22 5 = - 3.75 
Cm. Grams. re = 7 7 
Spoons or forks..per dozen 4 z= re 4 Vegetable spoons...... each 22.5 5 3.25 
20 40 =11.75 “3 ; a 
20 20 9.50 . aa 25 
20 (a) 5.00 25.5 (a) 1.50 
Dessert spoons or dessert 13.00 ELABORATE DESIGN, MODEL 44.b 
18 60 i ilver 
snaianniilie esinouees 18 40 10.75 Articles, Size. per Price. 
18 20 8.50 ozen. 
18 (a) by . bei ‘ ry on. Mets, 

i i 25 30 20. oons or forks..per dozen i 

Knives, medium..per dozen . - +300 p . = yr 
25 15 16.50 Dessert spoons or forks, 
25 9 15.00 per dozen 19 60 17.50 
a OS} Cles ri oe ae ae 
i 1 21 16.75 Knives, medium..per dozen s 
Dessert knives....per dozen = 1 1623 z = yo 


63 
Silver 
Articles. Size. per Price 
dozen. 
Cm. Grams. Marks. 
Dessert knives....per dozen 21 21 18.75 
21 15 17.25 
Teaspoons .......per dozen 13.5 18 10.50 
44.5 12 9.00 
aAlpaca. ob See figure 18. 


Discounts of 20 per cent, plus 5 per cent, 
plus 2 per cent, are given to the largest 
dealers, who pay cash in Germany. Other 
firms receive smaller discounts, and some 
in Habana of minor importance pay list 
prices without discount. 

Complaint is frequently heard of the 
prices charged by American manufacturers 
for flatware, but especially for hollow- 
handled knives. There have been substan- 
tial advances in European prices of flat- 
ware since the beginning of the war. In 
June, 1915, Christofle & Cie. announced an 
increase in price of 10 per cent, and in 
January, 1918, Cuban dealers reported that 
this had been increased to 75 per cent. For 
evident reasons German manufacturers 
have not been shipping goods to Cuba re- 
cently. 

ARTICLES IN DEMAND 

The most salable pieces are teaspoons, 
tablespoons, medium forks and medium 
knives; desert spoons, forks and knives, 
and small coffee spoons. There is 
also an active demand for individual fish 
knives and forks, preferably with hollow 
handles. Ice cream spoons are extensively 
sold, but are distinct in form. Instead of 
a bowl they have a flat end with the rear 
edge turned up. They are usually 55% 
inches long. A substantial trade is done 
in mango forks, usually 634 inches long; 
these have a large center prong and two 
small ones, and are preferred with a hol- 
low handle. There is a fair demand for 
oyster forks. 

Of the larger pieces, usually sold with 
sets, there is a good sale for soup ladles, 
vegetable spoons, carving sets, salad 
servers, fish servers, cake: servers, gravy 
ladles and sugar shells. The soup ladles 
are preferred with a round bowl and 
straight handle. Carving sets usually con- 
sist of two pieces, the knife having an 8 or 
9 inch straight blade. Large spoons and 
forks for serving salad must have the ends 
made of horn; these are extensively sold. 
Fish carvers consist of a fork 9 inches and 
a knife 12 inches long. There is very little de- 
mand for sugar tongs, as granulated sugar 
is in general use throughout the island, ex- 
cept at some of the best hotels. The larg- 
est demand is therefore for sugar shells. 
Cake servers have some sale. 

Fruit knives and individual butter knives 
are stocked by all dealers. Bouillon and 
soup spoons with round bowls are not 
wanted. Orange spoons are not used, since 
the fruit is usually pared before being 
served. 

CHESTS FOR FLATWARE. 

About 90 per cent of silver-plated flat- 
ware is sold by jewelry stores in chests, 
but only a small percentage is sold that 
way by hardware dealers. The display of 
flatware is even more important than in the 
United States, because a great many chests 
of silver-ware are used as gifts, and the 
Cubans are fond of show. 

Cases for silverware are of European de- 
sign and are quite different from ours. An 
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important feature is to have the case so 
arranged that it shows up each individual 
piece, and cases in which several pieces of 
the same kind are stacked up are not 
wanted. 

The Wurttembergische Metallwarenfab- 
rik has a special catalogue of chests for 
silverware which contains 239 pages. A 
copy of this is on file at the New York 
office of the Bureau of Foreign and Domes- 
tic Commerce, room 734, Customhouse. 
This shows hundreds of different styles of 
cases, almost all of which are suitable to 
the Cuban market. It would be impossible 
to describe many of them, but two types 
warrant special attention, since they will 
give an idea as to the taste of the market. 
One is a substantial cabinet made of oak or 
mahogany, 20 inches long, 13 inches high, 
and 16 inches deep. It has three drawers, 
in which each piece can be seen. Where 
possible the large fancy pieces, such as 
soup ladle, fish set and carving set, are ar- 
ranged underneath the lid, so that they can 
be seen when it is raised. Any feature that 
will help to make a big display is well re- 
ceived. 

Another popular type is a cabinet, 25 
inches high, 20 inches wide, and 12 inches 
deep. It has two swinging doors in front, 
hinged on the sides. The silverware is ar- 
ranged around the inside of the case, cov- 
ering the back, sides and door, as well as 
the bottom, and at times even the top, 
which can be raised so as to show the 
merchandise. These types of chests are 
used for complete sets of flatware. There 
are, however, numberless smaller ones for 
smaller assortments. 


SETS AND CASES IN DEMAND. 


A set of flatware in very active demand 
consists of a dozen each of teaspoons, small 
coffee spoons, tablespoons, medium forks 
and knives; dessert spoons, forks and 
knives; and fish forks and knives; also one 
each of the following fancy pieces: Soup 
ladle, gravy ladle, carving fork and knife 
(with 8 or 9 inch blade), large fish fork 
and knife, salad spoon and fork, vegetable 
spoon and sugar shell. At times a dozen 
knife rests are included, as well as a large 
butter knife and cake server. Another 
popular set contains a half dozen instead of 
a dozen each of the staple pieces. 

There is an active trade in cases contain- 
ing a dozen teaspoons, or a dozen each of 
tablespoons and medium forks and knives, 
and in other cases containing merely a 
dozen of one of the staple pieces. There is 
less demand for boxes containing a half 
dozen each of the above articles, as Cubans 
serve many courses and have large fami- 
lies. 

Cases containing salad servers, fish 
servers, carving sets or other fancy pieces 
are sold very much as in the United States. 

ADAPTING AMERICAN GOODS TO TRADE. 

American flatware is being bought in 
Cuba not from choice but from necessity. 
Germany is shipping nothing and France 
and England very little, so that the trade 
must depend upon American merchandise. 
This is regarded as a substitute only, as in 
size, finish and design it is different from 
what the market is accustomed to. It is 
possible that to a certain extent both dealer 
and consumer may have awakened to the 
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merits of our flatware, but too much should 
not be expected, since the taste of the 
people is deep-rooted and can not be read- 
ily changed. For instance, not a single Cu- 
ban dealer has been able to explain why 
spoons and their corresponding forks are 
required to be of the same size, as they 
are never used at the same time, except 
that the people are accustomed to have them 
that way and dealers believe it is easier to 
change the size of the fork than it is to 
change the taste of their customers. A 
dealer reports that a set of American flat- 
ware was returned to him because the soup 
ladle had a curved handle, as the customer 
believed that the ladle had been damaged. 

It is impossible for any one manufac- 
turer to make’ changes in his flatware to 
meet every idiosyncrasy of the trade, es- 
pecially in fancy pieces. as every European 
manufacturer makes these according to his 
own ideas and slightly different in size and 
shape. However, American manufacturers, 
in order to get a permanent foothold in 
this market. should be willing to go to some 
trouble and expense in adapting their lines 
to its requirements. Fish knives and forks 
should be added to the line if they do not 
alreadv exist. as well as a large fish ser- 
vice. Forks could with advantage be made 
of the same size as the corresponding 
spoons. If one or two of the simple pat- 
terns that are popular in Cuba are added 
to the line it will materially help in gain- 
ing the good will of the trade. 

Unless our manufacturers are willing to 
meet the trade half way it is doubtful 
whether they will be able to withstand 
European competition in the future. 


CHARACTERISTICS OF HOLLOW WARE. 


For purposes of this report hollow ware 
may be divided into two general classes— 
utility articles and ornamental pieces. Both 
are sold extensively in Cuba, but opportu- 
nities for American manufacturers are 
greater in articles of utility, as more of our 
goods are adapted to the market. 

Goods are not always used for the pur- 
poses for which they are intended. For 
instance, a European butter dish made of 
glass with a metal top is extensively sold 
on the island as a powder box. As both 
men and women are accustomed to use a 
large French powder puff at home, there is 
a brisk trade in these butter dishes. Orna- 
mental jelly stands are frequently used in 
the boudoir to serve as a receptacle for 
pins and other small accessories. 

Ornamental pieces are in great demand 
for decorating the home. They are much 
more elaborate in form and design than 
American goods; they are also larger in 
size. Center pieces, for instance, are at 
times 2 feet long and 3 feet high. The Cu- 
bans are fond of articles made of glass and 
metal, which frequently consist of units that 
can be used in sections. For instance, the 
large center piece mentioned above can be 
made smaller by removing a glass section 
from the top. 

A larger part of the hollow ware used 
for ornamental purposes is bought from 
the Wurttembergische Metallwarenfabrik. 
From the appearance of the goods it is evi- 
dent that the firm has powerful hydraulic 
presses capable of stamping large pieces 
that in American factories would be made 
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of several sections and later soldered to- 
gether. This may be one reason why this 
German firm is able to sell its merchandise 
at such low prices as to make it extremely 
difficult for American manufacturers to 
compete. 

QUALITY. 


The same importance is not given to the 
quality of hollow ware as to that of flat- 
ware. Except in the very best stores more 
importance is attached to the appearance of 
the article than to its quality. European 
manufacturers, with the exception perhaps 
of the English, do not state any definite 
quality for hollow ware. The amount of 
silver used’is therefore at times extremely 
small, especially in German and Spanish 
goods. 

The base metal consists of nickel silver, 
brass or Britannia metal, and frequently 
soft-metal ornaments are used with any of 
these alloys. Goods made of solid silver 
are usually 0.800 quality, but the best shops 
stock goods made of sterling silver. 

The Wurttembergische Metallwarenfab- 
rik are said to have glass works connected 
with their factory, and the quality of the 
glass which they make for use with their 
metal ware is unusually good. This is 
either of single or double thickness, de- 
pending upon the size of the article, the 
edges being polished. 


FINISH AND WEIGHT. 


Butler finish is by far the most popular 
for hollow ware; bright finish is in small 
demand, being well received, however, for 
such articles as bread trays, bonbon dishes, 
and baskets in pierced designs; also for 
octagonal tea sets. Satin finish is not popu- 
lar but it is occasionally used for cheap 
goods, especially butter dishes and the like. 
Goods that are gold plated inside are well 
received. 

Usually the weight of American hollow 
ware is satisfactory. The difficulty is to 
meet the competition of the German manu- 
facturers, especially the Wurttembergische 
Metallwarenfabrik, which makes goods of 
very light sheet brass or nickel silver in 
heavy embossed designs. This gives the 
article a massive appearance and at the 
same time helps to stiffen the metal. There 
is thus a saving in the base metal as well 
as in the amount of silver deposited. 


PRICES, 


It is manifestly impossible to give prices 
for the thousands of different kinds of 
articles included in the term “hollow ware,” 
since a slight change in form or design 
may involve considerable extra labor and 
consequently extra cost. Complete cata- 
logues and price lists of the Wurttemburg- 
ische Metallwarenfabrik and Christofle & 
Cie. are on file at the offices of the Bureau 
of Foreign and Domestic Commerce, and 
manufacturers are referred to these for 
prizes. 

In 1913 the German firm gave discounts 
of 30 per cent, plus 5 per cent, plus 2 per 
cent, from list prices to their largest custo- 
mers who paid cash in Germany. At that 
time Christofle & Cie. gave a discount of 
33'4 per cent on hollow ware. In January, 
1918, Christofle & Cie. canceled all dis- 
counts and raised their list prices 80 per 
cent. In May of the same year list prices 
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were increased by 110 per cent on goods 
consisting partly of glass or porcelain. 


VARIETY OF EUROPEAN GOODS. 


The large variety of hollow ware made 
by European firms, especially by the Wurt- 
tembergische Metallwarenfabrik and Chris- 
tofle & Cie., gives the a decided advantage. 
For example, the German firm offers 81 
kinds of tea sets and no less than 60 kinds 


of butter dishes, which are made in a° 


large variety of designs. The remark is 
frequently heard on the island that all 
American manufacturers make the same 
kind of goods. The dealer gets this im- 
pression because of the fact that he is 
accustomed to buy hollow ware made in 
Germany, France, England, and Spain, so 
that he usually sees a large assortment 
of patterns; also he frequently finds our 
designs simple, since the market favors 
ornate designs in hollow ware. This diffi- 
culty may partly be overcome through the 
co-operation of American manufacturers 
in avoiding duplication of designs made for 
the Latin American trade. The result of 
this will be that our manufacturers will 
compete with European firms instead of 
with each other. 
(To be continued.) 
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Coatesville, Pa.; John W. Taliaferro, Har- 
risonburg, Va.; Elmer H. Fox, Cleveland, 
O.; F. Ray Robinson, Sumner, Ia.; O. W. 
Kapitke, Hartford, Conn.; Mrs. Josephine 
K. Lassen, Philadelphia, Pa.; James A. 
Nelson, Reuther Jewelry Co., Decatur, 
Ala.; Arnold H. Couturier, Jr., Koke, 
Slaudt & Livermore, Inc., Los Angeles, 
Cal.; Halstead Bros, Detroit, Mich.; 
Frank’s Loan Office, Flint, Mich.; Paul A. 
Kanter, Hamtramck, Mich.; Conley & 
Blashill, Imlay, Mich.; F. P. D’Arcy, Kala- 
mazoo, Mich.; Joel H. Burnett, Heath’s 
Jewelry Store, Lansing, Mich.; D. H. Wren 
& Co., Owosso, Mich.; Sherman H. Mills, 
Oxford, Mich.; C. C. Ross, Bethany, Mo.; 
F. S. Case & Son, Logan, O.; C. E. Mas- 
‘ters, Crawford, Nebr.; Joseph Kraut, 
Doylestown, Pa.; E. K. Bean, Lansdale, 
Pa.; Charles Oren, Memphis, Tenn.; Sam- 
uel T. Brown, Long Beach, Cal.; Mr. and 
Mrs. R. C. Bates, Alliance, O.; E. B. O. 
Smith, Lancaster, O.; Dave Strasmick, 
Ardmore, Okla.; Sam Finkelstein & Son, 
Plymouth, Pa.; Willis H. Allen, Syracuse, 
N. Y.; Robert A. Quick, Geneva, N. Y.; 
J. M. Eichmann, Camden, N. J.; Edward 
J. Hodgdon, New Bedford, Mass.; O. R. 
Simenson & Son, Olympia, Wash.; M. 
Sobol, Spokane, Wash.; Henry Karfstedt, 
Colfax, Wash.; Max Findeisen, Olympia, 
Wash.; C. E. Chapman, Chicago; I. 
Scheuer, New York; Longcroft Jewelry 
Store, Berlin, Wis.; O. I. Crawford & Co., 
Marion, Ind.; George J. Senk, Ambridge, 
Pa.; Long & Hocum, Mitchell, S. Dak. 

Thirty-eight members were transferred 
to Class B, making the total number of 
members in Class A 1,917, and in Class B 
4,458, a grand total of 6,375. 

The following transfers in Class A were 
granted: Baker Jewelry Co., Chelsea, 


THE JEWELERS’ 


Okla. to M. S. Booth Jewelry & Music 
Co.; C. L. Wassermann, Seward, Nebr., 
to Wassermann & Seidel; William J. Mor- 
stein, Baltimore, Md., to William J. Mor- 
stein & Son; Bass & Heyman, Newark, N. 
J., to Louis Bass; Chas. G. Hamelin, Ta- 
coma, Wash., to Hamelin’s Jewelry Store. 

The following transfers in Class B were 
grandted: Robert Braun, La Crosse, Wis., 
to Braun’s Jewelry Store; Charles Rein- 
statler, Cincinnati, O., to Reinstatler & 
Mecklenborg ; Kipp & Perley, Griswold, Ia., 
to Newton S. Kipp.; H. P. Hall, Carthage, 
Mo., to Hall & Pingree Jewelry & Optical 
Co.; Isador Shepard, Los Angeles, Cal., to 
Henry Silberstein; C. S. Poole, Joplin, Mo., 
to L. E. Leek; Kimball & Koons, El 
Dorado, Kans., to Kimball Jewelry & Opti- 
cal Co.; Tracy E. Darrow, Binghamton, 
N. Y., to T. E. Darrow & Co.; George 
Kurz, Cleveland, O., to Ray S. Fox. 

The following rewards were ordered 
paid: 

To Officer E. L. Shelton for arrest and con- 
viction of Wm. J. Connell, who broke the show 
window at the store of R. Harris & Co., Washing- 
ton, D. C., on Nov. 20, but the noise was over- 
heard by the officer, who was about two blocks 
away. He boarded an automobile and arrived on 
the scene before the thief could secure any prop- 
erty. The sentence was a fine of $100 and in 
default to be committed to jail for 30 days. 

To Chief of Police Stanley Guy for arrest and 
conviction of Ted Kenney and one Geiberson, 
boys about 13 years of age, who broke into the 
store of H. M. Roberts, Terry, Mont., through 
the coal hole on Jan. 16 and stole about $55 worth 
of property. Practically all the property was re- 
covered, and the boys were sentenced to a re- 
formatory and placed on probation. 

To Officers A. L, Smith and William Moore for 
arrest and conviction of Andrew MacDonald, who 
broke the show window at the store of J. A 
Abramson, Los Angeles, Cal., on Aug. 9 and stole 
about $90 worth of property, a large part of which 
was recovered, Property we also recovered be- 
longing to O. L. Wuerker and C. H. Walton, Los 
Angeles, Cal., whose windows had been broken by 
the same thief on July 2 and July 17. The thief 
pleaded guilty and gave information for the re- 
covery of the property. Being a recently dis- 
charged soldier with artificial hand and arm, he 
was given a term of 5 years and placed on pro- 
bation. 

To Officers McMillan, Lewis and Dunn for ar- 
rest and conviction of William A. Campbell, who 
broke the show window at the store of J. H. 
Wood & Co., Fall River, Mass., on Oct. 10 and 
stole about $100 worth of property, all of which 
was recovered by the officers. They heard the 
breaking of the glass and rushed to the scene be- 
fore the thief could get away. On a plea of 
guilty Campbell was placed on probation—leniency 
being shown to him because of an excellent war 
record, he having been recently discharged from 
service. 





Striking Watchmakers of Toronto Go Back 
to Work During Xmas Season 


Toronto, Can., Dec. 17.—The journeymen 
watchmakers, of Toronto, who recently 


* went out on strike for increased wages and 


a 44-hour week, decided Dec. 11 to return 
to work temporarily, at the old rate of 
wages so as not to inconvenience the pub- 
lic during the Christmas season. 

Negotiations are to be resumed in Janu- 
ary between the union and the Retail Jewel- 
ers’ Association to draft a new scale of 
wages, an agreement having been effected 
that higher prices will be charged for watch 
repairs after Jan. 1. 





Last Wednesday a sneak thief visited the 
jewelry store of Kushner Bros., Lake 
Charles, La., and stole a diamond ring val- 
ued at $500. 
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Diamond and Gold Mining in British 
Guiana 





[X the course of an interesting report on 
the commercial conditions of British 
Guiana, George E. Chamberlain, United 
States Consul at Georgetown,: sent to the 
Department of Commerce recently some 
facts on both the gold and diamond mining 
industries of that colony. Speaking of the 
decline in the gold output, he says: 

“The production of gold in 1918 was the 
lowest in recent years. The record produc- 
tion of the colony was in the fiscal year 
1893-94, when 138,528 ounces were found. 
Since that time the production has steadily 
declined until 1918, when only 24,546 
ounces were mined, a falling off of 5,000 
ounces from the previous year and about 
12,500 ounces less than in 1916. Quartz 
mining has ceased. Dredging and placer 
washing only continue to be profitable, and 
until some richer deposits are found there 
can be no marked increase in production.” 

Referring to the diamond mining in- 
dustry, he reports: 

“The diamond industry, as well as the 
gold, suffers from the excessive cost of 
transport to the interior, but the effect on 
the former is not so great and the produc- 
tion, except in 1915, has been fairly steady. 
The output during 1918 amounted to 
14,196 carats, worth $141,960, compared 
with 17,908 carats worth $179,080, in 1917. 
Local banks ceased to give advances on 
diamonds in August, 1914, and the industry 
practically came to a standstill in December 
of that year. Later; in 1915 shipments 
were resumed to the United Kingdom, and 
with higher prices being realized the in- 
dustry soon recovered.” 





How Chicago Got the News That the Ban 
Had Been Lifted 


Curcaco, Dec. 17.—The coal conservation 
lid has been removed in Chicago, with the 
ending of the coal strike, and jewelry 
firms will be allowed to return to normal 
conditions, as to heat and light, at once. 
John H. Hardin, president of the Chicago 
Jewelers’ Association, deserves a great 
deal of credit for the prompt manner in 
which he informed members of the glad 
tidings. Almost before the daily news- 
papers were on the streets announcing the 
calling off of restrictions, the following 
printed letter reached the members of the 
Ln 5 ous 

“Information from an official source has 
just reached our office that all fuel re- 
strictions and curtailment of business oper- 
ations will be removed commencing on 
Saturday night, Dec. 14. We are further 
advised that practically the only contin- 
gency that will interfere with this program 
will be the failure of the miners to return 
to work. Present indications are favorable 
for their complete return.” 








A pearl taken from the Miami River is 
said to be valued by Cincinnati, O., jewel- 
ers at $15,000. It is in the possession of 
Philip Becker, a saddiemaker. The pearl 
was found during the past Summer about 
10 miles below Dayton, during one of 
Becker’s hunts for pearl-bearing mussels. 
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The Production of Precious Stones for the Year 1918* 





Written by George F. Kunz, for “Mineral Industry.” 



































i i Dec. 17.) 1915-1916 26 lis. 5.8d. 2,607,097 
(Continued front iseues of De 1916-1917 27 14s, 6.224. 2,752,386 
DIAMOND MINING (Continued) 1917-1918 27 14s. 9.59d. 3,012,570 

: ; i BULTFONTEIN MINE. 

The quick rebound of production in the 1413 1914 38 15s. 6.38d, 3,095,893 
De Beers mines succeeding to the rapid — 1914.1915 35 lis. 94. 3,138,321 
decline in the first years of the war is ——— 2 = ee ee 

Saad : 1916-191 8 s. 9.49d. ,665, 
brought out very distinctly in the figures for 1917"t918 35 17s. 516d. 3,134,861 
the years from 1913 to 1918, the succeessive Tiseeseiten Meus, 
years ending June 30: 1913-1914 21 17s. 7.874. 4,358,185 
DE BEERS AND KIMBERLEY MINES. 
Loads of Loads of Carats Selling 
Blue Ground Blue Ground of Diamonds Value 
Hoisted. Washed»: ». Found. Per Carat. 

TEE EET None 75,813, 27,346%4 80s. 10.214. 

BERR ADIS 665cc0scccessseewen eee None None «; 83 None 

1915-1916... cece eeeeeeee ee eeees None None 38% None 

RONG AONT 66sec secre cdsscccceeees None None 41 None 

BOTT AONG ov.cc civic sce taeacoee ses None None 315% None 

WESSELTON MINE. 

TOUS1914. .cccecsccccccccccecsce 2,373,522 2,083,352 593,305 45s. 7.62d. 

Eis eicalanpeieeetisiganesre rapier 217,483 219,276 56,93534 37s. 7.13d. 

Peer rr rr 43,586 885,334 227,914%4 44s. 2.31d. 

CE tosh VilaeekwawneanKiii 1,814,393 1,669,104 445,665%4 53s. 9.27d. 

gs CS. eee cr 2,065,620 219,276 56,3954 37s. 7.13d. 
BULTFONTEIN MINE. 
NR tii ni snsuecdnase ness 2,279,838 2,069,552 785,510% 40s. 10.474. 
eee Tr 256,950 214,522 76,084 38s. 6.86d. 
BRAS 1OIG occ crveccsereecvstces 60,997 864,052 342,676%4 39s. 11.09d. 
REE nc cance. dnatalvnanaeina 2,092,267 1.761,756 675,40134 46s. 11d. 
BOIF-191S occ cscccecssoseeeecasie 2,328,615 1,859,531 646,927%4 49s. 9.62d. 
DUTOITSPAN MINE, 
EE PT ee 2,513,469 2,412,679 497,459 84s. 0.9d. 
PONEI9IS 2 cccievcsccccescscseese 264,039 260,024 55,6093 68s. 6.25d. 
TPIOTOIG 6.5s0cccsccccseaeucvceis None 108,597 20,740% 91s. 0.26d. 
NEG Gicisireewaieesisiesiaaieedee 135,650 1,927,335 377,571% 106s. 11.93d. 
1917-1918 pinasinmenmunii .» 2,200,000 2,178,132 422,657 34 108s. 6.22d. 
GRAND TOTALS FOR ALL MINES. 
EE FOR ITER ROO ET 7,166,829 6,641,398 1,903,621% 
EE cidtdici entra xcsianukinnak 738,472 693,822 188,136 
ET 104,583 1,857,983 591,369%4 
BIEN 6. sne'6.6 cc swneccwereseeens 4,042,310 5,358,195 1,498,679%4 
SOU T-IGED bonis sow 6 ccsds cece eiene eis 6,595,078 5,843,099 1,557,729% 
cae cweineuhsaeroues 18,647,272 20,394,497 5,739,5353%4 

Considerable development work was done = 1914-1915 26 13s. 8.45d. 4,341,900 
in the Wesselton mine during the year. penta - pi — —— 
The Main Rock Tunnel on the the 1600-ft. 1917-1918 «1. 19 20s, 7.420. —-2'434°329 


level was completed. The total length from 
No. 2 Main Rock Shaft to No. 7 Rock 
Prospect Shaft is 1420 ft. No. 7 Rock 
Prospect Shaft, from the 980-ft. level to 
the 1600-ft. level was holed in December, 
1917; its total depth is 628 ft. A water 
shaft from the surface to the water tunnels 
was also completed, this having a depth of 
130 ft. 

The following table gives the number of 
carats per 100 loads, the value per load and 
the number of loads of blue ground on the 
floors of the De Beers mines at the close 
of the fiscal years 1913-1918, each year end- 
ing June 30: 


De Beers MINE. 
Loads of Blue 


Carats Value Ground on 
Per 100 Per the Floor at 
Loads. Load. Close of Year. 
1913-1914 36 29s. 1.28d, 48,396 
1914-1915 oe. | <sieaeahivwes 48,396 
PIG 8 8=—S ks ti(it‘t ww SW 48,396 
Pre 48,396 
1917-1918 mE cree 48,396 
WESSELTON MINE. 
1913-1914 28 12s. 9.33d. 3,450,638 
1914-1915 26 9s. 9.294, 3,448,845 
*Extract from “Mineral Industry,” Vol. 27, 


1918—McGraw Hill Book Co. 


Thus the quantity of the blue ground on 
the floors of these mines, June 30, 1918, 
amounted to 8,630,156 loads, against 7,878,- 
177 loads in June 30, 1917, an increase of 
751,979 loads during the year, and showing 
an excess of loads hoisted over loads 
washed. 

The blue ground in sight in these mines 
on June 30, 1918, is thus reported: 


Number 

Mine. of Loads 

De Beers, above 2,040-ft, level........ 2,750,000 
Kimberley, above 3,520-ft. level....... 2,000,000 
Wesselton, above 980-ft. level......... 11,000,000 
Bniltfontein, above 1,000-ft. level...... 7,000,003 
Dutoitspan, above 750-ft. level......... 12,000,000 
34,750,000 


This is a decrease of 4,100,000 loads from 
the corresponding figures of the previous 
year. . 

Following are the estimated quantities at 
lower levels: 


Number 

Mine. ‘ of Loads. 
Wesselton, between 880-ft. and 1,500-ft. 

RR net ne ermine ee 22,000,000 
Bultfontein, -between 1,000-ft. and 

MMAR UMMM ica coche cil 'e-k 8% 64 ere tras 22,000,000 


Dutoitspan between 750-ft, and 1,300-ft. 


TOU 6 oie bicc Lesec uses avedcenusedos 25,000,000 
69,000,000 
These estimates are unchanged from last 


year. 

The values per 100 loads of blue ground 
show a slight decrease for Bultfontein. On 
the other hand the average selling price 
per carat is higher for all three of these 
mines, that for Dutoitspan (108s. 6.22d., 
equal to $26.08 at normal exchange) being 
the highest average ever recorded in the 
De Beers mines. 

These figures give the cost of production 
per load cf blue ground, the value per load, 
and the profit per load in the three De 
Beers Mines worked in 1917 and 1918. 


1917. 
Cost of 
Production Value Profit 

Per Load. Per Load. Per Load. 
Wesselton . 48.9.959d. 148.6.22d. 9s. 8.261d. 
Bultfontein .. 3s.9.851d. 17s, 9.94d. 14s. 0.084d. 
Dutoitspan ... 6s. 1.366d, 20s. 3.94d. 14s. 2.574d. 

1918. 
Wesselton . 4s. 10.94d. 148.9.59d. 9s. 10.65d. 
Bultfontein .. 3s.11.61d, 17s.5.16d. 13s. 5.55d. 
Dutointspan .. 3s. 8.89.  20s.7.42d. 16s. 10.62d. 


Here the only notable change is the great 
reduction in cost of production for Dutoits- 
pan, entailing 2 corresponding increase in 
profit per load. 

During the 10-year period from June 30, 
1908, to June 30, 1918, the following quan- 
tities of blue ground were hoisted and 
washed from the De Beers mines, yielding 
the number of carats mentioned; the annual 
average is also given: 


Annual 
1908-1918. Average. 
Loads of blue ground : 
RONG Sk casicesaedeces 50,744,568 5,074,457 
Loads of blue ground 
WOE a5 e558 dahintosn cs 52,018,061 5,201,806 
Carats of diamonds pro- 
GON ttn ceiieckaeoss 15,807,85634 1,580,786 
Value of rroduct in dol- é 
WO 0 oor hed siqurbewec $198,472,897 $19,847,290 


The value of the 1918 product in dollars 
at normal exchange would be $25,192,281, or 
more than $5,000,000 over the 10-year aver- 
age. As the carat product of the year was 
a little below the average (1,557,729% as 
compared with an average 1,580,786) this 
gives an excellent indication of the notable 
dise in diamond values at the present time. 

At the 30th annual meeting of the share- 
holders of the De Beers Consolidated 
Mines, Ltd. held on Dec. 13, 1918, the 
chairman, Colonel Sir David Harris, thus 
summed up the results achieved in the 
main properties controlled by the company, 
and the general condition of the markets: 

“During the year under review the dia- 
mond market was firm, and prices have 
advanced. The total number of carats 
produced by the three largest concerns— 
De Beers, Premier and Jagersfontein com- 
panies—did not total in the aggregate the 
average annual quantity put on the market 
by these companies during the three years 
preceding the war, for the reason that the 
world was not prepared to purchase the 
quantity exported in former times. I may 
say, it is a source of great satisfaction, if 
not surprise, that the market absorbed the 
large amount it did, considering the devas- 
tation of Belgium and Northern France, 
the condition of Russia and other States, 
and the demoralization of the cutting and 
polishing industry in Antwerp, which was 
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the seat of an enormous diamond trade, 
and which center will, I feel confident, in 
the near future resume its great industrial 
activities, America, as usual, has been our 
best customer, and we are not only grateful 
to this great Republic for putting the fin- 
ishing touches to the ghastly war, but for 
her continued large purchases of gems, the 
production of which provides employment 
for many thousands of human beings, and 
gives an impetus to an industry of great 
importance to the Union of South Africa. 
The stability of the diamond market is 
attributable to one circumstance, and to one 
circumstance only, the policy of regulating 
rates to the demand, and to this fact we 
owe the present gratifying condition and 
position of the industry and the confi- 
dence established throughout the whole 
trade.” 

An exceptionally fine, blue-white dia- 
mond, weighing 388% carats was found 
in January, 1919, at the Jagersfontein mine, 
Orange River Colony. Jagersfontein is 
already credited with the great Excelsior 
diamond of 995.21 metric carats (969% of 
the older carats). The “Jubilee” diamond 
found in South Africa in 1895 was also 
considerably larger, weighing in the rough 
650.81 metric carats. After having been 
cut as a brilliant, the weight was reduced 
to 245.19 metric carats (239 of the older 
carats). It has been recently reported that 
this diamond was sold to a Paris house for 
the sum of £45,000, or about $220,000 at 
normal exchange. 

The finding of an amber-colored dia- 
mond in the Dutoitspan mine of the De 
Beers Co. was reported in October, 1917. 
It had the unusual weight of 442% carats, 
and was stated to have been the finest and 
most valuable diamond ever found in the 
region of Griqualand West. While not 
approaching in weight that of the Cullinan 
or the Excelsior diamonds, the find is well 
worthy of being permanently registered. 

The Premier Mine directors have con- 
tinued the policy so’ successfully pursued 
in the past, and the results as chronicled 
in the last report, that for the year ended 
Oct. 31, 1918, testify to the excellence of 
their management. The. diamonds sold 
yielded £1,203,904, and the diamond stock 
was reduced in value to £5,362. After de- 
ducting £505,379 for mine expenses, £14,240 
for directors’ and auditors’ fees, and 
£19,012 for administrative expenses, the 
sum of £670,264 was credited to Expendi- 
ture and Revenue Account No. 2. This 
amount, less £3,190 for general equipment, 
gave £667,074 as the balance of realized 
profits, of which the 60-per cent. share due 
the Union Government amounted to 
£400,244, the remaining 40 per cent., or 
£266,830, being transferred to Stockholders’ 
Appropriation Account. Out of this were 
declared two preference dividends of 6s. 
3d. per share, each amounting, less Union 
dividend tax of 7% per cent., to £46,250, 
and two deferred dividends of £80,000 each, 
or 5s. per share. The South African In- 
come Tax was £12,191 and the 7'%4-per 
cent. Dividend Tax £21,377. 

At the annual meeting held Feb. 28, 
1919, the chairman, Sir M. Cullman, made 
an earnest protest against the imposition 
of an export tax upon the rough stones. 
He called attention to the fact that the 
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Government already absorbs 60 per cent. 
of any increase in value of the Premier 
diamonds, and thinks it to be not a little 
hard that a part of the 40-per cent. share 
of the increase which the company now has 
should be made the subject of an addi- 
tional impost. 

The Premier Co. gave in its 16th An- 
nual Report the following details of the 
operations in the mine from the outset to 
Oct. 31, 1918, to which have been added 
here the profit per load: 








Number of loads washed..........+- RP RS RE re 


Value 

Year No. of No. of of Dia- 
Ended Loads Carats monds. 

Oct. 31 Washed Found. 
ES kectinse 76,931 99,2084 137,435 
SUG acicewes 939,265 749,653%4 866,030 
ch ree 1,388,071 845,652 994,687 
ae 2,988,471 899,746 1,277,740 
TOG cease «+ 6,538,669 1,889,98634 1,702,631 
WO e auiacne's 8,058,844 2,078,825%4 1,536,720 
Toe S88. 7,517,793 1,872,136%4 1,172,379 
i, ee 9,331,882 2,145,83234° 1,496,641 
pL) Peer 8,325,272 1,774,206 1,433,971 
OEE sian oes 9,707,098 1,992,474 2,904,943 
2 ere 10,434,680 2,107,983 2,336,828 
a er 7,683,943 1,417,755 1,259,643 

DO feciewacs Mining operations suspended. 
FESO” aicnves 1,572,521 419,947 475,856 
TRE visaewse 4,928,629 906,341 1,198,923 
J) | 4,805,851 851,573 1,203,°04 
This gives the following totals for the 16 
Carats of diamonds found........... 
Value of diamonds: ...c.ccccccccsees 


eee eee eee ee ee ey 
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The following recently formed South 
African diamond company may be added 

to the list given in Volume 23: 
The Kocdoo Mining Syndicate, Ltd., 
capital £4,500; property rights over 2,500 
morgen (5,275 acres)’ of the farm Uitkyk, 
Cape Province; working has already begun. 
From the Monteleo Diamonds, Ltd., of 
South Africa, we have the report that 
owing to the installation of a new crusher 
plant, as many as 180 loads of ground can 
be treated in a day’s work. The blue 








Yield Value Value Cost of Profit 
Per Per Per Production Per 
Loadin Carat. Load. Per Load. Load. 
Carats. s. d. 8. d. s <@  «& 
1.290 27 8.50 35 670 4 7.20 30 11.50 
0.798 23 1.20 18 5.30 2 7.62 15 9.68 
0.609 23 6.29 14 3.98 3 3.44 11 0.55 
0.301 28 4.82 8 6.61 3 5.71 5 0.90 
0.290 18 90.20 S 2.49. 2 4.14 2 10.35 
0.258 14 9.40 Ss 9.73 1 10.24 1 11.51 
0.249 12 6.29 3 1.43 1 11.42 1 2.01 
0.230 (13 11.39 3 2.49 2 0.56 1 1.93 
0.213 16 1.97 3 5.34 2 32.02 1 3.32 
0.205 20 1.50 4 1.57 2 4.79 1 8.78 
0.202 22 2.95 4 5.74 2 6.67 1 11.07 
0.185 17 9.23 3 3.34 2 5.89 9.45 
0.267 22. 7.95 6 0.63 2 7.62 3 5.01 
0.184 26 5.48 410.38 2 2.68 2 7.60 
0.177 28 3.29 5 ig 2 2.89 2 9.73 
years 
84,297,920 
ee Pe 20,051,320 


£19,098,330 








The development of the 410-ft. level has 
been completed, and the blue ground avail- 
able above that point has been determined 
to be 37,000,000 loads. Improvements in 
the prosecution of development work ren- 
dered it possible to accomplish this task 
with less expenditure of labor than would 
heretofore have been the case. 

The blue ground washed during the 
year came frem the following levels: 


Loads. 

ee eee ea eee 526,898 
PRUE, CUMMED, « ove.4i4. 4-6 cea cw win cb se Malere’eeend 948,663 
SOU Te TOVED oc aaecictvwcewassieees 2,745,682 
ATR INURE 6c biNikae eens tewndneete »-» 584,608 
AUN Sas Sica diene tc cea deeneeeunaee 4,805,568 


While the number of carats of diamonds 
produced during the year was 54,768 less 
than in the previous one, and the cost of 
production per load was a trifle higher, the 
higher diamond prices more than offset 
this. A larger output would have been 
realized had it not been for exceptionally 
heavy rains in the earlier half of the year 
and the prevalence of Spanish influenza 
among the laborers in the later months. 
Perhaps more important is the falling off 
in yield per load to 0.177 carats, the low- 
est point yet reached, although the in- 
creased value of diamonds has so far made 
good for this progressive decrease also. 

The Crown Diamond Mining Company 
of the Orange Free State proposes to 
double its present capital stock of £125,000; 
of the additional £125,000, the sum of 
£20,000 is to be allocated to reserve, and the 
remaining shares sold at par. This will 
supply funds for more extensive working, 
for which there is good promise, as shafts 
sunk to a depth of 300 ft. from the 140-ft. 
level reveal additional blue ground.* 





150. Afr. Min. Eng. Jour., Apr. 5, 1919. _ 


ground now exposed promises well, and a 
shaft is being sunk to the 200-ft. level, at 
which point the walls of the mine are to 
be definitely determined. From April to 
June, 1918, some 40,000 loads of reef were 
hauled.’ 

United States (Arkansas).—It is antici- 
pated that the United States may become 
a factor in the diamond output, as the 
Arkansas Diamond Co. is about to be op- 
erated on a somewhat extensive scale. 


The results that have so far been se- 
cured in the preparatory working of the 
deposits are as follows: 








Number Weight 
of Stones. in Carats. Average Weight. 
2,052 793.47 0.387 or 25/64 
110 42.57 (Not weighed but estimated 
at about the average.) 
2,162 836.04 0.387 or 25/64 


¢ Recently a remarkably fine, yellow octa- 
hedron, weighing 17.85 carats, has been 
found, as well as two brown stones of 
11.21 and 2.77 carats, respectively, weigh- 
ing together 13.08 carats, and also six 
white stones, weighing, respectively, 6.83, 
440, 3.38, 2.50 and 1.42 carats, totaling 
20.62 carats. These are absolutely’ perfect 
and are equal to the finest stones found at 
the Jagersfontein Mine, or that were ever 
found in India. The special demand has 
caused interest in the Arkansas diamond 
mines and a strong syndicate will finance 
them for the present. 


‘Mineral Industry,” 23, 627-643 (1914). 
So. Afr. Min. Jour., June 8, 1918. 
(To be continued) 








The J. C. Dallas Co., Temple, Tex., suf- 
fered a loss of $200 one night recently when 
the show window in their jewelry store 
was smashed. 
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Anti-Profiteering vs. Tax Reform 





Chairman of Jewelers’ War Revenue Tax Committee Writes Interesting 
Letter to Senator Capper of Kansas 














N connection with the agitation in favor 
I of the “anti-profiteering” bill, introduced 
by Senator Jones, of Washington, in the 
Senate a short time ago, Meyer D. Roths- 
child, chairman of the Jewelers’ War Rev- 
enue Tax Committee, last week sent a let- 
ter to Arthur Capper, Senator from Kan- 
sas, discussing the Jones bill and similar 
legislation, from a jeweler’s standpoint, 
and suggesting that in its place more atten- 
tion be paid to remedying the muddled 
and unscientific tax system that we have at 
present and the imposition of a general 
sales tax that would produce as much if 
not more revenue for the Government and 
at the same time remove one of the causes 
that are raising prices to the consumer at 
the present time. 

Senator Jones’ bill referred to is one 
that would seek to compel every manufac- 
turer shipping goods in interstate com- 
merce to plainly mark upon or attach to 
each article the cost price, and compel 
every retailer of such manufactured article 
to attach such cost price to the same, 
marked in plain figures, before he sells to 
his customers. 

Mr. Rothschild’s letter to Senator Cap- 
per reads: 

New York, Dec. 16, 1919. 
“Hon. Arthur Capper, Senate Chamber, 
Capitol, Washington, D. C. 
“Dear Sir: 

“The New York Times of December 13 
gives extracts from your speech on limit- 
ing gross profits by plainly indicating cost 
and selling price on all goods whether raw 
materials or finished, products, when of- 
fered for sale. 

“I fully agree with you that profiteering 
is the rule today and fair profits the ex- 
ception. That is true not only of this 
country, but all over the world. Stocks of 
goods are low, labor is dissatisfied and in- 
different, and as a result production lags. 
The demand for luxuries is unprecedented, 
the demand for necessities is greater than 
ever, and the people seem to have accepted 
the propaganda of increasing costs at its 
face value. The high cost of living is too 
often augmented by the cost of high liv- 
ing. Two groups of our people—i. e., the 
well paid workers and the rich, especially 
the newly rich—vie with each other in 
spending money lavishly, while the great 
mass of the people who do not belong to 
either of these groups, are hard hit by ris- 
ing rents and other increases in necessi- 
ties of living, so that any real remedy 
would be heartily welcomed by the coun- 
try. 

“A bill has been recently introduced in 
the Senate by Senator Jones, of Washing- 
ton (S-2904), which provides that manu- 
facturers shall mark the cost on all goods 
intended for interstate commerce. It pro- 
vides further that when these goods reach 
the hands of the retailer he, in turn shall 
mark his cost price upon them before offer- 
ing them for sale to the consumer. 

“Assuming that this bill becomes law: 


There is no question as to the right of 
Congress to provide for the marking of 
goods carried in interstate commerce. 
There is grave doubt, however, as to the 
right of Congress to provide for marking 
goods exchanged in intrastate commerce, 
and it therefore seems to me that Congress 
cannot prescribe the manner in which a 
retailer shall mark merchandise which he 
sells over the counter to the consumer. 

“A manufacturer who makes and mar- 
kets goods in his own State would neces- 
sarily be excluded from the operation of 
the Jones’ act, as would also be a retailer 
who buys goods from a manufacturer in 
his own State. 

“Assuming that the Jones’ act, or some 
similar act passed to carry out the cost 
marking idea, will provide that the cost 
so marked is the actual cost of merchan- 
dise and may not be loaded with overhead 
and other necessary business expenses, a 
new question of very great importance im- 
mediately presents itself: 

“Take, for example, the jewelers of your 
own State. There are about 600 of them 
in Kansas, large and small, mostly estab- 
lishments of moderate size, employing one 
or more watchmakers and one or more 
clerks. These jewelers perform a very im- 
portant function in your community in sell- 
ing and repairing watches and clocks, and 
they serve your people very well on the 
aesthetic side in buying and selling such 
jewels as the people of Kansas may re- 
quire. The annual turn-over of a small 
town jeweler is often less than the value 
of his average stock of merchandise, and 
his profits are earned during about two 
months of the year. During the other 10 
months he is fortunate if he breaks even. 
It has been demonstrated through careful 
inquiry that unless the small retail jeweler 
gets a gross profit of 50 per cent. on the 
bulk of the goods he sells, he cannot make 
even a moderate net profit—as his sales in- 
crease, the percentage of his overhead nat- 
urally decreases, but the rule of 50 per 
cent. gross profits holds good for most of 
the 30,000 concerns in this country which 
handle jewelry. 

“Now the competitor of the small-town 
jeweler is the catalogue or mail order 
house and, in cities, the department stores. 
Mail order houses and department stores 
have a much smaller percentage of over- 
head than the jeweler because of large 
turn-over, and they can therefore mark the 
selling price of their goods so as to show 
a much smaller gross profit than the little 
fellow. Such a law as that contemplated 
by the Jones’ bill would enable the mail 
order houses and department stores to ab- 
sorb practically all the business they care 
to take in, and they could well afford to 
take the smaller gross profit, because con- 
stantly increasing sales would greatly aug- 
ment their net profits. 

“Under such conditions, what would be- 
come of the thousands of jewelers, and 
hundreds of thousands of other small mer- 
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chants in the country, who would be thus 
officially indicated as profiteers? The fact 
that the jewelers’ overhead may be 30 per 
cent. and the overhead of the mail order 
house but 15 per cent. would have no in- 
fluence with a customer, who would thus 
be literally forced to give up dealing with 
his home store in favor of the large mail 
order house in some distant city. 

“There is no doubt that such an act as 
the Jones bill proposes would meet with 
universal. execration from all classes of 
business men, including dealers in raw ma- 
terials, manufactured goods, wholesalers 
and retailers, because it would be impossi- 
ble to work out any plan or scheme by 
which the man who actually profiteers 
could be reached, while it would cause 
great suffering and even bankruptcy to 
thousands of deserving business concerns. 
The actual benefit to the country would, in 
the main, be small, while the result of such 
legislation, if strictly enforced, would re- 
sult in economic sabotage. 

“There are other methods, less drastic 
and economically more sound, which might 
be employed to, reduce the present inflated 
prices and unconscionable profiteering. 

“I beg to submit that one of the princi- 
pal causes for high prices is our present 
system of taxation. A merchant in New 
York pays excess profits and income 
taxes on his business earnings to the 
United States, and income taxes on the 
same business to the State of New York. 
He cannot tell in advance what percentage 
of his profits are net profits, and he natur- 
ally takes the benefit of every profit he 
can make on his goods. This is true of all 
other States, except that in New York we 
have a State income tax in addition to the 
Federal tax. 

“Business is now extremely prosperous, 
and all indications point to a continuance 
of this prosperity. The one great hin- 
drance to a gradual return to normal 
profits is our unscientific tax system 
which duplicates and multiplies taxes until 
the merchant is often driven to high profits 
in self-defense. 


“Business could readily pay a large 
direct share of the very large sums of 
money we need and will need for years to 
come, if our legislators would call a spade 
a spade and meet the situation with fore- 
sight and courage. There seems to be a 
constitutional objection in Washington to 
the levy of direct taxes, on the theory that 
if they are levied in an indirect fashion, 
fewer citizens will notice them and their 
political effect will therefore be minimized. 
Every tax, however, which is placed on 
business—whether you call it a sales tax, 
a manufacturers’ tax, or an excess profits 
tax—is a consumption tax and is inevitably 
passed on to the consumer. I believe that 
the country has become educated to a 
knowledge of this fact and, if it does not 
know it, could be readily enlightened on 
this point. If, therefore, the tax can be 
made definite and certain, the consumer 
will be better off than he is today because, 
under the present uncertainty, he pays for 
good measure. 

“A single business tax on sales of all goods, 
wares and merchandise, whether raw mate 
rials or finished products, levied on actual 
turnover and payable quarterly, semi-annu- 
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allyor annually, as the: Government may 
requirt, “would yietd® billions of dollars in 
annual revenue and could be borne by busi- 
ness with the utmost ease. Such a tax 
would automatically do away with many of 
the uncertainties of business, and any line 
which was exacting and receiving exces- 
sive profits would find itself confronted 
with new competition and increased pro- 
duction and, as a result, decreasing selling 
prices. My firm conviction is that a return 
to normal profits and real competition lies 
directly through such a reform of all tax 
laws as shall permit a conservative mer- 
chant to properly write off the value of 
obsolescent stock, reduce machinery inven- 
tories, and write off doubtful accounts and 
questionable raw materials to the fullest 
extent, without the necessity of proving to 
the tax commissioner that he is not trying 
to defraud the Government out of its just 
dues. 

“This is not a plea for less taxation, but 
for different taxation; for the substitution 
of a definite tax on business turn-over in 
lieu of profits taxes on business. It leaves 
the merchant at entire liberty to handle his 
inventories, expenses, and prices as busi- 
ness exigencies may demand. In the final 
analysis he will also pay personal income 
tax on his profits when the profits of his 
business are drawn or divided in the shape 
of dividends. 

“T submit, sir, that if you will free busi- 
ness from the present unscientific and 
complicated tax system, you may place 
upon business as large a percentage of tax 
as the necessities of the country require 
from time to time, and this percentage, no 
matter how large it may be, will be in the 
final analysis a much lighter burden on the 
ultimate consumer than the present method 
of passing the tax along with overhead, 
profit and excess-profits taxes added, until 
the consumer pays the entire staggering 
advance. 

“I am enclosing herewith a copy of a 
letter which was published in the New 
York Times last August, which sets forth 
at some length the idea of the single tax 
on business. 

“Very truly yours: 


(Signed) Meyer R. RoTHScCHILD. 








Death of Charles M. Hunnicutt 


EvANsvLie, Ind. Dec. 19.—Charles M. 
Hunnicutt, 67 years old, one of the leading 
retail jewelers of Rockville, Ind., died at 
his home in that city on Dec. 12, after an 
illness of a few days. He was widely 
known to the trade all throughout central 
Indiana. 

Mr. Hunnicutt was born at Richmond, 
Ind., and went to Rockville, Ind., in 1873, 
and shortly after that time engaged in the 
jewelry business. His store is the oldest 
— establishment in the city of Rock- 
ville. 

He is survived. by his widow and one 
son, Benjamin Hunnicutt. The funeral 
services, which were held last Monday, 
Dec...15, were largely attended. . 
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A window in the jewelry store of George 
J. Smith, Pocatello, Idaho, was smashed 
early last Thursday morning by a man who 
stolé: $2,000; worth of merchandise. 
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RESOLUTIONS ADOPTED 


Jewelers’ Vigilance Committee Supports 
Stand of New York Jewelers Whose 
Men Are on Strike 


The situation in the manufacturing jew- 
elry trade in New York and vicinity due 
to the strike in that industry, which has 
been in effect for over three months, was 
the subject of a special meetirig of the Jew- 
elers’ Vigilance Committee called at the re- 
quest of the members of the Jewelry 
Crafts Association. The meeting took 
place Dec. 15 in the rooms of the 
Jewelers’ 24 Karat Club, 15 Maiden Lane, 
New York, and was attended. by 21 of the 
30 members of the Jewelers’ Vigilance 
Committee. In addition a large delegation 
of the Jewelry Crafts Association ap- 
peared, including the manufacturers of 
gold and platinum connected with all lines 
of the trade in New York. 

The situation on behalf of the manufac- 
turers was explained by Jacob Mehrlust, 
who is a-member of both the Vigilance 
Committee and the Jewelry Crafts Associ- 
ation. He-pointed out that the crisis that 
had come to the trade as a result of the 
strike was one that affected not only the 
manufacturers in New York but the entire 
trade of the country, because the conditions 
that would prevail in New York would 
eventually prevail everywhere else, and in- 
cidentally every retailer and wholesaler 
woud be affected. It was pointed out that 
it was no longer a question of hours or 
wages in the jewelry trade, but a question 
as to whether the industry would be con- 
trolled by a handful of radicals that had 
gotten control of the workmen’s organiza- 
tions who, dominating the jewelers’ union 
would, if. successful, dominate the jewelry 
trade. He said the idea was not to bring 
benefit to the workmen but to control the 
shops and make them unprofitable to the 
manufacturers. 

The manufacturers asked the support of 
the Jewelers’ Vigilance Committee in reme- 
dying the condition, as they were asking 
the support of other great trade bodies, sug- 
gesting that the Vigilance Committee help 
in a campaign of education to teach the 
trade exactly what the situation was that 
confronted it at the present time. 

A special committee that had been ar- 
pointed to make the investigation made a re- 
port that substantiated the statements made 
by Mr. Mehrlust and other manufacturers, 
‘and after a long and serious discussion the 
following resolutions were adopted by the 
Jewelers’ Vigilance Committee and ordered 
given to the press and sent to the trade at 
large: 





Tue RESOLUTIONS. 


Whereas, Local Union No. 1 of the Interna- 
‘tional Jewelry Workers’ Union served notice on 
September 17th, 1919, on ‘the manpfacturing 
jewelers: of Greater New York solely demanding 
a reduction of weekly working hours from 44 to 
39 without any reduction in weekly wages, and 

Whereas, The hours of labor for jewelry workers 
have been reduced within a year from 48 to 44 
hours with substantial increases in wages, and 

Whereas, Jewelry workers were then receiving 
exceptionally high wages ranging generally from 


- 80c to $3.00 per hour upto, 44. hours with a’ 50 


per cent increase per hour for Overtime above 44 
hours a week, and 

Whereas, A grave menace to the future pros- 
perity of our industry was clearly indicated by 
this unreasonable demand of the union, and 
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Whereas, In the opinion: of the~ jewelry manu- 


.facturers of Greater .New. York it. would be detri- 


mental to the retail jeweler, to the public and in 
the long run to the jewelry worker himself, to 
materially increase the price of jewelry by de- 
creasing production and increasing the cost of its 
manufacture, and 

Whereas, Practically every jewelry manufacturer, 
wholesaler and retailer in Greater New York dis- 
approved of the demand for a 39-hour week with 
44-hour pay, and 

Whereas, This action has been approved by all 
branches of our industry in all parts of the coun- 
try, and 

Whereas, Our Government and the best minds 
of the Nation are pressing for more production 
to repair the great economic waste caused by the 
war, be it 

Resotvep, That the Jewelers’ Vigilance Com- 
mittee believing the issues involved in the strike 
of the jewelry workers to be of vital importance 
to our industry and all American industries, hereby 
places itself on record as heartily supporting the 
stand which the jewelry manufacturers of Greater 
New York are making against the Union demand 
for a 39 hour week, and 

RESOLVED, That the Jewelers’ Vigilance Com- 
mittee instruct its Chairman to publish these 
resolutions and that he communicate them to any 
firm in the jewelry trade employing workmen un- 
der conditions not in harmony with these reso- 
lutions. ‘ 








Who Robbed Providence Jeweler 
Plead Guilty and Are Sentenced . 


Provivence, R. I., Dec. 20.—The plans of 
three youths for starting a jewelry store 
without capital ended disastrously in. the 
Sixth District Court a few days ago, when 
the trio, neither of whom was out of his 
teens, faced Judge Gorham charged with 
the larceny of more than $200 worth of 
jewelry from Quinn’s retail jewelry store, 
179 Weybosset St. 

Robert E. Johnson, 16 years old, of 4 
Summit St., East Providence, who acted 
as the collector of the trio, and who had 
been employed at the Quinn store for about 
a week to run errands during the holidays, 
was given the alternative of a stay at the 
Sockanosset School for Boys for the re- 
mainder of his minority, or pay a fine of 
$200. Franklin P. Shedd, 18 years old, of 
140 Dodge St., this city; and William R. 
Alexander, 17, were fined $200: and costs, 
and $20 and costs, respectively, on charges 
of receiving stolen goods. Surety in the 
sum of $1,000 was asked in the case of 
Johnson. 

All of the lads pleaded guilty when 
brought before Judge Gorham. Johnson 
was charged with taking the articles, which 
included rings, jewelry boxes, watches, 
bracelets and other articles. Shedd re- 
mained outside the store and waited for 
Johnson to come out and pass him any arti- 
cle that he had been successful in stealing. 
The stolen goods Shedd would carry to 
his home, where they were placed in stor- 
age, awaiting the opening of the praposed 
store. 

The youngest boy is alleged to have 
played his part in the enterprise by receiv- 
ing a watch, valued at $4, and living in 
Shedd’s. home the past week to help guard 
the treasure. Johnson .was detected in 
taking a ring from one of the trays and 
the matter was reported to the police, who, 
after an investigation, arrested all three 
of the youths. i yk 
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Pennyweighters | recetitlygy visited the 
jewelry store of M. E. Grimes, Statesboro, 
Ga., and succeeded in,, making off with 


stickpins valtted. at $3750::5 6. Ss. 5 
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Diamond Discovery Reported 








Consul Yerby Sends Information to Department of Foreign and Domestic 
Commerce, Washington, D. C., About Gold Coast Colony Investigation 

















An unusually interesting article appeared 
recently in an issue of the Daily Consular 
and Trade Reports, of the discovery of 
diamonds in the Gold Coast Colony. The 
article was sent to the Bureau of Foreign 
and Domestic Commerce at Washington by 
Consul W. J. Yerby, Dakar, Senegal, and 
is a copy of the report published in the 
Gold Coast Government Gazette, written 
by the director of the Geological Survey. 
This report is as follows: 

“On Feb. 4, last, while bicycling down 
the slope of a low ridge on the eastern 
side of the Abomo Su, on the road from 
Asumafo to Abomoso, I saw some angular 
quartz gravel in the gutter and decided 
to test it for gold. Three small pans.of 
this were collected, panned in the Abomo 
Su, nearby, and two small diamonds, with 
some gold, including one good speck, found 
therein. Five small pans of gravel from 
the bed of this very small swampy stream 
were also concentrated and one more dia- 
mond found. During the following six 
days numerous places on the low ridges 
and the Abomo Su Flat were tested by 
panning, with a view to trace the distribu- 
tion of the diamonds. 

“Some 325 diamonds, most of them very 
small, were obtained, chiefly from the 
gravel in the bed of the Abomo Su. Most 
of the work done was away from the chan- 
nel of the stream, otherwise many more 
diamonds would have been found. 

“A tour, extending over 11 days, was 
then made to Kade Mountain and back to 
Abomoso, via Asunafo, through the coun- 
try to the northwest of Abomoso, in order 
to test it for diamonds. During the tour 
a few small diamonds, as specified here- 
after, were found. Seven of these came 
from Bwano Su, 6 miles away, 12 from 
the Asikawkaw Su from three places, 6 
miles, 614 miles, and 10 miles; 3 from the 
Kadewa Su, 14 miles to the northwest; and 
2 from the Akwasi Su, 1 mile to the north- 
east. On return to Abomoso 21 pits, vary- 
ing from 5 to 10 feet depth, were sunk into 
bedrock at various places on the Abomo 
flat and on the adjacent low ridge to the 
east of it. Numbers of small pans of 
gravel and sand were washed from dif- 
ferent layers in these shafts and from the 
surface soil near them, and some 45 dia- 
monds found. None of these was found 
in the bedrock; all of them came from the 
material overlying it. This later work 
proved the distribution of the diamonds 
over a length of 1% miles along the Abomo 
Valley. The bedrock proved in some cases 
to be decomposed phyllites (altered slates) ; 
in others a decomposed volcanic rock with 
chlorite, or tuffs; all of them belong to the 
Birrim series. 

“Some 620 diamonds have been found, 
of which about 530 came from the gravels 
in the Abomo Su. This might appear as 
if the stones had been naturally concen- 
trated to a considerable extent in the stream 
bed, but that is probably not so, for in the 
pool at the road crossing the native women 


have washed the gold-bearing material 
taken from the slopes of the eastern ridge. 
Since, however, the stream is little more 
than a trickle, except during the height of 
the rainy season, there cannot be much con- 
centration of this material, hence the aver- 
age yield from the stream gravel should 
not be much better than that from the 
gravel on the rise at the site of the original 
discovery. 

“The diamonds vary much in size. The 
largest found is about the size of a split 
pea; large numbers of them range in size 
from a large pinhead to a grain of millet, 
while many are still smaller. Of one lot 
of 175 stones the weight of the largest is 
about a carat; of the average of the stones 
of medium size, 28 weigh 1 carat, while of 
the next grade there are 36 to the carat. 
The whole 175 stones weigh 4 13/32 carats. 
Many of the diamonds are beautifully per- 
fect crystals, colorless and transparent, the 
commonest forms being the octahedron and 
the rhombic dodecahedron. A few are of 
pale yellow, blue, green, gray, and brown 
tints; others are colorless, but with small 
dark inclusions. Cleavage plates of octa- 
hedra occur in fair numbers, some of them 
by their size indicating that the original 
crystals were much larger than any of 
those found. Many are more or less 
chipped, as if due to damage during trans- 
port by water, while there are many frag- 
ments. 

“The value of the diamonds is as yet 
unknown. Parcels of them will be sub- 
mitted to diamond valuers for their opin- 
ion. 

“The gravel which contains the diamonds 
is usually coarse, with a good deal of 
quartz; the fine land is as a rule barren. 
The concentrate is scanty, consisting of 
quartz topaz, zircon, black sand (undeter- 
mined), a little red garnet, brown corun- 
dum, ragged and partially worn gold 
(coarse and fine), odd fragments of rutile 
and black tourmaline, and numerous small, 
flat eliptical crystals (undertermined) of 
pale bluish gray color, but white when 
bleached. 

“The general character of the diamondif- 
erous gravel and the concentrates there- 
from suggests their derivation from a 
granite-pegmatite area, but much of the 
quartz and the gold are undoubtedly of 
local origin. Much more work needs to 
be done before the origin and full distribu- 
tion of the diamonds can be proved, while 
their economic value can be ascertained 
only after inspection by diamond appraisers. 

“The diamonds may have been derived 
indirectly or directly (as in South Africa) 
from some volcanic rocks (now concealed) 
which were intruded as plugs and flows 
into the Birrim Series during the deposi- 
tion of the beds of that series, or at a later 
time; or they may have been found in 
pegmatite dykes, or along a contact be- 
tween intrusive granite and the Birrim 
sediments; or they may: have been derived 
from a pre-existing diamondiferous con- 
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glomerate or from an existing one of the 
Birrim Series. 

“One of the pits sunk on the high ter- 
race pebbly gravels of the old bed of the 
Birrim River, near Abomoso, yielded one 
diamond from a small part of the material 
in it that was panned, while in the Anasso 
Su, close to the Birrim River, some five 
miles to the northeast, I found one dia- 
mond larger than the average size of those 
at Abomoso. 

“This indicates that the Birrim River 
gravels are diamondiferous; to what extent 
remains to be proved. But the peculiar 
character of the diamond-bearing gravel 
on the eastern slope into the Abomo Su, 
where there is no definite Birrim gravel, 
raises the suspicion that the stones there 
may have been locally derived. 

“The mode of panning necessary to de- 
tect the diamonds is different from that 
for gold. Many of the larger stones, espe- 
cially those more nearly approaching a 
round shape, such as the octahedron and 
rhombic dedocahedron, roll easily out o% 
the pan long before the concentrate has 
been obtained, while all the stones float 
quickly off on the water if the pan becomes 
partly dry on the bottom. Panning needs 
to be done in a good light, preferably a 
strong diffused one, and the pan needs to 
be frequently tilted from side to side and 
slowly forward to get flashes from the 
stones. Panning in deep shade is, there- 
fore, almost useless, while strong sunlight 
gives strong flashes from many minerals 
and causes confusion.” 








JEWELER’S WINDOW ROBBED 
Glass Smashed in Frostburg, Md., Store and 
Articles Valued at $1,500 Taken 


Frostspurc, Md., Dec. 17.—Articles val- 
ued at $1,500 were stolen from the show 
window in the jewelry store of Jeffries 
Bros., on Main St. about 2 o’clock last 
Sunday morning. A circle about 8 inches 
was cut with a glass-cutter, and in remoy- 
ing the circle a larger piece of glass was 
broken out. 

The robbers did not attempt to enter the 
store, but pulled the cloth upon which the 
jewelry lay to the hole. The booty in- 
cludes 18 women’s wrist watches, seven 
gold emblem charms, six pairs of cuff 
links, four tie pins, four bar pins, 12 cameo 
rings, five ribbon lockets, 12 La Vallieres, 
two strings of pearls, one large cameo ring, 
= men’s gold watches and four brace- 
ets. 

Cheaper articles, such as safety razors, 
cut glass and plated cuff links, were not 
taken. Pieces of jewelry were scattered 
on the street east and west of the store 
and down Payne Alley, evidently to con- 
ceal the movements of the robber. The 
store carried burglary insurance, but not to 
cover this theft, so the goods taken repre- 
sent a total loss. 

Cloth and cement were used to deaden 
the sound when the glass was broken. A 
piece of tissue paper covered with blood 
was found by Frank Jeffries in the Payne 
Alley. ' 








A jewelry store will be opened at Win: 
sted, Minn., by Frank Haase. 
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DARING ROBBER CAUGHT 


“Gun Man” Holds Up Jeweler and Salesman, 
Grabs Tray of Diamonds and Runs 
but Is Captured 


Los AnceELes, Cal. Dec. 17—A daring 
daylight robbery was attempted a few days 
ago when a man entered the diamond shop 
of Sebastian Simmons, 222 W. Sth St., at 
10.30 A. M. and presented a note, written 
on the back of a bank check, to Mr. Sim- 
mons, demanding that he immediately hand 
over $4,000. The note read: “I have con- 
tracted an incurable disease. Give me 
$4,000 or I will kill you and then myself. 
Giving any alarm will mean——” 

Mr. Simmons and his head salesman, 
Carl L. Viereck, and one or two other per- 
sons were in the store when the man en- 
tered. The latter walked directly to the 
diamond case in the front part of the store. 
As Mr. Simmons stepped forward the 
bandit handed him the check containing 
the note and leaning over the case pre- 
sented the muzzle of an automatic revolver 
over the heart of the merchant. 

“I was so surprised and frightened,” Mr. 
Simmons told the police, “that I could not 
move nor read the writing.” While he 
stood motionless the bandit admonished 
him to hurry. “Well, why don’t you move 
quick and do what the paper says?” the 
man asked him. Mr. Simmons reached to- 
ward a burglar alarm button, but was 
quickly halted by the command, “Don’t do 
that or you will die.” 

In the meantime, Mr. Viereck, who had 
been waiting on a customer at another 
counter, noticed the bandit’s revolver and 
stepped to another alarm button and gave 
two signals, for the regular police and 
the district detective service. A moment 
later he was ordered to step to the side 
of Mr. Simmons. Sweeping the store with 
his gun, the man went behind the show- 
case and reaching inside grabbed two trays 
containing diamonds valued at $20,000. 
Thrusting the gems into his overcoat 
pocket with his left hand, while he bran- 
dished the gun with his right, he ordered 
those in the store to remain quiet and give 
no alarm. He then ran from the store and 
jumped on a: street car at the corner ot 
Broadway, a short distance away, nearly 
knocking a man down as he did so. 

Regardless of the bandit’s threats, Mr. 
Viereck ran after him, briefly told the 
crossing officer what had happened and 
then chased the car up the street, overtak- 
ing it when it reached 4th St. The officer 
commandeered an automobile and arrived 
at 4th St. the same time as did Viereck. 
The two effected the thief’s arrest without 
any resistance on his part. He was taken 
back to the store, where he was searched 
and all the jewelry he had taken recovered. 

At the police station the man first gave 
the name of Paul J. Anderson and his age 
29, but later said his name was Leland 
W. Zickrich and that his father was Rich- 
ard Zickrich, a contractor living at Seattle. 
He said he arrived here that morning from 
San Francisco and that he planned the rob- 
bery to get funds to return home and en- 
gage in the jitney-bus business. He said 
he wanted to show his father that he could 
“make good.” While in the Simmons store 
he made a confession which the officer who 
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arrested him wrote down and which he 
signed. 7 

The police give Viereck much credit for 
his prompt and daring action, which re- 
sulted in the arrest of the man and the 
restoration of every gem stolen in scarcely 
more than five minutes. It developed later 
that the police had received a warrant from 
San Francisco the same morning calling 
for the arrest of Zickrich for an offense 
committed there. 








HELPS SOLVE MYSTERY 


Baltimore Jeweler Co-operates with Police 

in Untangling Big Jewel Robbery 

Battimore, Md., Dec. 20.—How a local 
jeweler aided the police departments of 
this city and Washington in solving the 
theft of jewelry valued at $30,000 from 
Mrs. Margaret Hayner, of Troy, O., widow 
of the millionaire distiller, came to light 
yesterday when Detective-Lieutenant C. A. 
Kahler announced that the first clue in the 
uncovering of the crime was given by 
Sirhon Roman, jeweler, 511 N. Eutaw St. 

Yesterday Detective Kahler testified be- 
fore the United States grand jury in 
Washington, describing the circumstances 
of how he located a diamond earring, 
valued at $1,500 in Roman’s jewelry store, 
the information having been obtained by 
the detective before the theft was reported 
to the police. Mrs. Hayner, it is-said, for 
years has been the patron of a number of 
nationally prominent jewelers. 

On Oct. 28, when visiting Washington, 
she handed her handbag containing gems 
valued at $30,000 to a clerk in the hotel 
where she was a guest. The next day she 
discovered that the handbag had been 
opened and the jewelry was missing. On 
the afternoon of Oct. 28 Detective Kahler 
visited Roman’s store in search of missing 
jewels on another case, and while the de- 
tective was:there Mr. Roman showed him 
two earrings, one mounted with a hand- 
some blue-white diamond and the other 
mounting empty. 

According to information obtained by 
Kahler, the earring was sold by a man who 
said that “his wife lost the other stone at a 
dance.” Kahler instructed Mr. Roman to 
hold the two pieces of jewelry and a record 
and description was taken of the transac- 
tion. The next day Inspector Grant, 
Washington, telephoned the $30,000 robbery 
to Baltimore and Kahler informed him of 
the earrings. Detective Springman and 
Mrs. Hayner motored here and the ear- 
rings were identified. 

The search then began for the thief. It 
was learned at the hotel that an employe 
known as “S. L. Scott” quit work the day 
the robbery was reported. Subsequent de- 
tective work revealed the fact that “Scott” 
had fled to Chicago, where he sold $15,000 
worth of the gems and from Chicago he 
went to the Pacific Coast. The Washing- 
ton detectives kept after him and a week 
ago he was arrested in Los Angeles and 
brought back to Washington, where he was 
identified as Calvin N. Savage, of Los 
Angeles, 33 years old. Thus far jewelry 
valued at $10,000 has been recovered by 
the detectives. 

Jewelry valued at $12,000 sold to Chi- 
cago jewelers, and resold by the buyers, 
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has not been located. The jewelry sold to 
Mr. Roman was delivered to its former 
owner after Mr. Roman was reimbursed 


tor the money that he had advanced to 
the seller. ; 








WHY WAS HE ARRESTED? 


American Diamond Broker Held from 
Friday Evening Until Sunday in 
Mexican Jail and Then as 
Strangely Released 

Los ANGELEs, Cal., Dec. 16—Thomas J. 
Hindin, the diamond broker arrested with- 
out explanation last Friday and held in- 
communicado in the cuartel at Tia Juana, 
lower California, was released yesterday, 
also without explanation, and arrived at 
his home here late last night. He declared 
that while he was in the Mexican jail he 
had no water to drink, almost nothing to 
eat and no bed covering. 

Mr. Hindin was arrested last Friday 
when he crossed the border in company 
with Detective Sergeant Murphy,.. of. this 
city, to inspect a quantity of diamonds that 
had been reported to him to be for sale 
there. Both were taken into custody, but 
Sergeant Murphy was released- when his 
badge was shown and he was identified. 
It was currently reported that Mr. Hindin 
was to be accused of conspiracy against 
the Mexican Government. But the Mexi- 
can officials, refusing to give any .informa- 
tion to American authorities, said they 
could not act in Mr. Hindin’s, tase until 
they heard from Governor. Cantt,.of lower 
California. Governor Cantu happened to 
be in Los Angeles at the time. In an in- 
terview he said. Hindin would be released 
at once.if the facts were as reported here. 
He returned to Mexicali, his capital, and 
yesterday afternoon telegraphed to Chief 
of Police Home of this city that he had 
ordered Hindin’s release. 

Mr. Hindin was taken before the jefe 
politico at Tia Juana at noon and was 
turned over without comment to friends 
from here who had gone there with Agent 
Weymouth, of the Department of Justice. 
A few minutes later the party returned 
across the border. 

Of his treatment while in the Mexical 
jail, Mr. Hindin said: “There was in the 
little coop where they placed me nothing 
to lie or sit on. There was only a place 
dug out in the ground to make a bench of 
earth. I asked for bed clothes and water, 
and always the answer was, ‘No sabe.’ 
From Friday evening till Sunday morning 
I had only a cup of something they called 
tea and four pieces of bread. Last night 
they brought me two quilts, an oil stove, 
some peanuts, some cigarettes and some 
socks, but gave no explanation.” The ar- 
ticles mentioned were among things taken 
there for Mr. Hindin by his brother-in-law 
the preceding day. 








A purchasing agent of firms in France 
desires to get in touch with manufacturers 
of clock-makers’ supplies, electric lamps 
and other articles for household lighting, 
etc. References. For further information 
in writing the Department of Foreign & 


.Domestic Commerce, reference should be 


made to File No. 31,561. 
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JEWELER KIDNAPPED 





Robbers Then Get Minneapolis Dealer’s 
Keys and Loot His Store Before 
They Release Him 

Minneapolis, Minn., Dec. 18—Kidnap- 
ping A. M. Anderson, proprietor of the 
Lake St. jewelry store, 3004 Twenty-sev- 
enth Ave. S., Minneapolis, bandits last 
night stole his keys and looted his store of 
$10,000 in gems and jewelry. Twenty dia- 
monds were included in the loot, according 
to Mr. Anderson. Fifty watches and sev- 
eral trays of miscellaneous Christmas 
jewelry were among the articles missing 
after the robbery, he told the police. 

Anderson closed his store at 11.30 P. m. 
and with Arthur W. Roland, 3129 Twenty- 
ninth Ave. S., started to walk home. They 
were accosted by three men who held them 
up and made them stand behind a billboard 
while one of the bandits took Anderson’s 
keys. An automobile drove up then, An- 
derson said, and he was ordered to get in 
it with Roland. Occupying the tonneau 
with them were two men with drawn re- 
volvers. 

Anderson declared he saw the three ban- 
dits walk toward the jewelry store as the 
automobile drove away. The car crossed 
the Lake St. bridge, travelled up the River 
Boulevard to Summit Ave. and then to- 
ward the downtown district of St. Paul for 
an hour. 

In the downtown district, Anderson said, 
the bandits hid their weapons under a 
blanket. At Como park the bandits or- 
dered Anderson and Roland out of the car, 
advising them to walk “straight ahead and 
not squeal.” 

Behind the sign-board Anderson lost a 
roll of bills aggregating $100, his watch 
and a pearl ring, besides the keys. Roland 
was not searched. 

While the automobile was touring St. 
Paul, Patrolman Joe Eustice, of Sixth 
Precinct station, discovered the jewelry 
store door ajar. He investigated and dis- 
covered the safe open and empty. When 
Anderson and Roland left the bandit auto- 
mobile they entered the home of E, A. 
Tyler, 964 Hatch St., St. Paul, and tele- 
phoned the St. Paul police. An automobile 
was sent for them. 

Feeling certain that his store had been 
robbed, Anderson hurried to the place, ar- 
riving at 1.30 a. mM. He checked the loss 
and furnished the Minneapolis police with 
descriptions of the men, none of whom 
were masked, he said. The safe in the 
jewelry store, of an antiquated type, was 
opened with a key contained in the assort- 
ment taken from Anderson’s pockets by 
the highwaymen, the police said. 

Minneapolis police believe that the trio 
is in St. Paul and a squad of detectives 
left for St. Paul to search for the men, 
one of whom wore a sailor’s uniform while 
the other two wore.army overcoats. Twin 
City police say that never before in the 
history of the department has a similar 
robbery been perpetrated in this city. They 
characterize the work of the holdup men 
as that of a “daring, clever gang,” whose 
prey are jewelers who fail to protect them- 
selves with adequate strong boxes and 
burglar insurance. 

Mr. Anderson told the police early this 
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morning that the robbery, which would 
amount to $10,000, was a total loss. He 
said that no burglar insurance was carried 
on the stock, but he had planried to take 
out insurance next week as several thou- 
sand dollars worth of jewelry had been 
added to his stock within the last few days 
for the holiday trade. 

A check of the stock this morning 
showed that 20 diamonds valued at $4,000 
were missing and that other jewelry valued 
at $6,000 had also been taken. Fifty 
watches were among the articles stolen. 
A $100 Liberty bond, property of Mr. An- 
derson, had also disappeared from the 
safe. Three diamonds valued at $500 were 
found by Detectives Garvin and Stavlo 
among empty trays on the floor. 

Irving P. Jones, police finger-print ex- 
pert, visited the store early this morning 
and photographed fingerprints found on 
top of the safe. 

Believing the robbery to be the work of 
an organized ring of crooks, Minneapolis 
police have sent out a warning, together 
with descriptions of the men, to metropoli- 
tan police departments of the country. 








Platinum Imports and Exports for October 


Wasurinorton, D. C., Dec. 18.—Little en- 
couragement for the trades using platinum 
in this country is to be found in the sta- 
tistics of the Department of Commerce, 
covering the imports of platinum and allied 
metals for October. The total amount 
brought in, including practically everything, 
being in the vicinity of three-quarters of a 
million dollars. 

The total figures of imports and exports, 
of platinum and metals, are given by the 
Bureau in tabular form as follows: 

Tridium, Os- 
mium, Etc., and 
Native Combina- 

















tion Thereof Platinum 
with Platinum. Unmanufactured. 
re ve 
€ i " a 
Troy Troy 
Countries. Ounces. Value. Ounces. Value. 
PREHEE® «0 oe 5:0:0 BID SUR SAe lk vcksice asc asia 
England 861 106,351 1,209 $142,564 
CossGe-..%... 147 24,814 12 1,172 
Colombia ae ee 3,310 325,471 
Australia’ .... 110 12,815 Anaaeee ) eeatevea 
QUART. aicieeace 1,237 162,308 4,531 469,207 
267 268 
Platinum Platinum Vases 
Ingots, Retorts, Etc., 
Countries. Bars, Plates, Etc. for Chemical Use. 
——_—-——_ 
Troy Troy 
Countries. Ounces. Value. Ounces. Value. 
Netherlands .. ... re 1 489 
England ..... 1,038 118,869 calatate! | = 3a egeranae 
Canada... ee 61 11 EIS7 
RORY 65-565 1,038 118,930 12 1,626 
Exports—P.LaTINuM. 
? 775 
Unmanufactured. 776 
_ A — Manufac- 
Countries. Ounces Troy. Value. tures of 
COM icra tees 21 $2,958 $15,809 
(SA ares ng eeeteed 192 
OUR or acccu ener 21 $2,958 $16,001 








The Ben Lipson Jewelry Co., Miami, 
Ariz., has moved into new quarters, 506 
Sullivan St., where the concern has an 
excellent place of business. 
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DIES AFTER LONG ILLNESS 


M. F. O’Donnell, New Haven, Conn., Jew- 
eler, a Victim of Pernicious Anaemia 





New Haven, Conn., Dec. 17.—After an 
illness, with which he was bedridden for 
16 weeks, Michael F. O’Donnell, a Temple 
St. jeweler, died at 6 o’clock yesterday 
morning at his home, 155 Maple St. Fer- 
nicious anaemia, a disease for which medi- 
cal science has defined no cure, was the 
cause of his death. Mr. O’Donnell was one 
of the most popular men in New Haven 
for years. He had been an active worker 
in the Knights of Columbus and Elks, and 
it was through his efforts, in behalf of 
these organizations, that he built up a large 
acquaintanceship, both in the city and 
throughout the country. 

In commercial and political circles he 
was also looked up to by those with whom 
he was brought into association, and he 
had an excellent reputation for business 
acumen and integrity. He was in busi- 
ness for 12 years, many of which were 
spent in the management of his own store, 
in the Y. M. C. A. building on Temple St. 
This was closed when the building changed 
hands and alterations were started. - The 
business was terminated when his condi- 
tion became so poor that he could not 
give it attention. Although he never cared 
to hold a public office, he was always 
pleased to help friends. 

Mr. O’Donnell was 41 years of age and 
is survived by his widow and a five-year- 
old daughter, Mildred. He also leaves his 
father, who was for years a guard at the 
county jail; three brothers, John J., city 
health inspector; William R., a boss boiler- 
maker at the Bigelow plant, and Thomas 
R., who was associated with him in the 
jewelry business. 

Funeral services were held Friday morn- 
ing with a solemn requiem mass at St. 
Brendan’s Church and interment was in 
St. Lawrence Cemetery. 








THIEVES AT WORK 


Montreal Jeweler Robbed of Articles Valued 
at $3,000 


MontTreaL, Can., Dec. 17.—The jewelry 
store of N. Webber, 551 Notre Dame St. 
W., was entered by robbers early last Sat- 
urday morning and articles valued at $3,- 
000 taken. : 

At 1.30 a. M. an officer when trying doors 
saw two men running away and gave chase. 
He fired his revolver in an endeavor to 
get them to stop, but they made their 
escape through the cars in the Grand 
Trunk yards. 

At 7.30 in the morning, Mr. Webber re- 
ported that his store had been broken into 
and almost cleared out, and inquiries made 
by police officers indicated that the men 
who had been chased returned to the place 
about 5 o’clock and got away with a con- 
siderable quantity of jewelry. 











Window smashers recently visited the 
jewelry store of Joseph-Myers, Inc., Mem- 
phis, Tenn., and stole a tray of diamonds 
which were on display. No arrests have 
been made. 
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We are manufacturers of indestructible pearls and beads 
in all colors, shapes and sizes. Moderate prices; work- 
manship guaranteed. A sample order will convince you. 
R. R. GLASS WORKS, 248 Eddy Street, Providence, R. |. 
























































that strikes or no strikes this office is always open, and the Nordlinger Service Goes on Just 
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the Same, and your orders, large or small, will receive the same prompt, courteous, efficient 
attention as though there wasn’t a ripple on the surface of the industrial pond. 


Yours for better business, 


H. NORDLINGER’S SONS 


New York, 15 Maiden Lane Paris, 32 Rue Beaurepaire Gablonz, a/N., 16 Steingasse Providence, 63 Washington St. 
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AN EXCELLENT LAW 


Apprenticeship Indenture Legislation Passed 
in Wisconsin and Working Sched- 
ule Arranged 

MiuwaukeE, Wis., Dec. 17—Wisconsin 
now has the distinction of being one of the 
very few States that has a definitely de- 
fined apprenticeship indenture law covering 
the jewelry and watchmaking trade. A 
schedule applying to these trades was re- 
cently arranged between the Wisconsin 
Industrial Commission and the Wisconsin 
Retail Jewelers’ Association. 

In such apprenticeship indenture provi- 
sions as are now in effect the minor obli- 
gates himself to remain with his employer 
until he has completed his course of train- 
ing, which in the jewelry business is a 
term of four years. The employer on his 
part agrees to give the minor all round 
training, embodying four distinct courses 
approved by the Industrial Commission. 
Under the apprenticeship law, also, all ap- 
prentices must attend the continuation 
school for at least five hours each week dur- 
ing the first two years of his four-year 
course. In these school courses the ap- 
prentices are given educational work sup- 
plementary to their shop training. 

The jewelry apprenticeship course as pre- 
scribed by the Industrial Commission is for 
a term of four years, each year to consist 
of not less than 50 weeks of prevailing 
working hours. 

During the first year the apprentice shall 
be taught and receive instructions in wir- 
ing, polishing, soldering, filing and sawing 
such metals or other material as used in 
the jewelry trade. 

In the second year, in addition to the 
foregoing, the apprentice shall be taught 
‘general repairing, such as is carried on in 
ithe establishment of the employer. 

In the third and fourth year, the ap- 
prentice shall perform general repairing, 


and shall receive advance experience in 


the work, and in such other branches as he 
shall qualify. ae 
It is agreed that the apprentice shall per- 
form duties in the line with the trade as 
is customary for a jewelers’ apprentice. : 
The compensation during the apprentice 
period is stipulated as follows: 
lst six months.... $5.00 per week 
2nd six months.... 6.50 per week 
3rd six months.... 8.00 per week 
Ath six months.... 9.50 per week 
5th six months.... 11.00 per week 
6th six months.... 12.50 per week 
7th six months.... 14.00 per week 
8th six months.... 16.00 per week 


‘At the termination of the four year ap- 
prenticeship course the employer agrees to 
pay the apprentice a bonus of $100. This 
sum is to be paid on the last day of the 
said apprenticeship. | ; 

In the enforcement of the apprenticeship 
law, the industrial commission has adopted 
the following 10 rules, all of which are now 
in force and effect: 


1. Apprenticeships agreements made pursuant 


to Secticn 2377 of the statutes shall be approved 


by the industrial commission of Wisconsin. 

2. All apprenticeship contracts shall be made 
upon forms issued by the industrial commission 
ee ¢ hi tracts of three years 

3. In all apprenticeship contracts o 
“pr more, ale otherwise stated in the agree- 
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ment, the probationary period shall be three (3) 
months, and shall constitute part of the appren- 
ticeship period. During the probationary period 
apprenticeship agreements are voidable by either 
party upon written notice to the industrial com- 
mission. 

4. Diplomas shall be granted to all graduating 
apprentices, who, in the judgment of the commis- 
sion, satisfactorily complete their apprenticeship. 

5. All apprenticeship contracts shall be filed 
with the industrial commission within 30 days 
following the commencement of the term of ap- 
prenticeship. 

6. Minors of permit age may be employed 
upon apprenticeship indentures in lieu of child 
labor permits if executed on or prior to the first 
day of employment. 

The employer shall immediately notify the 
industrial commission of the termination of any 
apprenticeship agreement stating the reasons for 
termination. 

8. All trade agreements on apprenticeship 
shall, in order to conform to the apprenticeship 
law, be approved by the industrial commission. 

9. In trades where there are no uniform, ap- 
proved apprenticeship standards, the employer may 
execute a special agreement with the apprentice, 
subject to the approval of the industrial com- 
mission, 

_ 10. No minor can be legally apprenticed who 
is not placed under a written agreement pursuant 
to Section 2377 of the statutes. 








GET HEAVY SENTENCES 





Burglars and Hold-up Men Who Robbed 
Philadelphia Jewelry Store Go to 
Prison for Long Terms 


PHILADELPHIA, Pa, Dec. 20.—Prison 
sentences ranging from two to nine years 
were imposed by Judge McMichael in the 
Quarter Sessions Court yesterday upon 
five burglars and holdup men who had held 
up jewelry stores in broad daylight and 
broken into stores and dwellings at night 
for several months before they were 
caught. 

John J. Devine, aged 19 years, the only 
member of the quintet who did not have a 
previous criminal record, received the 
lightest sentence. He was sentenced to not 
less than two nor more than four years in 
the Eastern Penitentiary. 

James Lewis, alias “Miller,” received the 
longest sentence, from nine to 10 years. 
In 1914 Lewis was sentenced in Missouri 
to 22 years.imprisonment, but was paroled 
two years later because of illness. After 
having completed his new.sentence at the 
Eastern Penitentiary, not earlier than De- 
cember, 1928, he will be returned to the 
Missouri prison to complete his unexpired 
sentence. He is now 27 years old and if 
he lives will complete his Missouri sentence 
in 1936. 

The others who were sentenced were 
Walter Dupree and Victor L. Myers, not 
less than seven nor more than eight years 
each, and Julius Bendix, not less than four 
nor more than five years. 

Lewis, Myers and Dupree drove up to 
the jewelry store at Joseph H. Davison’s 
Son, 210 S. 13th St., on Nov. 13, in a stolen 
automobile. Dupree alighted, smashed the 
show window and seized a tray of jewelry 
valued at $4,800, and started back to the 
waiting automobile. The other two men, 
with drawn revolvers, held several pedes- 
trians at bav. This proved their undoing, 
for the evidence against the trio was so 
weak that they would have been acquitted 
had it not been for the testimony of Miss 
Charlotte H. Brown, who had been in 
charge of the Red Cross work in London 
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during the war. She testified that she saw 
Dupree leave the window with the jewelry 
and as he passed her placed a revolver 
against her and commanded her to stand 
still. Despite his alibi and that of his con- 
federates, the woman was certain of her 
identification. 

An interesting incident of Miss Brown’s 
testimony occurred when she stated that 
she had been in London hospitals when the 
Hun planes conducted air raids, but she 
was never so frightened as when she wit- 
nessed the daring daylight robbery. 

Dupree was with Bendix and Devine in 
a number of other robberies in which so far 
as is known Lewis and Myers were not 
concerned. 

The proof of the guilt of the defendants, 
as adduced by Assistant District Attorney 
Speiser, was so convincing that the latter 
trio entered pleas of guilty on those 
charges. They were indicted for robbing 
the following homes and stores and steal- 
ing valuables at the amounts given: 

William Bates, 1617 Susquehanna Ave., 
$500; Max Moskovitz, 2540 Kensington 
Ave., $600; J. Farber, 1316 Walnut St. 
$450, and Herman Miller, 301 S. 60th St,, 
$500. 

Bendix and Devine made complete con- 
fessions and aided the police considerably 
in recovering some of the stolen property. 








Exports of Jewelry for the Month of October 


WasuineTon, D. C., Dec. 18.—Exports 
of jewelry for the month of October 
amounted to $76,215, the largest shipment 
being made to Canada, amounting to $24,- 
415, and the next largest to Spain, amount- 
ing to $16,896. 

The full list of countries and the amount 
of jewelry shipped to each, as published by 
the Bureau of Foreign and Domestic Com- 
merce, is as follows: 


Country. 





Value. 
ROMs 050 dai d Cals dense scole veneer $627 
BIE iit caine Bc GabilakheosacecduceE 100 
WOM 6.0.66. 5: eee cHos xo cb oese ciate 2,800 
COUR 9-555 6: BPW vp cincie cv nce nee enoanwed 2,500 
INOW NG 05-0506 eeawe oles aanere eens 1,765 
MUM etic hace db etdie tie ecavnrccate 16,896 
SO aie’: «aw ainaceatonm aie tive aaels keen 724 
FI 66. nc cu bE oie Re ee hdc ac chee 7,881 
CM Nake & siv.ox Levis od von obese een 24,415 
CINE otk otc d dae ceed nada eeeeuee 24,415 
MN 0.8 6b ain, did 3. ud eaeae oe enna 234 
OO a dca de huCcsechenecaestnyateten 5,282 
Newfoundland and Labrador............ 154 
DIU SN oft'n st decins cuen Talos ee ete 13 
Other British West Indies.............. 51 
CIN i oc tlacses cd 9a desc Rented beekedern 1,116 
Daateelh? WG6: SGN io once cciin des acces 4 
RGGI dé Vewccvicnlcctietess suede 1,339 
| Sere errs ee re rr ee 218 
CEs ib. dcasaes'caietadeaeeeeneoes acme 867 
i GIN a i :as od dcend eave eded on 70 
oe Pe Pe rer me Rt 120 
Cr er re ne 574 
DROPS SON an seond eecnlgcdececomenee 793 
ee ee err en Ter re 221 
Cant GOOMMRE 6c ndisicn 4.04 0a wes peadues 220 
PRilMGIRG SOIREE oc 6 i cce sicpsscdtdavoeus 711 
British. Sewth AMsiOe, 6 ..occccccvvcanaaes 7,002 
MENGE) Sidcceegcyacsn06cesesagneeeeeestun 12 

TOMB. qcininnjcvuncdcdndacenberevnse $76,215 











A window in the jewelry store of Ed- 
wards & Le Bron, Chattanooga, Tenn., was 
broken early last Wednesday morning and 
the thieves stole nine wrist watches, five 
La Valliers and a tray of wedding rings 
valued in all at several hundred dollars. 
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Remember, Not Merely 
Good Rings,—But 


a Service! 
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Chicago Holds Its Lead in Jewelry Robberies 








Two Daring Holdups and Operations of a Pair of Pennyweighters Prominent 
in the Trade News of the Week 

















Cuicaco, Dec. 20.—Jewelers are as nerv- 
ous as cats these days. If they were not 
so busy waiting on a record holiday trade 
in the stores they would work themselves 
up to a state where they would be jumping 
out of their jackets at the slightest sound 
resembling the rasping command of the 
hold-up man or the sharp crack of an auto- 
matic revolver. 

The week’s grist of news contains the 
news of “hold-ups” of two jewelry stores 
and operations of the pennyweighters at a 
third. 

Bandits Get Over $4,000 Worth of Jewelry 
from Herman Jacobsohn and Escape 
Amid a Shower of Bullets 

Things were going along swimmingly at 
the big store of Leo and Herman Jacob- 
sohn, 1618 Roosevelt Road. It was 11.20 
a. M. Leo Jacobsohn went out of the place 
on a business errand, leaving the store in 
charge of his brother, Herman. In came a 
young Italian. He whistled “Ave Maria” 
softly and blushed under his olive and 
beardless cheek as he confided to Mr. Jacob- 
sohn that he was about to buy an engage- 
ment ring. Somehow, he couldn’t find any 
of the set stones which suited his fancy, al- 
though the store carries a good stock. Mr. 
Jacobsohn suggested that he pick out an 
unset stone. The setting would be an easy 
matter. 

The young man brightened at this plan, 
and Mr. Jacobsohn took from the safe, one 
after another, three packages of diamonds. 
As he did so two other Italians entered the 
place. Mr. Jacobsohn, looking out of the 
corner of his eye, saw one of the men quiet- 
ly ease a gun out of his pocket. Before 
anything was said, the jeweler went to the 
rear, as if to get another package. Instead 
he passed into the office and made a dive 
for his gun, banging the door after him. 
All the men then produced revolvers. 

One of the bandits grabbed all three 
packages of diamonds, which had remained 
on the showcase, and, accompanied by an- 
other, rushed out of the place. The third, 
showing more courage, rushed after Mr. 
_ Jacobsohn. He seized the closed door of 
the office with one hand, just as the jeweler 
was about to come out. With the other he 
fired through the door. The bullet struck 
Mr. Jacobsohn in the shoulder, but the 
force had been broken to such an extent 
that after boring through his coat, shirt 
and undergarment it had barely enough 
punch left to bruise his shoulder. Mr. 
Jacobsohn returned the fire, and the bandit 
loosened his hold on the door and rushed 
after his two companions. 

Mr. Jacobsohn sped after him, and as 
he reached the door, emptied his revolver 
at the whole gang, just as they were piling 
into a waiting limousine, which stood near 
at hand with curtains drawn. From the 
interior of the limousine came the scream 
of a woman, showing the presence of a 
fourth party in the raid. 

Pedestrians who had taken cover behind 


telephone poles, garbage boxes, and news- 
stands are agreed that the woman’s scream 
was one of fear and excitement, and not 
the sort a woman would emit if she were 
hit by a bullet. Mr. Jacobsohn does not 
think it possible that any of his bullets 
reached the woman, and he is not certain 
as to whether he hit any of the men. Some 
of the witnesses say one of the robbers 
lurched as he climbed into the car. 

The machine sped away before efforts 
could be taken to stop the band, and no- 
body noticed the number in the excitement. 

Leo Jacobsohn said that the loss would 
be in the neighborhood of $4,600. It is 
fully covered by insurance with Lloyd’s, 
Ltd. of London, Eng. By a strange co- 
incidence, a representative of Lloyd’s was 
passing the store as the robbers dashed out. 
He immediately got adjusters on the job. 





Bandits Rob Jewelry Shop After Holding 
Up the Proprietor and His Wife 


The store of R. Peterson was robbed by 
three desperate young men during the 
week. Mr. Peterson’s place is at 2644 W. 
North Ave. Mrs. Peterson, his wife, was 
with him in the store when a young man 
entered briskly and said he would like to 
look at a signet ring. Mr. Peterson 
showed him several. 

While he was thus engaged two other 
young men entered. Standing for a mo- 
ment, as if waiting for attention, they sud- 
denly produced revolvers and commanded 
both Mr. Peterson and his wife to stand 
with faces to the wall. Realizing that re- 
fusal would cost them their lives, in all 
probability, they did as commanded. 

One of the bandits took the keys of the 
safe from the pocket of Mr. Peterson and 
opened the safe. They secured two pack- 
ages of diamonds, one containing 90 stones 
and another 60 stones. They also went 
through the showcases, taking carat ana 
carat and a half stones. They took all the 
money from the safe and cash register, but 
kept hands off of everything but diamonds 
and money. 

Mr. Peterson said he could make no esti- 
mate of his loss until an inventory had been 
completed. Mrs. Peterson was considerably 
unnerved by the experience, but promptly 
recovered, and assisted her husband in giv- 
ing the police the best possible description 
of the bandits. According to Mr. Peterson 
the bandits were all young, with the appear- 
ance of high school students rather than 
thugs. 





Trade was brisk in the jewelry store of 
William Mellish, 1307 E. 63rd St., when a 
large man, accompanied by a large woman, 
entered the place. The man said that they 
wished to look at diamonds. Mr. Mellish 
turned them over to a young woman clerk, 
who proceeded, to give them attention. 

Four other people were in the store at 
the time. One of them, becoming impatient, 
asked concerning some fountain pens. The 
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woman clerk turned away for just a second 
to reply. When she once more gave her 


attention to the diamond customers, they 
had decided they did not wish to buy. 

When the customers departed, the clerk 
put the boxes containing the diamonds back 
into the case and suddenly noticed that the 
lid of one had been closed. This puzzled 
her, as she had never made a practice of 
closing the lids of the boxes. She opened 
the box and was surprised to see a stone 
of 58 points in the place of one of 90 points 
which had originally been there. Uncertain 
for just a moment, and hesitating to believe 
that she had been hoodwinked, she took 
steps to verify her growing suspicion. 

In that short time, however, a Ford en- 
gine coughed consumptively, and _ the 
“pennyweighting” couple rattled off down 
63rd St. at a rapid pace. 

Both the man and the woman, according 
to the clerk, were about 40 years of age. 
The man had a gray overcoat and a black 
telescope hat. He was smooth-shaven and 
seemed to possess no special characteristics 
of voice or manner. The woman wore a 
small high hat, and, according to the clerk, 
“her face looked like it needed washing.” 

A report reached the office of THE JEWEL- 
ERS’ CIRCULAR weekly that the store of 
Francis Lukas, 1822 W. 47th St., had been 
robbed, but it was not possible to get the 
details. 


GET LOOT VALUED AT $1,500 


——~ 








Motorcycle Bandits Visit Philadelphia Jew- 
elry Store and Smash Show Window 


PHILADELPHIA, Pa. Dec. 20.—Motor 
bandits made a raid on the jewelry store 
of B. Oster, 1910 Germantown Ave., Thurs- 
day night, and escaped with a tray of dia- 
monds valued at $1,500. Heretofore Phila- 
delphia motor bandits have been real ex- 
clusive and have used touring cars. The 
pair. on Thursday night were pikers with 
a motorcycle containing a “bath tub” side 
attachment. It proved as effective in mak- 
ing an escape, however, as the higher- 
priced machines. 

At the time of the robbery Mr. Oster 
was in the rear of the store. Hearing the 
crash of breaking glass he rushed to the 
door just in time to see two men speed 
away on the motorcycle. Mr. Oster fired 
five shots at them, but apparently none 
went near the fast-disappearing marks. 

According to the proprietor, the stolen 
tray contained seven diamond rings. He 
said his speed in getting to the door pre- 
vented the bandits from making a larger 
haul. 

The robbery occurred while the avenue 
was filled with Christmas shoppers and 
many persons saw the bandits make their 
escape. None, however, secured the motor 
license, nor was there anybody found who 


‘could give an adequate description of the 


The police are investigating. 


Charles Wilms, for many years in busi- 
ness at Memphis, Tenn., recently disposed 
of his stock and fixtures there and discon- 
tinued business, at least for the present. 
Mr. Wilms came to this decision owing to 
the condition of his health, which is not 
good at present. 


men. 
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Auto Bandits Active in Philadelphia 





Armed Robbers Smash and Rob Jeweler‘s Window, but Escape with Loot 
After Engaging in Pistol Duel with the Proprietor’s Wife 











PHILADELPHIA, Pa., Dec. 20.—Automobile 
bandits smashed the window of another 
jewelry store last night at 9 o’clock and 
carried away booty valued at $8,000 after 
a scene which would have been thought 
unreal and extravagant in a moving pic- 
ture. 

As it was the second jewelry store 
robbed in this way in two nights, the police 
were stirred to renewed activity today. 
Every patrolman and detective in the city 
is trying to run down the robbers. 

Five men rode to the door of the jewelry 
store of Solomon Dubrow at 740 South St., 
in a maroon colored automobile. Two of 
the men alighted from the machine, while 
the others remained in the car, one of them 
holding open the door, the other busy 
keeping the motor running and the third 
on guard with a revolver lest his “pals” be 
interfered with. 

The two who -had gotten out of the ma- 
chine walked to the store window. One 
held a revolver, the other a hammer. At 
a signal, the man with the hammer smashed 
the show window and began to help him- 
self to diamond pins, rings and other pieces 
of jewelry. 

The other robber stood on guard, re- 
volver in hand. His weapon prevented in- 
terference by the crowd of Christmas shop- 
pers in the street. 

Four customers in the store at the time 
dropped to the floor when they heard the 
crash of the breaking glass. Mrs. Dubrow, 
however, grabbed a revolver which she kept 
handy underneath the counter and ran to- 
ward the door. The man with the tray of 
jewelry had already jumped into the car 
when the woman reached the street and the 
last man was about to board it when Mrs. 
Dubrow fired. 

Without a second’s hesitation the man 
turned and fired back. Mrs. Dubrow, a 
fair target in the lighted doorway, scorned 
protection and kept pumping bullets after 
the receding machine. The bandit re- 
sponded with shot for shot, but neither of 
the duellists seemed to be able to hit their 
marks. Bullets rained around the woman, 
driving all but her from the vicinity. 

The car used by the bandits, in addition 
to being maroon colored, was of handsome 
appearance and evidently costly. It car- 
ried a New Jersey license tag. The police 
hope to capture the five bandits through 
tracing the motor car to its owner, al- 
though admitting that it may have been 
stolen for use in the robbery. 





Window Smashers Get Loot Valued at- 


$1,500 


Los Ancetes, Cal., Dec. 15.—Window- 
smashing burglars. early today obtained 
$1,500 worth of. jewelry from the display 
window of the Charles H. Clark jewelry 
store, 704 S. Broadway. 

With a glass cutter the burglars cut a 
small hole in the window and smashed 
the remaining window with a large steel 


bolt. Every piece of jewelry on display in 
the window was taken by the daring burg- 
lars. 








ANOTHER JEWEL ROBBERY 


Wellington, Kans., Jeweler Held Up And 
Thieves Escape with Loot Valued 
at Over $15.000 


WELLINGTON, Kans., Dec. 17.—The jewel- 
ry store of E. B. Roser here was robbed 
the night of Dec. 8 of a tray of diamonds, 
containing 65 diamond rings, valued at 
from $15,000 to $20,000. The robbers cov- 
ered Mr. Roser with revolvers when they 
entered the store which was open and well 
lighted. Mr. Roser, who is also president 
of the National Bank of Commerce here, 
was marking stock in the store when the 
bandits entered. He has offered a reward 
of $1,000 for the capture of the thieves. 
The robbers also tore a diamond stud from 
Mr. Roser’s shirt front. 

This is the fourth time in seven years 
that Roser has been robbed of diamonds. 
Seven years ago his store was entered and 
a tray of gems taken. Three years later 
he was held up and robbed of a diamond 
stud. In October of this year he was 
robbed of a seven carat stone. 





Robber Who Smashed Show Window Leaves 
Trail of Diamonds Dropped in 
His Flight 


Mempuis, Tenn., Dec. 17.—Wielding a 
cloth-bound hatchet on a heavy plate glass 
window of the jewelry store of Joseph 
Myers, Inc., in the heart of the business 
section, while a number of astonished pe- 
destrians looked on, an unidentified young 
white man, early Wednesday evening, broke 
the window, seized trays containing dia- 
monds valued at $13,000 and escaped 
through an alley. 

The thief’s trail was lost after a chase 
of about ten blocks through the business 
section, the pursuit being aided by the find- 
ing of gems valued at $9,000, dropped by 
the robber at different points in his flight. 








Market Prices for Silver Bars 


The following are the quotations for 
silver bars in London and New York as 


reported for the last week: 
New York Sell- 


ing Price, U.S. 
Date London. Assay Bars. 
et RD hasan sessdeseews 79% 136% 
LS | Sarees eee ee 78 136% 
SEES iss ctxteessecesws 78% 136% 
i Se) SeTeeee ree 78% 135% 
ee eee 77% 136% 
i 3 Ae eee ee 77% 136% 








R. C. Barstone & Co. have remodelled 
their jewelry store at 50 Lisbon St., Lewis- 
ton, Me., and now have one of the best 
fitted stores in the State. 
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Providence Grand Jury Indicts Man Who 
Robbed Woonsocket Jewelry Store 

Provipence, R. I., Dec. 20.—The grand 
jury, in its report on Tuesday before Judge 
J. Jerome Hahn in the Superior Court, re- 
turned true bills in two counts against Fred 
Deerey, alias “Frank Daley,” 19 years of 
age, for breaking and entering in the night- 
time the retail jewelry store of J. B. Far- 
rington, 287 Main St., Woonsocket, and 
assaulting a police officer with a dangerous 
weapon. The young man pleaded nolo and 
was sentenced to five years in the Rhode 
Island State Frison at Howard. 

The arrest of Deerey was an echo of the 
big police strike in Boston during the early 
part of last September. During that period 
the retail business men throughout New 
England became frightened at the activities 
of criminals and yeggmen, who were at- 
tracted to Boston and vicinity because they 
believed that there were exceptional oppor- 
tunities for the plying of their nefarious 
practices. On the night of Sept. 19 some 
half a dozen places of business were broken 
into located in the business center of that 
city, among them being the retail jewelry 
stores of J. B. Farrington and Harris Fell- 
man. From the Fellman store there was 
nothing missed and it was believed that the 
intruders were frightened away before they 
could secure any property. 

At the Farrington store, however, jewel- 
ry, watches, etc., to the value of nearly 
$4,000 had been packed preparatory to be- 
ing taken away. The thief remained in the 
store too long. He had left a rear door, 
by which he had gained entrance, open 
while he was packing up his plunder pre- 
paratory to making a get-away, and Patrol- 
man Lynch walked in upon him. The police 
of the business section had been warned 
from headquarters that a gang of robbers 
was at work in the district and cautioned 
to be especially vigilant. 

Accordingly, when Patrolman Lynch 
found Farrington’s rear door open, he drew 
his revolver and entered the place cautious- 
ly. As he advanced into the store he dis- 
covered Deerey crouching behind one of 
the counters. The officer covered the youth 
with his revolver and ordered him out of 
the store and thence to the nearest signal 
box so that he might summon the patrol. 

As he pulled the call for a wagon, 
Deerey, it was alleged, swung upon his 
captor, and with a jimmy which he had 
concealed in his clothing, struck Patrolman 
Lynch in the face, cutting him badly. With 
the blood streaming from the wounds the 
officer fought with his assailant, who re- 
peatedly hit him with the jimmy. Patrol- 
man Lynch finally succeeded in getting his 
nightstick into action and subdued the 
fighter. 

Deerey told various stories which, when 
investigated by the police, proved false, but 
he strenuously denied that he had any com- 
panions, maintaining that he was working 
alone. This the police disbelieve, but have 
been unable to find any clue that would 
lead to the apprehension of anyone else. 
The fact that Deerey pleaded nolo, rather 
than make any contest, has strengthened 
the police contention that he was one of @ 
number of men who was raiding Woon- 
socket on the night that hé was cap- 
tured. 
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INSOLVENCY CHARGED 





Creditors Start Bankruptcy Proceedings 
Against Louisville, Ky., Jeweler 
Who Reports That His Store 
Has Been Robbed 


Louisvitte, Ky., December 17.—The first 
bankruptcy petition filed in the local jewelry 
trade in many months was filed on Monday 
against Morris Ravitz, 534 4th St. op- 
erating as the Liberty Jewelry & Novelty 
Co., Gifford & Steinfeld, attorneys of Louis- 
ville, representing the National Jewelers’ 
Board of Trade, filed the petition for some 
20 creditors, with claims of approximately 
$7,500. The three creditors named in the 
petition, with claims of about $1,000, were 
Hylan Holsman, trading as Holsman & Co., 
$249.50; Frank W. Alter, trading as Alter 
& Co., $570.69, and H. Cohn, Inc., $160.50, 
all of Cook County (Chicago). 

Yesterday morning Morris Ravitz called 
up the police department shortly after 7 
o’clock and reported the store had been 
robbed. Police Sergeant William Fulton 
and a detail of police, including Detective 
Frank Elvin and others, went to the store. 
Ravitz displayed a number of empty jew- 
elry trays and showed an iron bar. sawed 
through along with a saw blade and a can 
of metal polish apparently used in making 
the saw work quietly. However, the open- 
ing was only about eight inches and opened 
on a narrow passage between a florist’s 
greenhouse and the store, the passage being 
a blind alley, which could be entered by 
climbing over roofs of the glass green- 
house. Saw marks on the bars were said 
to have appeared to have been made from 
the outside, as the cuts were in line to indi- 
cate that a man standing on the ground be- 
neath the window had cut them. 

The police stated that it was a problem 
as to how robbers could have gotten to the 
passageway, but there were marks on a tel- 
ephone pole and on a stable wall to indicate 
that someone had climbed them, probably 
with the aid of a rope. 


Ravitz stated that a tray of diamond 
rings, a tray of solid gold rings, a tray of 
filled rings, a tray of sterling silver rings, 
50 wrist watches, 50 men’s watches and 25 
cameo pins were taken. A large safe in 
the establishment was not tampered with. 
Ravitz also complained bitterly to Detec- 
tive Elvin that three out of town creditors 
had forced him into bankruptcy during the 
holiday season. 

Morris Ravitz is a son of Nathan Ravitz, 
who operates a second-hand store at 222 
S. 7th St. Morris makes his home with his 
father. He is 22 years of age and single. 
Prior to opening the jewelry store he oper- 
ated a second-hand store at 117 W. Market 
St. The location taken was temporary, as 
only a short lease could be secured, as a 
large shoe company will remodel the build- 
ing in April. The store was opened about 
September 1. Morris Burg, 28 years of age, 
a brother-in-law of Ravitz, was interested 
at the start, but claims to have sold his 
interest about November 1 for’ $2,000 in 
cash and $1;700 on notes. Burg is operat- 
a second-hand store at 7th and Liberty 

8. 

Detective Elvin, in a statement to the cor- 
respondent of THe JrweLers’ CiRcuLar, 
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said: “At first I was doubtful as to 
whether it was an outside job, but was 
convinced. A man at the florist’s shop re- 
ported that’ two bad looking youngsters 
stopped in front of the store at 10 o'clock 
and that one of them said, ‘They are still 
in there; we will have to wait.” The florist 
thought nothing of the remark at the time. 

“Tl have known Ravitz for several years 
and also Burg. Ravitz realized that the 
robbery looked bad for him just after the 
bankruptcy and was very anxious to aid us 
all he could in capturing the thieves.” 

Emil Steinfeld, of Gifford & Steinfeld, at- 
torneys, alleged that the firm had committed 
acts of bankrutcy in preferring certain cred- 
itors. He further stated that there was a 
lot of things in connection with the alleged 
robbery and bankruptcy that would have to 
be explained. About a week before the 
petition was filed an auction sale was 
launched. 





LouisviILLE, Ky., Dec. 19.—The Liberty 
Jewelry & Novelty Co., which was recently 
forced into involuntary bankruptcy, has 
been closed, and C. W. Johnson has been 
appointed receiver by the Federal Court. 
A reward has been offered for the capture 
of the thieves who cleaned the counters 
and, shelves for merchandise valued at 
$3,500, but no clew has been found by the 
police department. 

Following the robbery, Ravitz consented 
to the adjudication in bankruptcy. Emil 
Steinfeld, of Gifford & Steinfeld, repre- 
senting members of the National Jewelers 
Board of Trade, and other creditors stated 
that the police investigation would be sup- 
plemented by an_ investigation privately 
made by the creditors. The newspapers 
have taken the robbery more or less as a 
joke, referring to investigations of Ravitz’s 
story, rather than referring to investigation 
of the robbery. 

Judge George A. Brent, referee in bank- 
ruptcy, held a general examination of the 
bankrupt this morning and made inquiry 
into the circumstances of the alleged rob- 
bery. ; 

Ravitz testified that the night his store 
was robbed he had left his diamond rings 
in the display window because the safe was 
filled with gold rings. He said that when 
he went to his store Tuesday morning he 
found a rear window forced and imme- 
diately notified the police. 

Ravitz said his original stock amounted 
to about $6,000, that he had sold $3,200 
worth, that $2,900 worth had been stolen 
and he still had stock worth $3,500 at 
present on hand. 

Attorneys for the creditors questioned 
the addition of these figures and Ravitz 
then testified that he was not certain as 
to the value of the original stock, as it 
may have been as high as $8,000. 

The hearing was attended by John 
Paulis, of the New York office of Green- 
baum, Wolff & Ernst, counsel for the Na- 
tional Jewelers Board of Trade. | 

Upon his return to New York from 
Louisville, Ky., where he went to in- 
vestigate the Morris Ravitz bankruptcy 
case, John F. Paulis, of Greenbaum, Wolff 
& Ernst, counsel for the National Jewel- 
ers Board of Trade, gave out the fol- 


CIRCULAR 


89 


lowing information as the result of the 
examination. 

Ravitz, proprietor of the Liberty 
Jewelry & Novelty Co., now in bank- 
ruptcy, was examined before Referee 
Brent, on Friday, Dec. 19. At this ex- 
amination he testified that he and his 
brother-in-law, Morris Burg, commenced 
business on Aug. 20, 1919, each investing 
the sum of $2,000; that Burg was: not. 
actively engaged in the business, and 
since the business was started he did not 
draw anything from it either for salary 
or for anything else; that Burg with- 
drew from the partnership on Nov. 6, 
1919, and that Ravitz paid him $2,000- 
for his interest. He further testified 
that at the time of the withdrawal of 
Burg, his stock was worth from $6,000 
to $7,000, and he owed for merchandise: 
between $3,000 and $4,000. Upon being 
questioned as to his purchases of dia- 
monds and. diamond mounted merchan-- 
dise, he stated that he had purchased 
about $2,000 from a dealer in Chicago 
by the name of Sandack, and about 
$1,700 from Harry Beck & Co., of 
Baltimore. 

With reference to the alleged robbery,. 
the bankrupt testified that he stayed at 
the store late that night, and had left alk 
of the best merchandise in the show-. 
case. At first he claimed that it was. 
customary to leave the diamonds and 
watches in the showcases, but when 
pressed said that in the past this mer- 
chandise was sometimes placed in the 
safe over night. He also admitted under 
examination that all of his stock could 
have been placed in the safe, there being: 
ample room for it. 

The examination was continued on 
Saturday, Dec. 20, at which time the- 
auctioneer who conducted a sale for the: 
bankrupt from Dec. 11 to and including 
Dec. 15, the date of the robbery, was on 
the stand. He testified that there were- 
diamonds such as claimed by the bank- 
rupt in his stock, although he could not 
give any descriptive evidence as to their: 
size and value. 


One of the bankrupt’s clerks, Mrs. 
Mildred Blocher, who worked for him 
up to and including Dec. 10, testified 
that when she left the employ of the 
bankrupt on Dec. 10, he told her that 
his entire stock was worth between 
$3 000 and $4,000. She further testified 
that there were no diamonds in the 
stock such as mentioned by the bank-- 
rupt at the time she left his employ, 
and that there were only three dozen 
complete mens’ watches in the stock om 
that date. She stated that about three- 
weeks or so prior to her leaving, all of 
the diamond merchandise disappeared 
and upon questioning the bankrupt, he 
told her that as he could not dispose of 
them in the regular way, he had returned 
them to one Sandack of Chicago. She 
further stated that all of the diamond 
merchandise of the bankrupt, with the 
exception of probably two or three 
pieces, were of inferior quality and of 
little monetary value. She also stated’ 
that on Dec. 6 when she was about to: 
leave the premises at 10 P. M., two col-. 
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ored express drivers entered the store 
and remarked, “We have come to take 
those things away,” but she did not re- 
main to see what, if anything, was taken 
out of the store. This witness also 
testified that she kept a daily record of 
all sales made, but that sometime prior 
to her leaving his employ, the bankrupt 
instructed her to discontinue these en- 
tries. When the daily record, turned 
over by the bankrupt to the receiver, 
was exhibited to her, she stated that 
those were not the same entries made 
by her, and that the entries were those 
in the handwriting of the bankrupt. 

Morris Burg, the bankrupt’s partner, 
testified practically along the same lines 
as Morris Ravitz as to the amount in- 
vested and his withdrawal from the part- 
nership. He admitted that he was in 
the store on the night of the robbery 
with the bankrupt, the auctioneer and 
one or two other men, who were either 
in the employ of or with the auctioneer 
at the time. He stated his reason for 
withdrawing from the partnership was 
that he saw the business was not pro- 
gressing and realizing that his invest- 
ment was a poor one, he decided to with- 
draw and accepted a check for $2,000, 
the amount of his original investment; 
that this transaction took place on Nov. 
6, 1919, and that he immediately notified 
his creditors by mail of the dissolution 
of the partnership. With reference to 
these notifications, Mrs. Blocher testi- 
fied that she sent out about 15 or 18 
notices, which she had written and which 
were mailed by some girl who. occasion- 
ally called at the store. 

Harry Beck, of Harry Beck & Co., 
Baltimore, Md., was called next as a wit- 
ness and testified that he called on the 
bankrupt on Aug. 27 and 28 and sold 
diamond merchandise, including seven 
karats of loose diamonds of the total 
value of $3,600; that he received $600 on 
account, and there is now remaining ap- 
proximately $2,600 still due; $2,500 of 
this amount is in two notes signed by 
Morris Ravitz and Morris Burg. 








DEATH OF HARRY BRUDER 





Veteran Philadelphia Jeweler Dies at His 
Home After a Long Illness 


PHILADELPHIA, Pa. Dec. 20.—Edward 
Bruder, one of the oldest jewelry merchants 
in the city, died Dec. 13 at his home, 2530 
Ridge Ave. He was born in 1840, near 2nd 
and Green Sts., and at the age of 17 be- 
came an apprentice in the watchmaking 
and jewelry business with John A. Russell 
& Bro. at 6 N. 6th St. He remained with 
this firm until 1879, when he entered busi- 
ness on his own account at 616 Arch St. 
where he continued until his health failed 
about two years ago. 

Mr. Bruder was considered an expert on 
diamonds and other precious stones. He 
also was an authority on local history. He 
went to Atlantic City when he first became 
ill, but returned home and suffered from 
a heart attack last January. He had been 
confined to his bed for the past four weeks. 
He is survived by two sons and a daughter. 


THE JEWELERS’ CIRCULAR 


Mr. Bruder was a member of Washing- 
ton Lodge, No. 59, F. & A. M.; Harmony 
Chapter, No. 52, R. A. C.; .Mary Com- 
mandery, No. 36, Knights Templar, and 
Bethlehem Lutheran Church. 





Government Officers Uncover Jewelry with 
Lima, O., Dealer’s Name While Raiding 
an Illicit Still in Providence 

ProvipeNce, R. I., Dec. 20.—Federal of- 
ficers of the Internal Revenue and Depart- 
ment of Justice made a raid on a house 
in one of the Italian colonies of this city 
late this afternoon, and at 67 Spruce St. 
discovered an illicit still in full opera- 
ton. The alleged owner and operator 
of the still was Filani Piscatelli, who was 
placed under arrest, and when arraigned 
before United States Commissioner Archi- 
bald C. Matteson pleaded not guilty and 
was held for a hearing next Tuesday at 2 
o'clock, bail being fixed at $2,000. 

When United States Marshal John J. 
Richards and the others with him made a 
search of the premises at 67 Spruce St. 
they found in a room occupied by Piscatelli 
a large amount of jewelry, consisting of 
rings, scarfpins, brooches and other arti- 
cles, valued at several hundred dollars. 
These goods were all in boxes, many of 
them in individual display cases, all bear- 
ing the name of G. Phillips, jeweler, 647 S. 
Main St., Lima, O. 

Piscatelli, it is said, would make no ex- 
planation as to how the jewelry came into 
his possession, but he did claim that he 
lived in Providence about 10 years ago, but 
removed to Lima, O., where he was pro- 
prietor of a business under the style of 
the South Side Merchants’ Bargain House, 
located at 142 W. 4th St. He declined, 
however, to give any information as to the 
nature of the business which he conducted. 
He also stated that for three months pre- 
vious to returning to Providence, about 
four months ago, he conducted a store on 
Liberty St., Mahanoy City, Pa. i 

The authorities here have notified the 
police of Lima, O., of the arrest and the 
circumstances of the jewelry, and have also 
taken the matter up with the Mahanoy City 
police and are awaiting information from 
those places. 








Death of Harry C. Dunn 

Wuee.inc, W. Va., Dec. 17.—Harry C. 
Dunn, a former local jeweler, died in Pitts- 
burgh on Saturday. The end followed a 
nervous breakdown. Mr. Dunn was 53 
years of age and leaves his widow, former- 
ly Miss Anna Williams, of this city, as 
well as his parents and three sisters, resid- 
ing at Belmont, O. 

For many years he was employed at 
Luken’s jewelry shop, but for several years 
was in business for himself in Pittsburgh. 








A young man who was arrested recently 
charged with breaking into a show window 
in the jewelry store of George B. Moore 
on Main St., Pine Bluff, Ark., waived ex- 
amination when arraigned in Municipal 
Court a short time ago and was ordered 
held to await the action of the Grand Jury 
on a charge of burglary. His bond was 
fixed at $300, which was made. He is also 
charged with grand larceny. 
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LARGE DIAMOND BROKEN 





New Premier Diamond of 1,400 Carats Split 
Into Dozen Fragments by Crushing 
Machinery 


Word was received in this country sey- 
eral days ago, from abroad, that the large 
diamond reported to weigh over 1,400 
carats, which was found recently in the 
Premier Mine, was split into about a dozen 
fragments by the crushing machinery, 
Whether this was due to an accident or 
not, is not stated, but the tenor of the 
dispatch would seem to indicate that such 
was the case. 

According to the information received 
here, the largest piece recovered weighs 300 
carats and is valued at approximately $220, 
000. 

When this stone was discovered on the 
property of the Premier Diamond Mining 
Co., cablegrams which reached this country 
stated that the stone was a flawless, blue 
white diamond and weighed about 1,400 
carats. The cablegram also stated that this 
stone was unearthed in the vicinity where 
the famous Cullinan diamond was found, 
At the time of discovery it was reported 
to be worth about $500,000. 





H. B. MICHIE DEAD 





Former Cincinnati Jeweler Passes Away 
From an Attack of Apoplexy 

Cincinnati, O., Dec. 17—Henry B. 
Michie, 65, formerly a prominent jeweler 
of this city, died at his home here Mon- 
day of apoplexy. Although he _ had 
been in ill health for many years his 
death was unexpected. 

He with his brothers, William and 
Peter Michie, were engaged in _ the 
jewelry business in Cincinnati for 50 
years. The business was conducted un- 
der the name of Michie Bros. on W. 4th 
St., for many years. The firm was brok- 
en up in the latter part of 1917 and the 
business finally disposed of. 

Mr. Michie was very prominent in 
Masonic circles being a Past Com- 
mander of Trinity Commandery, Knights 
Templar Past High Priest of Willis 
Chapter, R. A. M., and Past Master of 
Vattier Lodge of Masons. His widow, a 
son, William Michie, Dayton, O., and 
five daughters, Miss Della Michie, Mrs. 
C. H. Witte, Mrs. Charles Lahke, Cin- 
cinnati; -Mrs. C. M. Crofoot, South Or- 
ange, N. J., and Mrs. Willard Cutler, 
Pittsburgh, survive. 

Mr. Michie early in business saw the 
opportunity offered by developing the 
emblem business of various lodges and 
secret organizations and built up an 
enormous business in that line. He 
made his home at 3204 Linwood Ave., this 
city. 





Failure to identify valuables found on 
one arrested for burglary, as part of the 
property stolen, is held in Com. v. Coyne, 
228 Mass. 269, 117 N. E. 337, annotated in 
3 A.L.R. 1209, not to render inadmissible, 
upon his trial for that offense, evidence 
of the fact that such property was in his 
possession at the time of arrest 
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NEWARK JEWELERS ROBBED 





No Clue Found by Police in Big Factory 
Building Theft 


Newark, N. J., Dec. 20.—No clues have 
yet been found of the robbers who several 
nights ago broke into the factory loft 
building, occupied almost entirely by jewel- 
ry manufacturing concerns, located at 23-27 
Marshall St., and stole jewelry, rings, dia- 
monds, unfinished gold and platinum and 
ivory military hair brushes valued at be- 
tween $15,000 and $16,000. It is believed 
the robbery occurred about 3 a. M. on 
Wednesday, as Mrs. Gertrude Gibson, a 
colored woman living at 21 Marshall St., 
adjoining the factory building, said that 
she was awakened by noises at that time. 
She said that she thought that some of the 
neighbors had gotten out early to clean 
the snow off their sidewalks. 

Most of the loss was suffered by the 
Jabel Mfg. Co., which is located on the 
third floor of 23 Marshall St. Its loss 
consisted in part of finished goods, dia- 
monds, ‘etc., but unfinished materials con- 
stituted the largest part of the missing 
goods. 

The robbery was discovered on Wednes- 
day morning by Bennie Elsky, who with 
Joseph J. Abelson, who was in Chicago at 
the time and was called home by telegraph, 
and Fred Gaertner, compose the firm. 

The goods stolen from the Jabel Ring Mfg. 
Co. were secured by forcing open the factory 
safe, where most of the raw material and 
work in process was kept. A hole was 
bored in the upper left hand corner of the 
outer door of this safe. A sharp pointed 
bar was then inserted and the door forced 
open, then the inner doors were forced. 
The contents of the safe were taken out 
and gold and platinum material, diamonds, 
stones and some rings and finished jewelry 
were taken. The papers and books in the 
safe were strewn about the place. 

An attempt was made to force the larger 
safe which was in the office, but this was 
unsuccessful. The hole was bored and the 
bar used and the outer door forced open. 
The robbers could not get the inner doors 
of this safe open, however. 

Besides the loot secured in the plant of 
the Jabel Co., a dozen ivory military hair 
brushes were taken by the thieves from the 
office of C. H. Eulhardt, a jeweler on the 
second floor of the same building. It was 
evident that an attempt was made to open 
the safes in this office also, as one of the 
burglars’ large “can openers” used by safe 
breakers, was found resting against one of 
the safes, with the sharp point broken off. 
There are two big safes, standing side by 
side, in this office. Lying on the floor in 
front of these was a pair of white canvas 
gloves, which the burglars had evidently 
used to prevent leaving finger marks, and 
which they had left behind. 

The burglars visited other jewelry manu- 
facturing plants in the building, but did 
not secure anything. 

Several weeks ago the Jabel Ring Mfg. 
Co. entered into a contract with the Amer- 
tcan District Telegraph Co. for electrical 
apparatus to protect their safes, and the 
measurements had been taken, but due to 
the rush of work the apparatus had not 
yet been installed. The company’s loss, 
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however, is mostly covered by insurance. 

When Mr. Elsky arrived on Wednesday 
morning he was surprised to find that his 
key to the building would not work. He 
went to the rear of the building where the 
engine room is situated and borrowed the 
pass key of William Florence, the engineer 
and custodian of the building. When he 
reached the third floor he noticed at once 
that the door to his office had been forced, 
and the outer doors of the big safe had 
been torn off. When he went out into 
the factory he saw the floor strewn with 
checks, papers and books, and then found 
that the doors of the small safe had been 
forced open and the contents taken out. 
He at once notified Florence who called 
the police. 

It was not long before Lieutenant Far- 
rell and Sergeant Bell, of police headuar- 
ters, and Patrolman Curran, of the First 
Precinct station, arrived. In the hall they 
found two “can openers,” two braces and 
a number of bits. In Eulhardt’s office on 
the second floor they found the third “can 
opener,” a wrench, and the pair of gloves. 
[n the cellar they found more tools. In 
all there were three complete burglar out- 
‘its, indicating that a number of men were 
engaged in the burglary. 

The hair brushes taken from Eulhardt’s 
office were packed in boxes for a Christmas 
shipment. On the second floor, opposite 
Eulhardt’s place is the office and factory 
of J. D. Dalzell & Co., and F. H. Vierling, 
manufacturing . jewelers. Everything of 
value was in the safes, which, doubtless be- 
cause of their large size, were not molested. 
This same condition was found in the office 
and factory of Sansbury & Nellis, manu- 
facturing jewelers on the third floor next 
to the Jabel plant. The Dalzell and Nellis 
plants are both on the outside of the build- 
ing where unusual noises might be heard 
in the street, whereas both of the plants 
where the burglars attempted to break the 
safes were on the inside of the building, 
where a considerable noise could be made 
without anyone on the street being able to 
hear it. 

Investigation by the police showed that 
entrance had heen gained into building, 
which is situated at the corner of Marshall 
and Halsey Sts. through a front window 
on the first floor of the Marshall St. side, 
the window being about 10 feet above the 
sidewalk. A square mark in the snow 

_ showed that a box had been used to stand 
on to reach the window. There were also 
marks on the bricks, which showed where 
the robbers had scratched it in climbing 
to the window. Florence noticed this win- 
dow open when he reported to work at 
6.30 o’clock on Wednesday morning, but 
thought it had probably been left open by 
a workman the night before. 

The window through which the burglars 
entered opens into the jewelry factory of 
the David C. Dodd Co. In the safes was 
jewelry of much value, but the safes were 
connected with a burglar alarm system, and 
were left alone by the burglars, who are 
thought to be professionals. The door into 


the main hall was then “jimmied,” and the . 


coor leading to the street was “jimmied” 
from the inside, doubtless, to give the rob- 
bers an easy way of egress to the street in 
case they were surprised. In order to se- 
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cure a way of escape from the rear, if 
needed, they went to the cellar, where two 
windows were “jimmied.” These open into 
a yard which leads to Halsey St. Then 
they evidently went to work on the safes 
on the second and third floors. The police 
believe that they had a guard on the street. 








GEM IMPORTS 


Diamonds Worth $8,277,000 Come in During 
October 


Wasuincton, D. C., Dec. 19—The dia- 
mond imports into this country show no 
sign of material diminution, according to 
the figures just released by the Division of 
Statistics of the Bureau of Foreign and 
Domestic Commerce. This bureau reports 
that the imports of diamonds alone for the 
month of October amounted to $8,277,245, 
and of this the value of the cut diamonds 
is given as $7,017,475, and the value of the 
uncut or rough diamonds $1,259,770. 

As has been customary since the war, 
the great bulk of the cut diamonds coming 
to this country came from Amsterdam, 
Netherlands being credited with shipments 
to the value of $5,938,509 during the month. 
Antwerp still lags as a diamond center, 
Belgium showing shipments of cut dia- 
monds of $302,853, while the diamond cut- 
ters of both France and England sent us 
more than this, France being credited with 
$373,859 and England with $366,054. Other 
sinall shipments of cut diamonds consisted 
of $6,900 worth from Switzerland, $6,228 
from Canada and $21,327 from Denmark, 
and a small shipment of five carats from 
Bolivia amounting to $1,745. 

As far as the rough diamonds are con- 
cerned, the bulk came from England, which 
is credited with $1,059,630, while Nether- 
lands sent us $139,052. Direct shipments 
of rough from British South Africa 
amounted to $40,829 and from Brazil 
amounting to $20,198. Rough diamonds 
worth $61 were imported from Belgium. 











Officers of Cincinnati Wholesale Jewelers 
and Manufacturers’ Association for 


1920 Selected 


Cincinnati, O., Dec. 22.—H. M. Steg- 
man will be the next president of the 
Wholesale Jewelers’ & Manufacturers’ As- 
sociation. A meeting held Thursday at the 
Chamber of Commerce resulted in Mr. 
Stegman’s name being placed at the head 
of the ticket selected for 1920. The other 
officers nominated were for vice-president, 
Julius Hahn; secretary, Ed Croninger; 
treasurer, Joseph Noterman. s 

The committee that selected this list were 
complimented on their excellent judgment. 
J. Charles Becker was chairman of the 
committee and the other members were 
Arno A. Dorst and Eli Gutmann. 

Mr. Stegman was immediately initiated 
into the chair, although the official election 
will not be held until-the January meeting, 
because of the absence of President Walter 
Mayer. Upon motion of Mr. Thoma the 
date of the regular meetings were changed 
so such gatherings will fall upon the first 
Tuesday of the month. An amendment to 
the by-laws will be acted upon at the next 
meeting making this action official. 
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STE®LING 


GORHAM 
SILVER TOILET WARE 


The general excellence and originality of design of our master 
workmen is nowhere more clearly demonstrated than by our 
Sterling Silver Toiletware. The beauty, the character and the 
variety of our patterns is unequaled and undisputed. This is 
the more noteworthy when you take into consideration that a 
substantial number of these patterns retail at moderate prices. 


The name and repute of The Gorham Company has many 
advantages to the retail jeweler, for our policy has ever been to 
meet and satisfy increasing demands of an intelligent and dis- 
cerning public. 


Gorham Silverware is offered for sale through jewelers exclusively 


THE GORHAM COMPANY 


Silversmiths and Goldsmiths 
Fifth Avenue at 36th Street, New York 


Branches 


NEW YORK: 15, 17, 19 Maiden Lane SAN FRANCISCO: 140 Geary Street 
CHICAGO: 10 South Wabash Avenue LONDON: Ely Place 


Works: Providence, New York, Birmingham 
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O its subscribers, 
advertisers, and 
in fact to all of its 
readers, THE JEWEL- 
ERS’. CiRCULAR extends its heartfelt wishes 
for a Merry Christmas, in the hope and 
the belief that the holidays now on us will 
produce conditions that should make real 
cause for merriment and __ satisfaction 
throughout our industry. Never in our 
history as a journal, extending now more 
than half a century, has the jewelry trade 
as a whole had such general cause for re- 
joicing at the amount and character of the 
business done by it, and unless all signs 
fail the present Christmas should prove a 
jewelry Christmas par excellence, and one 
that. every member of our trade will long 
remember with satisfaction and content- 
ment. Never before have the people of the 
country been in a better position to buy 
the products which the jeweler handles, 
and never before have they seemed to ap- 
preciate the merits of those products as 
gifts as they do today. — 

While our industry has been handicapped 
to a certain extent by our lack of produc- 
tion and inability to get all the diamonds 
and the fine gems that are needed, never- 
theless the amount that they have obtained 
is ‘enormous and the business they have 
been able to do so far has been of a record- 
breaking character. That the Christmas 
trade this year will be in proportion to 
the business done throughout the year 
there seems to be no reason to doubt, and 
unless all signs fail, the jewelers of the 
country will start the New Year in the 
most prosperous condition that’ the indus- 
try has ever experienced. 


Merry 
Xmas to All 
Our .Readers 





Legislation to 


Gr of the annoy- 
Make Dealers 


es which the jew- 
Disclose Cost elry trade will find 
Prices added to the list of 
those that are piling up for the industry, as 
the agitation throughout the nation for 
both State and Federal legislation requir- 
ing the merchant to make public to his cus- 
tomers the prices at which the manufac- 
turer sold him the various articles of 
stock which he carries. This legislation is 
based on the idea of striking at “profiteer- 
ing.” While fundamentally it was never 
intended to hit at the jewelry trade, par- 
ticularly, but to cover lines such as food, 
fuel and wearing apparel, and similar 
necessities, it had to be of general charac- 
ter and includes jewelers among other 
merchants. It particularly hits us be- 
cause the public does not appreciate the 
high cost of doing business nor the slow 
‘turn over” in the retail jewelry trade and 
the big part this plays in the actual cost of 
the articles he sees. 

THe JEWELERS’ CIRCULAR some time ago 
called attention to the fact that such legis- 
lation would be considered by Congress, 
when we published a note about the bill 
introduced by Congressman Siegel, of New 
York, which sought to license, under the 
Federal revenue law, every’ merchant do- 
ing buriness, and then to regulate his 
business to the extent of compelling 
him to disclose- to his-customer the cost 
price of each article that he sold. While 
we felt that this act was fundamentally 
unconstitutional, we could not help but 


CIRCULAR 


93 


feel that it was a forerunner of other bills 
having the same object in view but 
which would be drawn on more constitu- 
tional lines, and this surmise has been 
borne. out by the introduction of other 
bills seeking to stop profiteering in various 
ways. Among the most important acts of 
this kind, under consideration at the pres- 
ent time, is the one introduced by Senator 
Jones, of Washington, which has been re- 
ferred to the Committee on Inter-State 
Commerce. It is brief, concise and plain 
in its language, and simply makes it a mis- 
demeanor for a manufacturer to make for 
inter-State commerce any article on which 
he shall not plainly mark or attach the cost. 
Also every retailer of such manufactured 
article must put in plain figures upon it 
the cost of the article to him. The bill 
reads: 


“Be it enacted by the Senate and 
House of Representatives of the 
United States of America in Congress 
assembled, That the manufacturer of 
any article produced after the passage 
of this Act, and intended to put in in- 
ter-State commerce, shall plainly mark 
upott or attach to such article the cost 
thereof. _ 

“Sec. 2. That every retailer of any 
manufactured article carried in inter- 
State commerce after the passage of 
this Act shall put upon or attach to 
such article before sold to his custom- 
ers in plain figures the cost of such 
article to him. 

“Sec. 3. That the Attorney General is 
authorized and directed to make such 
rules and regulations as he may deem 
necessary to carry out the provisions 
of this Act.” 


As noted in THE JEWELERS’ CrRcULAR re- 
cently, merchants of Montana are already 
affected by regulations put in force by a 
State Commission which compelled the dis- 
closure of cost prices to customers, so we 
see that whether or not the Jones or a 
similar bill is passed by Congress, we will 
have such legislation to contend with in 
the. various States of the Union. 

But this is no time for the jeweler to 
become panic stricken, or feel that he faces 
a calamity as a result of the widespread 


agitation for such legislation. It is 
true that he is among the merchants 
most seriously affected by it, but the 


problem is not a jewelry one by any 
means. His safety lies in the fact that it 
affects everybody. In fact, there are a 
large number of dealers in other lines 
(the question of whose profit has never 
been considered by the public) who 
would be much more appalled at the idea 
of disclosing their costs than would the 
jeweler, who at the best of times can only 
turn over his capital once a year and get 
little more than the cost of doing business 
and a good salary out of his establish- 
ment. If it is necessary that this legisla- 
tion is to be beaten, and if it is to be 
fought and fought successfully, the fight 
will be conducted by the merchants in 
these other lines—the dry goods, drugs, 
clothing and shoes, and even grocery and 
other food trades, because these are. the 
people against’ whom the legislation is 
directly aimed, and in fact these are the 
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people who will be hit hardest should jt 
a e go into effect. 

’ The jeweler may aid in the fight as ¢ 
1ate Deliver merchant, and probably his aid will be 

* accepted with gratitude and he may lend 
strength to the cause; but in no instance 
~ ; —— —_ should he consider the question of fighting 
a it as a jeweler or getting into the van of 
the movement to oppose these laws. There 
he would do more harm than good, as lit- 
tle sympathy would be expressed by the 
public for his position, owing to the ig- 
norance of the public as to the unfortunate 
condition under which he has to do busi- 
ness. The jeweler must realize that this is 
a question where he simply joins in the 
fight as a retailer and not as a jeweler, 
and he must not bring his organizations, 
local or State, into the matter or take it 
up from a trade standpoint. 

The leading trade bodies of our indus- 
try are watching this legislation carefully, 
are familiar with what is being done, and 
will use whatever force the trade has in 
the way of protest, for the best interests 
of our industry, so no one need get ex- 
cited and feel that anything will be “put 
over” upon us for the lack of attention on 
our own part. 

Individual protest against such legisla- 
tion is, of course, perfectly proper, and in 
this connection we call attention to a most 
excellent letter sent to Senator Arthur 
Capper, of Kansas, last week by Meyer D. 
Rothschild, chairman of the Jewelers’ War 
Revenue Tax Committee. In this, Mr. 
Rothschild points out a serious aspect of 
the proposed anti-profiteering legislation 
in the advantage it would give to cata- 
logue and mail order houses as against 
legitimate dealers everywhere, but the 
chairman of our Tax Committee goes fur- 
ther than protest in this letter, and gives 
some constructive suggestions by calling 
attention to the fact that one of the rea- 
sons for high prices is the present system 
of taxation and urges in effect that the 
Senator pay less attention to “anti-profi- 
teering” regulations and more to the ques- 
tion of having our present muddled unsci- 
entific and complicated tax system on con- 
sumers’ sales, excess profits, etc., abolished, 
and in its place have substituted a single 
and uniform tax on all sales that would 
apply to all merchants under all conditions. 
This would bring in a definite revenue and 
consumers would know exactly what they 
were paying to the Government. 








Plans are complete for the annual meet- 
ing of the American Metric Association to 
be held in St. Louis, Dec. 29-30. A Metric 
Special will carry members of the associa- 


14 Karat Dwt Chains tion from New York to St. Louis, and a 
° ° stop will be made in Buffalo in order that 
Vest, Waldemars and Dickens members of the party may attend church. 


Clergymen of various denominations will 
preach to these Metric advocates. They 


? ' y asked ke as thei ts 
At Manufacturers’ Price [oo ae 
measures, both of them alike are abomi- 
nation to the Lord.” The World Trade 


CROSS & B Club of San Francisco and the Metric As- 
sociation of New York, in co-operation 

21 23 M id Lan with hundreds of other influential organt- 
- aiden e i zations throughout the United States, are 
New York City urging the adoption of metric standardiza- 


tion of weights and measures. 
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Morris Rosenfeld, importer of diamonds, 
formerly located at 102 E. Broadway, has 
moved to new quarters at 15 John St. 

Hugo Oppenheim, of Oppenheim & 
Strauss, returned to this country on the 
Rotterdam, last week, after an extended 
visit to the European diamond markets. 

Samuel Lenkowsky, an importer of dia- 
monds, 71 Nassau St. after an eight 
weeks’ trip to the European diamond mar- 
kets, is returning on La France, due to 
arrive here this week. 

James J. Loeb, of James J. Loeb & Bro., 
importers and cutters of melee, 68 Nassau 
St., sailed last Wednesday on the steam- 
ship Noordam.. While abroad Mr. Loeb 
will visit the European diamond markets. 

At the Bush Terminal Sales building, 132 
W. 42nd St., this city, it was announced 
that Thomas De LaRue & Co., Ltd., Lon- 
don, Eng., have taken space and are now 
showing a fine line of English leather 


. goods. 


J. S. Silverstein, for many years factory 
superintendent for the Fishel, Nessler Co., 
has severed his connection with that firm 
and has taken the same position with the 
Block, Hirsch Co., manufacturing jewelers, 
162 W. 34th St. 

Henry Freund, of Henry Freund & Bro., 
65 Nassau St., sailed for Europe last 
Wednesday on the steamship Noordam. 
Mr. Freund will be gone about eight weeks, 
during which time he will visit Switzerland, 
France and Holland in search of novelties 
for his firm. 

Cyrus Price, of Shiman Bros. & Co., im- 
porters of diamonds and precious stones, 
and manufacturing jewelers, 87 Maiden 
Lane, sailed for Europe last Thursday on 
the Imperator. Mr. Price is going abroad 
for the purpose of making purchases for 
his concern. 

Lowy & Kasdan, designers and manufac- 
turers of diamond mountings, for five years 
located at 110 W. 40th St., announce that 
they have leased the entire ninth floor of 
the building at 45 Lispenard St. In their 
new quarters the firm will have additional 
factory and showroom space. 

Samuel H. Maybaum, for 18 years with 
Julius Wodiska, has severed his connection 
with that firm and is now engaged in the 
manufacture of platinum mountings and 
diamond jewelry under the firm name of 
Samuel H. Maybaum, Inc. This concern 
has offices at 93 Nassau St., this city. 

Leo Alexander, formerly with the Eng- 
land, Klein & Levy, Inc., is now with the 
Kaufman & Franklin, Inc., manufacturers 
of platinum jewelry, 106-108 Fulton St., 
New York, and will call on the trade after 
the first of the year, succeeding Sylvester 
Raphael, who formerly covered the terri- 
tory. 
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As a mark of appreciation, the employes 
of Raymond & Co., silversmiths, 338 Pearl 
St., recently presented to Sidney S. Ray- 
mond, a member of the firm, a handsome 
loving cup. The presentation was attended 
with a fitting ceremony, and Mr. Raymond 
in receiving the cup made a few well- 
chosen remarks, 

A charter of incorporation was granted 
at Albany, N. Y., last week to the Capital 
Jewelry Corporation, authorizing the con- 
ducting of a business in this city. The 
capital is $30,000 and the incorporators are 
David Lewis, 1888 Crotona Parkway, and 
Barnett Maisel, 1891 Kelly St., both of the 
Bronx, and Israel Lewis, 379 Sixth Ave., 
this city. ' 

A charter of incorporation was filed at 
Albany, N. Y., last week, by Jupiter & 
Testa, authorizing this firm to manufacture 
jewelry cases, silverware and novelties. The 
capital is $5,000 and the incorporators are 
N. Jupiter, 869 Stebbins Ave., and Robert 
L. Noah, 1482 Broadway, both of this city, 
and Michael A. Testa, 323 Beta Pl., Glen- 
dale, L. I. 

Arthur Abraham and William Roman, 
who have been identified in the diamond 
business for many years, have rented of- 
fices at 65 Nassau St., from Jan. 1, where 
they will conduct an importing diamond 
business under the firm name of Abraham 
& Roman. Mr. Abraham will leave for 
Europe this week and intends to visit the 
European diamond markets. 

Schmukler’s Silverware Department was 
incorporated at Albany, N. Y., last week 
with a capital of $50,000. The new corpo- 
ration is authorized to engage in the sil- 
verware and jewelry business in this city. 
The incorporators are J. J. Schmukler, 866 
E. 21st St. Brooklyn, N. Y., and C. S. 
Schmukler, 1366 St. Nicholas Ave., and 
Louis Levine, 1835 Madison Ave., both of 
this city. 

N. Chanowitz, formerly of the firm of 
Chanowitz, Eisenstein & Press, ring manu- 
facturers, 106 Fulton St., announced last 
week that for the convenience of his Chi- 
cago and western customers he will open 
an office in Chicago. Mr. Chanowitz also 
announced that on and after May 1 he will 
acquire additional factory space, which will 
afford him better facilities for carrying on 
his business. 

Henry F. Samstag, chairman of the trade 
organization of the Federation for Support 
of Jewish Philanthropic Societies, has sent 
out an appeal to men in every industry to 
volunteer for a canvass for Federation 
members. The volunteers will be given 
the names of 10: prospective members in 
their trade or profession and will call upon 
these persons to become supporters of the 
Federation with which are affiliated 90 in- 
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stitutions of this city. Mr. Samstag has 
asked that all Federation members who 
will volunteer, communicate with him be- 
fore Dec. 28. 

Abraham Shapiro, jeweler, 1547 First 
Ave., announces that he has sold his entire 
stock and on and after Jan. 1 will be lo- 
cated at 49 Maiden Lane, where he will 
deal in diamonds, precious stones and 
jewelry. Mr. Shapiro will also continue 
to handle the private trade, which he has 
built up in the last 24 years. Harry, son 
of Mr. Shapiro, has been admitted to the 
business and in the future will be asso- 
ciated with his father and will be in charge 
of the sales force. The firm will do busi- 
ness under the style of Abraham Shapiro 
& Son. They are now busy making final 
arrangements preparatory to opening their 
offices at 49 Maiden Lane. Mr. Shapiro 
will go to Lakewood very shortly, where 
he will spend two weeks. 

Because the captain of the steamship 
Vasari, which landed in this city on Friday, 
guided his steamer from Liverpool through 
one of the worst storms encountered on the 
Atlantic for many years, the passengers of 
this boat, in order to express their grati- 
tude for the commander’s handling of the 
steamer, presented him with a beautiful 
sterling silver memorial tablet. The order 
for the memorial was sent by wireless to 
the Gorham Co., while the vessel was four 
days from the American shore. As far as 
can be ascertained, this is the first order 
of its kind ever transmitted by wireless, 
and the fact that the tablet was ready for 
delivery 48 hours after it was ordered is 
a feat in itself. The tablet was presented 
by the first cabin passengers of the vessel, 
which belongs to the Lamport & Holt Line, 
to Captain Oscar Penrice; the chief officer, 
L. O. Everett; chief engineer, J. Cowan, 
and officers and ship’s company of the 
steamship Vasari. The tablet bore the 
names of these officers and, in addition, 
bore the following inscription: “In recog- 
nition and appreciation of efficient handling 
of the ship and courtesies received on the 
voyage from Liverpool to New York, De- 
cember, 1919, during roughest weather ex- 
perienced in the North-Atlantic in 40 
years.” The tablet is of sterling silver, is 
mounted on mahogany and measures 18 x 
24 inches. At the top of the tablet is il- 
lustrated the house flag of the Lamport & 
Holt Line and the British ensign. The or- 
der was received on Monday, Dec. 15 and 
was ready for delivery on Wednesday, Dec. 
17. Upon the ship’s arrival at Quarantine, 
the memorial was presented to the captain 
with appropriate ceremonies. 

Plans are now well under way for the 
annual banquet of the Southern Jewelry 








(New York Notes continued on page 97.) 
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Travelers’ Association, which will be held 
at the Hotel Astor on Saturday night, Jan. 
3. The program, which is practically com- 
plete at the present time, will include a 
number of excellent speakers and those in 
charge of the affair feel certain that it will 
excel the banquet held last year from every 
standpoint. A special feature of the ban- 
quet will be the musical program. 

The many friends of David Kaiser, a 
well-known member of the trade, whose 
illness has confined him to his home for 
five weeks, will be pleased to learn that he 
is now on the road to recovery. Mr: 
Kaiser was in a serious condition as a re- 
sult of an attack of pneumonia, but suc- 
cessfully passed the crisis over a week ago. 
He is now rapidly convalescing at his home 
in the Hotel Beresford, 2 W. 81st St. 








BEWARE OF THIS MAN 


Rewards Offered for Arrest of Check 
Swindler Who Has Been Operating 
in Georgia 

GriFFIN, Ga., Dec. 20.—Warrants have 
been sworn out by T. H. Wynne and 
W. G. Bryant for the arrest of J. W. 
Caudle, a young white man who is 
charged with passing a worthless check 
on the former for $450 for a diamond 
ring and $100 in cash on the latter. The 
two checks were drawn on J. F. Hoop- 
er’s Bank of Albertville, Ala., and it is 
learned that they are no good, the young 
man having no funds there. 

Caudle has been spending several days 
in the city and as he knew Mr. Bryant 
in Columbus some years ago had no 
trouble in inducing him to cash a check 
for him. Chief of Police Mallory went 
to Atlanta Thursday in pursuit of the 
alleged swindler, but he had left that 
city and no arrest was made. The worth- 
less checks were passed on Thursday. 

Chief Mallory is in receipt of a tele- 
gram from a detective agency in Birm- 
ingham advising that it holds a warrant 
for Caudle charging him with obtaining 
goods by false pretense on worthless 
checks amounting to four hundred 
dollars. 

The young man was accompanied here 
by his wife, but it is said she has left 
him and is at her home near Columbus. 
Caudle is described as being about 30 
years old, five feet nine inches tall, 
weighing about 130 pounds. 

Caudle attempted to get Chief Mallory 
to indorse a check for him, but the alert 
officer was dubious about it and later 
found out that Caudle had no funds in 
the Alabama bank. 

According to Mr. Wynne, the man 
was introduced to him by a local mer- 
chant who had known him for several 
years and who thought him reliable. 

A reward of $50 is offered for Caudle’s 
arrest by the Griffin chief of police and 
$25 by a Birmingham detective agency. 





THE JEWELERS’ 
ELKS TEETH VS. GAME LAW 


Seattle Retail Jewelers’ Association to Aid 
Game Warden in Suppressing Illegal 
Sales in Washington 

SEATTLE, Wash., Dec. 17—Considerable 
misunderstanding having arisen as to the 
construction of the game laws relating to 
the sale of elks’ teeth, several conferences 
have been held by a committee of the Seat- 
tle Retail Jewelers’ Association with the 
State and county game wardens. 

In the past, Seattle jewelers have under- 
stood that mounted elks’ teeth imported 
fromthe east could be placed on sale here, 
whereas unmounted specimens could not be 
sold legally. Considerable trouble arose 
_tegarding this matter, but an agreement 
was reached whereby the, Seattle Retail 
Jewelers’ Association, working through the 
Retail Trade Bureau, has undertaken to 
aid the game warden in suppressing the 
illegal sale of teeth from elks killed in the 
State. of Washington, by reporting to the 
officers all offers coming from local hunters 
to sell teeth. 

Working under this arrangement, the 
jewelers have been assured they will not 
be molested in the sale of imported teeth. 
The object of these game laws is to pre- 
vent the wholesale slaughter of native elks, 
which in the past have been killed for the 
high value of their teeth. 

The committee of jewelers considering 
this matter consisted of L. W. Suter, S. 
Burnett and B. L. Gates. 








L. P. TARBOX DEAD 


Former Baltimore Jeweler Passes Away at 
the Home of His Daughter in 
Philadelphia 

PHILADELPHIA, Pa., Dec. 17.—Louis Per- 
ret Tarbox died at the home of his daugh- 
ter, 1920 65th Ave., this city, last Saturday, 

Mr. Tarbox was born May 30, 1839, in 
Brooklyn, Conn. When 15 years of age 
his father, who was an importer of 
watches, took him to Switzerland on one 
of his buying trips. The young man re- 
mained abroad four years, learning watch- 
making, and upon his return worked at 
watch repairing in Providence, R. I., and 
Norwich, Conn. About 1870 he opened a 
retail store in New Brunswick, N. J., which 
prospered, and in 1887 he retired from the 
retail business, and in 1888 founded the 
Baltimore Jewelers’ Supply Co. at Balti- 
more, Md., in which he retained an interest 
until it was sold in 1917. 

He is survived by three sisters, residing 
in Providence, R. I., and a son, Louis Fred- 
erick, of New York, and a daughter, Mrs. 
E. E. Davis, of Philadelphia. 

He was a life-long Mason, having been 
a member of Palestine Lodge, New Bruns- 
wick, N. J., for nearly 50 years. 








A merchant in South Africa desires to 
purchase electroplate hollow ware, fancy 
leather goods, jewelry, toys and games. 
Quotations should be given f. o. b. New 
York. Payment by sight draft. Refer- 
ence. For further informatfon communi- 
cate with the Bureau of Foreign and 
Domestic Commerce and refer to file No. 
31,579. 
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Diamond Cutting Factory in Wales to 
Employ Disabled Soldiers 

A diamond-cutting factory is to be 
opened at Wrexham, Wales, and will em- 
ploy disabled soldiers. A report to this 
effect has been made to the Bureau of For- 
eign and Domestic Commerce by Consul 
H. L. Washington, stationed in Liverpool, 
England. 

The information as it appeared in a re- 
cent issue of the Daily Consular and Trade 
Reports reads as follows: 

“A diamond-cutting factory is to be 
opened at Wrexham, Wales, the purpose 
being’ the employment of discharged ‘sol- 
diers who were disabled in the war. Un- 
der the present plan such men will -be able 
to earn as much as $29.20 a week. A pre- 
liminary training of six months is arranged 
for, during which time_these men will be 
maintained by the Ministry of Pensions. 
Upon becoming skilled in their parts, they 
will be passed into the regular employment 
cf the factory. The ordinary pension will, 
of course, continue. 

“The scheme, as reported at the present 
time, is under the control of the Ministry 
of Labor Training Department. About 30 
men will be employed at first, and this 
number will gradually be increased ‘to 150. 
The factory is now in course of construc- 
tion. The machinery -has been installed; 
and work is expected to start in a few 
weeks. The organization has purchased 69 
acres of land on which it is proposed to 
erect houses fez the workmen employed 
in the factory.” © 











TRADE CONDITIONS 


Holiday business is booming with the Louisville 
retailers, and as a result of lifting of all fuel 
regulations on Dec. 13, the stores are now able to 
maintain full service and hours, which is making 
the situation much easier. The fact that indus- 
tries are again.on a full time basis means larger 
payrolls, and looser pocketbooks. At that indus- 
trial workers only lost a few hours’ pay on two 
weeks’ work, and getting back on a normal basis 
has taken all of the fear of an empty dinner pail 
out of the workman and his family. 





Some local jewelers are in trouble with 
the Internal Revenue Collector because of 
the delays in the payment of their jewelry 
sales tax. 

Frederick Williams, 72 years of age, 
a jeweler of Mayville, Ky., died at his 
home in that city on Dec. 17, following 
a long illness. He was compelled to re- 
tire a short time ago due to illness. He 
is survived by his widow and two daugh- 
ters, Miss Emma Williams, and rs. 
Sophie Gray, the latter of Chicago. He 
was well known through eastern Ken- 
tucky. 





Charged with the theft of a wrist watch 
and several other articles of merchandise 
from the Charles H. Brooks jewelry store 
at 152 E. State St, Ithaca, N. Y., where he 
was formerly employed, a man, 20 years old, 
was arrested recently by Patrolman C. Man- 
ley Greene on a warrant for grand larceny, 
It is said he has confessed taking various 
articles of merchandise, but he denies that 
any complicity in the recent diamond theft. 

























































































TRADE CONDITIONS 


Scarcity of help is keeping the manufacturers 
on the anxious seat ge | these closing days of 
the holiday season—one of the greatest ever ex- 

rienced by the jewelry industry in this city. 

mservative observers believe that the volume of 
business this year far exceeds that of any pre- 
vious one, notwithstanding the numerous handi- 
caps of labor troubles, help shortage, fuel and light 
curtailments, express embargoes, increased cost 
of materials and other restrictions. Many of the 
manufacturers were unable to clear their books 
of orders, some concerns being weeks behind. 
But already the majority of the firms have com- 
menced to clear their decks for the new year and 
few, if any, will make the customary shut down 
of a week or more for stock taking. In most 
instances the firms have large future orders on 
hand and every one is optimistic concerning the 
coming year. 





The X Electro Plating Co. has opened 
a new shop at 399 Richmond St., this 
city. 

Extensive alterations are being made 
at the plant of the Automatic Gold Chain 
Co., 70 Ship St. 

The Howard Jewelry Co. is the style 
of a new retail jewelry business at 189 
Main St., Pawtucket. 

Miller & Poland, 292 Eddy St., manu- 
facturing jewelers, have been succeeded 
by F. C. Miller & Co. 

Maurice M. Berren & Co., 244 West- 
minster St., this city, retailers, has been 
changed to Berren & Co. 

Taber & Temkin, manufacturing jewel- 
ers, 157 Orange St., have been succeeded 
by Taber, Temkin & White. 

Alden R. Vaughan & Co., 245 Main 
St., Pawtucket, are preparing to remove to 
larger quarters early in January. 

Oscar C. Machnert and William W. 
Machnert have withdrawn from the M. 
K. M. Chain Co., 862 Broad St. 

The storage and garage building of 
the Otis Bros. Co., on Blackstone St., is 
undergoing extensive alterations. 

The Essenel Co., 9 Calender St., is 
owned by James H. Lappen, according to 
his statement filed at the city clerk’s office. 

F. T. Higgins, electroplater, 93 Sabin 
St., is succeeded by Higgins & Metcalfe, 
Harry Metcalfe, having taken an interest 
in the business. 

The J. A. Foster Co., corner Weybos- 
set and Dorrance Sts., has taken a 
Class A membership in the Jewelers’ 
Security Alliance. 

Marsden & Kettlety Co., 7 Beverly 
St., is being operated now by Allie Zura, 
according to his statement filed at the 
city clerk’s office. . 

Maurice Foster has filed a statement 
with the city clerk’s office that he is 
sole owner of the Hirsch Jewelry Co., 
44 Washington St. 

The annual meeting of the New Eng- 
land Directors of the National Jewelers’ 
Board of Trade will be held at the 
Providence office on Jan. 2. 

Jerome M. Fitz Gerald et ux has trans- 
ferred to Frederick J. P. Riley, all inter- 
est in lot of land and buildings on ‘the 
easterly side of Taber Ave. 

William W. Marvel, Hotel Plaza, Paw- 
tucket, is sole owner of the Marvel 
Jewelry Co., 293 Dyer St., this city, ac- 
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cording to information filed at the city 
clerk’s office. 

The Weybosset Jewelry Co., corner of 
Weybosset and Mathewson Sts., has 
taken a Class A membership in the 
Jewelers’ Security Alliance. 

Jacob Ernstof has given F. M. Hoxsie 
a mortgage for $10,000 on a lot of land 
with improvements thereon, corner of 
Thurbers Ave. and Weiss St. 

The Ivoryloid Co., manufacturers of 
celluloid novelties at 45 Richmont St., is 
preparing to remove to Jamaica, Long 
Island, about the first of the year. 

The case of the E. A. Eddy Co. against 
the T. F. Hunt Mfg. Co. was called in 
the Superior Court for trial on Wednes- 
day but was passed for reassignment. 

The E. L. Logee Co., of this city, has 
increased its capital stock from $30,000 
to $100,000, according to a certificate 
filed in the office of the Secretary of 
State the past week. 

Frederick A. Ballou, of B. A. Ballou 
& Co., Inc., and family, have closed their 
country home at Nyatt, overlooking Nar- 
ragansett Bay, and are at their home in 
this city for the Winter. 

The Barrie Art Craft Co., designers of 
artistic windows, Benefit and College 
Sts., has the contract for 14 stained glass 
windows to be installed in the Sacred 
Heart Church, Pawtucket. 

Monroe, Black & Co., 45 Richmond St., 

is preparing to enlarge the floor space 
of their factory more than 200 per cent. 
by taking in the quarters soon to be va- 
cated by the Ivoryloid Co. 
* Samuel G. Wiseman is conducting the 
Pawtucket Electroplating Co. in the Old 
Slater Mill, on the Spice Mill Way, at 
Pawtucket, according to his statement 
filed with the city clerk at Pawtucket. 

The case of Thomas H. Roberts 
against Jacob Kotler was heard in the 
civil session of the Sixth District Court 
last week before Judge Rueckert and 
judgment awarded to plaintiff for $50. 

A regular quarterly dividend of one 
and one-half per cent. on the preferred 
stock of the Gorham Mfg. Co. has been 
declared, payable Jan. 2 to all stockhold- 
ers at the close of business on Dec. 24. 

Charles Malone, clerk with the Provi- 
dence office of the National Jewelers 
Board of Trade, has the sympathy of the 
trade in the sudden death of his father, 
Patrick J. Malone while at work last 
Friday afternoon. 

A decree was entered Monday by Pre- 
siding Justice Tanner of the Superior 
Court in the case of Herman Possner 
against the Unique Findings & Supply 
Co., allowing the account of the receiver 
and cancelling the bond. 

The Barrie Art Craft Co., Inc., has been 
incorporated under the laws of Rhode Isl- 
and with a capital stock of $5,000 divided 
into 50 shares of $100 each. The incor- 
porators are: Robert Barrie, Cornelius 
F McCarthy and John Hyslop. 

The following jewelry buyers have 
been reported in this city and vicinity 
the past week: Max Lachman, of I. 
Lachman & Sons Co., Seattle, Wash., 
and Messrs. Patton and Hill, represent- 
ing S. S. Kresge Co., Detroit, Mich. 
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The retail jewelry store of Charles A. 
Gaudette in the Bouchard block, at 
Arctic Centre, was damaged several hun- 
dred dollars by smoke and water on Fri- 
day afternoon during a fire in that build- 
ing, caused by an overheated chimney, 

The Providence Optical Co., 335 West. 
minster St., is being conducted 5 
William E. Montgomery, of 19 St. Luke’s 
road, Boston, and Otto H. Woll and 
Elmer Hanna of this city, according to 
their statement filed at the city clerk's 
office. 

In a rescript in the case of the T. w. 
Lind Co. of this city, against the Ny 
Fastener Co., handed down on Friday 
by the Supreme Court, the petition of 
the plaintiff to establish the truth of the 
bill of exceptions was denied and dis- 
missed. 

Samuel E. Porter has started in a 
wholesale jewelry business at 309 Wash- 
ington St. He came to this country from 
Canada, where he had been employed as 
a jewelry salesman, about five years ago 
and has since been employed in a similar 
capacity. 

Henry D. Sharpe, president and treas- 
urer of the Brown & Sharpe Mfg. Co, 
has been appointed chairman of the 
executive committee, which will under- 
take the raising of the $3,000,000 endow- 
ment and development fund for Brown 
University. 

John S. Cunningham, eastern sales- 
man for E. L. Spencer Co., of this city, 
died suddenly in Philadelphia on Mon- 
day last. He had been with the Spencer 
Co. for nearly 20 years. He made his 
home at Philadelphia and was about 63 
years of age. 

Harry R. Rose has started in the retail 
business at 144 Main St., Pawtucket, 
under the firm name of the Rose Jewelry 
Co. He learned the watchmakers’ trade 
in Russia and has recently been em- 
ployed by the Trinity Square Jewelry 
Co. of this city. 

G. Roland S. Killam, doing business as 
Killam & Co., 70 East Ave., Pawtucket, 
has resumed his business of clockmaking 
after nearly two years in the United 
States Navy, where he had charge of 
installing chronometers and other instru- 
ments in the battleships. 

John F. Woods, a well known journey- 
man jeweler who for the past 30 years 
has been in the employ of Parks Bros. & 
Rogers, died Monday, Dec. 15, at his 
home, 98 Lydia St., this city, following 
an illness of three weeks.” He was born 
in Fall River, Mass., and is survived by 
his widow and one son. 

George F. Bell has filed a suit in the 
Superior Court against the Ivoryloid Co., 
Inc., to recover damages for an alleged 
failure on the part of the defendant to 
deliver 200 boxes of red dice and other 
goods which the plaintiff says were pur- 
chased by him from the defendant. Dam- 
ages are laid at $5,000. 

The partnership heretofore existing 
between Oscar R. Boehene, Herbert G. 
Higgins and John H. Higgins, gold and 
silver refiners at 198 Globe St., this city, 
under the firm name of Oscar R. Boehne 
& Co., has been dissolved by mutual con- 
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sent. Mr. Boehne will continue the busi- 
ness, making all collections and paying 
all bills. 

An overheated furnace caused several 
hundred dollars’ damage to the manu- 
facturing jewelry establishment of Wild- 
prett & Saacke, on the fifth floor of the 
building, 14 Blount St., early last Sun- 
day morning. Firemen responding to an 
alarm at 7.10 o’clock were able to con- 
fine the fire to that part of the building. 
A hole, however, was burned through 
the floor into the factory of the Kinney 
Co., on the fourth floor. 

The M. & R. Mig. Co., 159 Aborn St., 
has organized, with Charles F. Mauro as 
president, Ernest Mauro as _ vice-presi- 
dent, Edmund M. Mauro as treasurer, 
and R. D. Fenner, secretary. These, with 
Thomas Pignatelli, are the directors. 
The concern manufactures rings and 
findings and was started last Spring at 
215 West Exchange St. by Carmine 
Russo. The business was incorporated 
under the laws of Rhode Island in Oc- 
tober and reorganized. 

Frederick W. Aldred, secretary of the 
Gladding Co., was one of the representa- 
tives of the Retail Merchants’ Division 
of the Providence Chamber of Com- 
merce who attended a meeting of the 
retail sales managers held at the Hotel 
Pennsylvania at New York on Wed- 
nesday last at which a plan of the De- 
partment of Justice to hold a series of 
“economy sales” in January and Febru- 
ary was explained by Howard E. Figg, 
assistant to Attorney-General Palmer. 

The removal of the manufacturing 
jewelry plant of O. R. Johnson & Co.,, 
from the Metcalf Building, 144 Pine St., 
to the new building which the concern 
has erected at Auburn, R. I., will be fol- 
lowed by numerous changes in the Met- 
calf building. The greater part of the 
Johnson shop will be taken by S. E. 
Budlong & Co., manufacturing jewelers, 
and the remainder by George Tetreault, 
the enameler. L. J. Anshen Co., will add 
the space vacated by Tetreault to its 
plant, while the Budlong shop will be 
taken by the Reliance Mfg. Co., thereby 
more than doubling its floor space. 








In a recent Nevada case, a person had 
sold a one-half interest in a hotel and 
saloon business conducted by him, and a like 
interest in the stock, fixtures, furnishings, 
furniture and appurtenances. In an action 
brought by him to recover an unpaid bal- 
ance of the purchase price from the pur- 
chaser, the latter set up the defense that 
because of his failure to demand and re- 
ceive from the vendor before sale the sworn 
Statement provided for in the bulk sales act 
as to the names and addresses of the credi- 
tors of the vendor and the sums owing to 
each, and to give notice of the proposed 
sale to the creditors, the sale was abso- 
lutely void, and that therefore the vendor 
could not recover. The Supreme Court of 
Nevada, in the case of Escalle vs. Mark, 
upheld a judgment for the vendor, holding 
that when construed in the light of the 
Purpose of the statute, it was clearly the 
intention of the legislature that such sales 
should be voidable only. 
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TRADE CONDITIONS. 


The season’s rush is over with the manufactur- 
ers, though they have been busy right up to the 
last moment getting off final orders, special rush 
orders, etc. While there have been many obsta- 
cles to overcome, one of the principal of which 
is the scarcity of competent labor, the season is 
generally reported as having been an unusually 
good one. Some of the local manufacturers re- 
port business considerably ahead of last year. 
The retail dealers also report excellent business 
as a rule. Many of them said there was a 
greater amount of business this year than they 
have had for a long time, and for some it 
was the banner holiday season. The large 
sums received were in part due to the fact that 
prices were so high this year, but it is also true 
that the volume of sales is also very large. Not- 
withstanding the high price of diamonds there 
has been a tremendous demand for them. Men’s 
watches have also been in great demand, some of 
the retailers finding it hard at times to get a big 
enough supply to meet the demand. While these 
two articles have been more called for than other 
things, there has been an active business in all 
kinds of jewelry, watch chains, rings, silverware, 
fountain pens, and novelties of one or another 
sort. More than one local jeweler, in reporting 
on the holiday trade, has remarked that if next 
year proves as good a year as this one has, he 
will be satisfied. 





A patent has been issued to Raymond 
L. Hermon, of Newark, for shears. 

Irving B. Eckstein has returned from 
a trip through the middle west in the in- 
terest of Fisher & Co., manufacturing 
jewelers at 14 Oliver St. 

Newark jewelers breathed sighs of re- 
lief when it was announced that the coal 
strike had been settled, for it was feared 
a couple of weeks ago that window and 
store lighting might be cut off evenings, 
and perhaps for the late afternoon. This, 
coming during the last ten days or two 
weeks of the Christmas trade, would 
have been a severe blow. 

Incorporation papers have been filed 
for the Mark-de Matteo Co., of 465 Nye 
Ave. The firm will manufacture gold 
and silverware. The incorporators are: 
Louis C. Mark, Lewis de Matteo, Harry 
Durand and Henry C. Ward. The au- 
thorized captial stock is $10,000. 

Paul Kallmeyer, 35 years old, an ac- 
countant in the office of the Balbach 
Smelting and Refining Co., at 580 Market 
St., was recently knocked down at 
Market and Mulberry Sts., by an Orange 
line trolley car. He was taken to the 
City Hospital where it was found that 
he had internal injuries and a fractured 
skull. 

Joseph J. Abelson, of the Jabel Ring 
Mfg. Co., 23 Marshall St., who was 
called home from Chicago on account of 
the robbery at his factory, reports that 
the recent zero cold snap in Newark was 
almost like the Fourth of July compared 
with the cold weather which he experi- 
enced on his trip through the middle 
west. 

The Consolidated Button Co., has 
made arrangements to move from its 
present location at 54 Nassau St., to new 
quarters in the three-story brick building 
at 369-375 Mulberry St. They will take 
possession on May 1. The building con- 
tains about 20,000 square feet of floor 
space. The officers of the company are: 


President, August Boerke, Sr.; secretary, 
August Boerke, Jr.; treasurer, Charles 
Nobs, Jr. 

The new unit which is to be added to 
the plant of Baker & Co., platinum refin- 
ers at Murray and Austin Sts., will be a 
five-story factory building which will be 
erected at a cost of $95,000. The struct- 
ure will measure 199x 50 feet, and will 
be of reinforced concrete, with an ex- 
terior facing of brick. The building will 
be fireproof. ; 

The increase in burglary insurance 
rates approved by the Burglary Insur- 
ance Underwriters’ Association at its 
meeting in the Hotel McAlpin, New 
York City, will affect Newark concerns. 
The new rate, carrying a 20 per cent. in- 
crease on all residence and hold-up poli- 
cies, will become effective immediately 
on new insurance and on March 1, 1920, 
for renewals. It was said that the in- 
crease was due to the “high wave of 
burglary.” 

A program of expansion has been 
planned by the Newark Board of Trade 
during the coming year. The board 
aims, for one thing, to secure 1,000 new 
members during the coming year, and to 
completely reorganize the board by in- 
fusing new life and bringing the organi- 
zation to a place where it can be of more 
practical help to the city’s industries. A 
plan announced by President Grotta, 
which, he said, was as yet purely in the 
speculative stage, was the erection of a 
building to house the board and all other 
commercial and civic organizations as 
well. 

George L. Van Moppes, son of L. M. 
Van Moppes, of the L. M. Van Moppes 
Co., diamond importers at 665-667 Broad 
St., who has been in Europe for the past 
11 months, has cabled his father that he 
is coming home fo#a‘#kort stay and will 
sail from Antwerp ‘on ‘the Lapland on 
Jan. 3. Young Van Moppes went abroad 
early this year to represent the firm 
and has been very successful. He has 
visited in the course of business Amster- 
dam, London, Antwerp and Brussels. 
His office is at 24 Hemonizstratt, Am- 
sterdam. When in London his head- 
quarters are at the Regent Palace Hotel. 
He reports that the price tendency is 
upward. There is a temporary reaction 
in the price of the common grades of in- 
dustrial diamonds. 





Jewelers’ Gold Bars Withdrawn and Ex- 
changed at New York 
(Week Ended Dec. 20, 1919.) : 
The U. S. Assay Office reports: 


Gold bars exchanged for gold coins. . .$1,267,633.83 
Gold bars paid depositors............ 121,017.04 


ROM ee dewihnk-«sqtedsugetepaanes $1,388,650.87 
Of this the gold bars exchanged for gold coin 
was reported as follows: 


BO: © Ba 0556 dina sale uu ohorma se $349,500.70 
DOR $6... .ttienawanesehiawnagen een 171,455.33 
2 © PE rns ere et LS ee 197,777.22 
1 D> | Se nee eo oY ss ecvaalaie Dares 227,092.39 
BOGS 2 Wi ocd veer onidne da wddns ine oes 160,125.87 
SM Bin cn0ncnad caeiateuitcaeas 161,682.32 

TER = 5. n0-~ieteorenaanee $1,267,633.83 





A fire recently at Conneaut, O., destroyed 
the jewelry store of H. B. Kurtz. 
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The Six Position Adjustments 
of the 


SANGAMO SPECIAL 


and 


BUNN SPECIAL 


movements are the 
outstanding features in 
the sales talks over a 
continually increasing 
number of successful 
watch counters. 

Their explanation 
adds to the salesman’s 
prestige, arouses the 
customer’s interest and 
carries to all a convic- 
tion of superior quality 
and accuracy. 

Avail yourself of these 
strong watch selling 
features. 











Illinois Watch Company 
Springfield 
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Chicago Notes. 





Henry F. Linnig, of Linnig Bros., 
Peru, Ill, made a short busness trip to 
Chicago last week. 

Louis Finch, representing the Shiman- 
Miller Mfg. Co., has returned from a trip 
to the Pacific Coast. 

Al Dueber, head of the Dueber Watch 
Works, Canton, O., spent a few days 
in Chicago last week. 

Morris Shiman, of New York, called 
on the trade in Chicago last week and 
visited his many friends here. 

J. C. Horrie, Morris, I1l., was a visitor 
to the market here last week and reports 
business booming in his locality. 

The engagement of Arthur V. Strelitz, 
of Strelitz Bros., 31 N. State St., to Miss 
Minna Rosenbaum, has been announced. 

Chauncey Smith, veteran traveler for 
the Reed & Barton Corp., returned last 
week from a trip to New York and the 
factory. 

Bert Murphy, representing the Bal- 
lou Mfg. Co., left last week for Califor- 
nia, where he will spend several weeks 
on business. 

Bert Baker finished his trip for the 
Juergens & Anderson Co. last week and 
will remain in Chicago until after the 
first of the year. 

LeRoy P. Baker, manager of Jos. 
Schwartz, Inc., Honolulu, T. H., spent 
some time in Chicago recently looking 
over the lines here. 

Reuben Cohen, representing Geo. H. 
Cahoone & Co., left last week for a 
trip to the factory and will visit his 
trade in the east en route on his return. 

F,. W. Whitman, formerly manager of 
the Chicago office for the Oneida Com- 
munity, Ltd., spent a few days here last 
week visiting the office of the company 
and his many friends here. 

H. N. Lorish, Chicago manager for the 
Alvin Co., left Sunday for New York to 
attend a meeting at the factory. He 
had not decided whether or not he would 
visit Cuba before returning. 

H. C. Waite, manager in Chicago for 
Webster Co., North Attleboro, left last 
week to spend the holidays at his home 
in that city. He will visit New York 
and return here about Jan. 5. 

Louis DeHart, Detroit manager for 
C. & E. Marshall Co., visited the home 
Office in Chicago last week. He was 
accompanied by his wifé, who was on 
her way to Missouri to spend Christmas. 


Will. H. Queeman, a jobber at Mil- 
waukee, passed through Chicago last 
week, returning from a trip through 
Michigan, which was cut short by illness. 
He is at present very sick at his home 
in Milwaukee. 

M. B. Felsenthal, who has been with 
the Keystone Watch Case Co. Chicago 
office for the past 17 years, has severed 
his connections there and is now asso- 
ciated with the M. S. Rodenberg Co., 
Providence, R. I. 

Friends of the late Gordon Rushmer, 
Pueblo, Colo., have received word from’ 
Mrs. Rushmer, who has taken over the 
business, that their home burned recently 
with considerable loss. A daughter of 
Mr. Rushmer, who was living at the 
home, and her child were severely in- 
jured and are now in the hospital. 

Miss Edha Hahn, who has been asso- 
ciated with Geo. H. Thomas for many 
years in the silver business, will be with 
the Webster Co.’s offices, 1614 Heyworth 
building, after the first of the year. Miss 
Hahn is well known to all the silver 
buyers of Chicago and her many friends 
wish her success in her new position. 

Dave Mulholland and J. H. White, of 
Mulholland Bros., silver manufacturers 
in Evanston, left Sunday for New York, 
where they expect to buy machinery for 
enlarging of their plant in order to take 
care of the growing business. When 
completed they expect to have one of the 
most complete plants in the country for 
the manufacture of sterling goods. 

An event of interest to jewelers here 
was the opening of the Lake State Bank 
on Monday, Dec. 22. Stephen Bridges, of 
Depres, Bridges & Noel, is first vice- 
president and a director of the institu- 
tion. Sydney Y. Ball, of the Norris, 
Alister-Ball Co., and P. T. White, of 
Otto Young & Co., are also members 
of the board of directors. The bank is 
located on the second floor of the State- 
Lake building, just completed, and one 
of the finest in Chicago. The capital 
stock is $300,000, with $75,000 surplus, 
and they opened with over a million in 
deposits. 

For a greater degree of protection dur- 
ing the holiday rush period, a number of 
local diamond firms have pooled funds to 
engage a well-known local detective agency 
to watch their places of business. In the 
ante-chamber of each firm which is a party 
to this agreement, a detective, heavily 
armed and ready for anything, is stationed. 


Last year, just before Christmas, one of the 
biggest diamond robberies in the history of 
the city was committed. Such a robbery 
would not be possible in the case of the 
firms protected by special police. The dia- 
mond men regard it as a cheap form of 
protection, in addition to the regular insur- 
ance which they carry. 

Otto Young & Co. were very much 
interested in the arrest of John Schmidt 
here one day last week. He lived in a 
basement room at 522 Bryant Ave., and 
when arrested over $75,000 worth of 
stolen goods were found packed in boxes, 
trunks and satchels. In the last few 
years he has worked as watchman and 
vault man for many concerns in Chi- 
cago and played no favorites, but stole. 
from every one of them. But it seems 
he was not suspected until recently, by 
a fur company he has been with since 
last May. Beside the merchandise he 
had $17,000 of industrial bonds in a 
safety deposit box. Schmidt, who was 
born in Germany, but naturalized, was 
thrifty and lived on his wages. He 
claims never to have sold or attempted 
to sell any of his loot. The stolen arti- 
cles include 200 watches, clocks, and 
bric-a-brac, diamond and other rings, 
necklaces and other jewelry found, which 
had been taken from Otto Young & 
Co., piece by piece, when he worked for 
them six years ago. The house had 


missed these goods at the time but was. 


never able to place the guilt and did not 
suspect Schmidt. ‘ 


Speaking in reference to the approach: 
ing Chicago Jewelers’ Association’s banquet, 
to be held on the night of Jan. 15, in the 
Gold Room of the Congress Hotel, Louis 
Goldman referred to the visible and un- 
mistakable evidences of activity by the 
members of the banquet committee. “It is 
rumored,” said he, “that there have been 
several long distance telephone conversa- 
tions with men prominent in public life to 
secure their consent to address the chosen 
ones. Many are wondering who will be 
the toastmaster, and how he will compare 
with the inimitable, departed” “Billy” Will- 
iams. On good authority, we are informed 
that a pleasant surprise is in store. An 
announcement was recently made at the 
last luncheon to the effect that the mem- 
bers placing their reservations early would 
receive the choice tables. There has ac- 
cordingly been a grand scramble to get in 
on the first call. The big six of the ban- 
quet committee are: John H. Hardin, ex- 
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officio; Sidney Y. Ball, chairman; William 
F. Juergens, William F. Drexmit, A. W. 
Sproehnle, and J. T. Montgomery. Capt. 
Montgomery’s experience in engineering 
the Germans out of France during the late 
war is being utilized to get 600 persons 
comfortably into the Gold Room, which 
is supposed to seat only 500. The price 
per plate is only $15, as opposed to $12 
last year, though the cost of viands on a 
regular high-class hotel menu has increased 
a great deal more than that proportion dur- 
ing the past year. A. W. Sproehnle is sus- 
pected of having had something to do with 
keeping the price of the banquet down to 
this comparatively low tax. 











TRADE CONDITIONS. 
Detroit retail jewelers will break even the won- 
derous record of Christmas sales which they made 


a year ago. This year the retailers are a little 
more fortunate in having more complete stocks, 
although many lines, particularly watches, are 
short. What promised te be a black eye for the 
retail trade when Fuel Administrator Garfield 
closed stores here for half days, and shut off all 
display lighting, was happily averted just in time, 
by the ending of the coal strike. The retailers 
crowded a good deal of business into the week 
of half day business sessions, with the result that 
they. did not take long to make up for lost time. 
Detroit workers are still experiencing general pros- 
perity, and with bulging bank accounts, are giving 
little heed to the high cost of living, as they 
purchase heavily of diamonds, watches and ex- 
pensive jewelry. Diamond sales are way beyond 
all ‘expectations this year. 





The Goldsmiths & Silversmiths, Inc., 
now located at the northeast corner of 
Woodward Ave. and John R. St., have 
taken a lease upon two large ground 
floor stores in the new Book building on 
Washington Blvd. It has not been de- 
termined just when the company will 
move into their new location. 

Gilbert E. Miller, trading as “Square 
Deal Miller,” recently had an interesting 
exhibit of his wares in the windows of 
the Federal Commonwealth Bank’s main 
office in the Hammon building. This 
bank makes a feature of showing in- 
dustrial displays every week of the 
stocks and goods of its commercial 
patrons. 

Many Detroit retail jewelers, using 
large billboards in and around Detroit 
for advertising purposes, had their signs 
blown down and destroyed by the terrific 
windstorm recently. The loss and dam- 
age will of course be borne by the bill- 
board advertising company, but many of 
the signs were still down as Christmas 
approached. 

Arthur J. Bright, 103 Charlotte Ave., 
formerly a clerk in the employ of James 
H. Garlick, 168 Griswold St., who was 
arrested recently in a Chicago hotel 
while on a belated honeymoon trip with 
his bride on a charge of stealing more 
than $30,000 worth of diamonds, watches, 
pearls, silverware, and other jewelry 
while in Mr. Garlick’s employ, was 
arraigned before Police Justice William 
Heston on Friday, Dec. 19. He was 
bound over to the Recorder’s Court for 
trial under a bond of $10,000 with one 


THE JEWELERS’ CIRCULAR 


surety. Bright’s young wife, who is the 
daughter of a well-known Detroit busi- 
ness man, is remaining loyal to her hus- 
band and declares him innocent. The 
police say she was wearing a $4,000 neck- 
lace of rope pearls from the Garlick 
store when she and her husband were 
discovered in the Chicago hotel. No 
charge’ has been made against Mrs. 
Bright, as the authorities say she was 
innocent of any wrongdoing. 











TRADE CONDITIONS. 


Never in the history of the jewelry business in 
this city have merchants experienced such a rush 
of buying. Stocks are being depleted, pleas are 
being made to wholesalers by retailers, so that 
they can keep their stocks up, and, it is said, 
wholesalers are having no easy time in getting all 
that is desired by the retailers. The working peo- 
ple are spending money for jewelry eclipsing any- 
thing in the history, of the trade. 

Bricklayers and shipbuilders—and Baltimore is 
now recognized as one of the foremost shipbuild- 
ing ports of the country—are visiting the jewelry 
stores in their working clothes. It is no uncom- 
mon sight for Mr. Riveter to pay as high as $400 
for a diamond and platinum watch for his wife. 
Extra forces of clerks have been employed by some 
of the big jewelers here. There has been-a great 
demand for diamond jewelry, and the jewelers 
who were fortunate in having laid in their stocks 
have no regret, because of the volume of business. 
The greatest latitude of buying is being done by 
mechanics and the wealthy. The middle-class, in- 
cluding the salaried class,. trade has fallen off, 
but this reduction is practically nothing when the 
cash business of the working class is considered. 





Using a master key, a thief entered 
the jewelry store of Robert Suiter, 1711 
Maryland Ave., a week ago and made his 
escape with jewelry valued at $200. It 
is believed that the thief was scared off 
by the approach of a policeman. 

A folder containing a number of small 
diamonds dropped from the pocket of 
Louis P. Maass president of the James 
R. Armiger Co., N. Charles St., Dec. 16, 
after he left the company’s store. The 
market value of the stones was placed at 
$550. 

It is needless to say that local jewelers 
were happy to learn of the rescinding of 
the lighting order, which for eight days 
seriously interfered with their business 
and threatened to curtail the business 
which all members of the trade have 
looked forward to at this season of the 
year. As soon as the order was revoked 
up went the thousands of brilliant lights 
and jewelry stores have been obliged to 
remain open at night to take care of the 
trade. 

J. William Albrecht, for 30 years a 
jeweler, of southwest Baltimore, and 
Mrs. Frieda Sandrock, 725 Columbia 
Ave., were married Dec. 12, at the Par- 
sonage of Christ English Lutheran 
Church. The ceremany was performed 
by the Rev. Dr. L. M. Zimmerman. Mr. 
Albrecht was a widower and Mrs. Sand- 
rock was a widow. They had known 
each other for several years. There was 
no extended honeymoon to the moun- 
tains or seashore but after the ceremony 
the bride visited her husband’s store as 
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an aid and helpmate for the holiday sale 
of jewelry. Mr. Albrecht is one of the 
best known neighborhood jewelers of 
this city. 








Cleveland, 0. 





Cleveland’s jewelers have been using con- 
siderable newspaper advertising for holi- 
day business. 

Construction work on the Cowell-Hub- 
bard Co.’s new building, Euclid Ave. and 
E. 13th St., is progressing rapidly, despite 
bad Winter weather. This firm, as soon 
as possible, will vacate the present prem- 
ises. The new store will be among the 
ornamental structures which are now in 
course of erection on Euclid Ave., just east 
of the Hotel Statler and “Gold Row,” in 
which are located many of the city’s big 
financial institutions, retail stores and fash- 
ionable shops. 

All of the leading jewelry stores report 
unprecedented buying for Christmas. The 
announcement of the local fuel committee 
that the restrictions in the use of fuel for 
heating and lighting purposes would be 
lifted, cheered all retail store owners. The 
short hours necessary because of “heatless 
days” and “lightless nights” threatened to 
seriously handicap merchants whose cleri- 
cal forces were not sufficient to wait on 
patrons during the big rush just before the 
holidays. With the lifting of the fuel ban, 
merchants started in with new hopes of 
doing a record business. 

The most expensive rental paid for a 
ground floor site in Cleveland is that now 
occupied by Roberts & Co., jewelers, who 
have just taken a lease in the remodeled 
Hickox building, E. 9th St. and EuclidiAve., 
paying $12,500 annually during the first five 
years and $14,500 for the second five-year 
period. The store occupies a space 20 by 
20 feet, on the corner. The space was 
originally leased to the United Cigar Stores 
Co. for a cigar store, but the sub-rental 
lease price offered by the jewelry concern 
was so tempting that the United concern 
sub-let the premises at a big profit. The 
Roberts concern is conducted by Henry 
Rothbart, who conducts a jewelry and loan 
establishment at 1820 E. 9th St. The new 
store makes the third the Rothbart broth- 
ers have on E. 9th St., all occupying ex- 
pensive rental locations. The Hickox 
building has been remodeled at a big cost. 
It occupies a site facing what is said to be 
the third busiest traffic center in the United 
States, at the east end of “Gold Row,” the 
banking and financial center of lower Eu- 
clid Ave., extending from the Public Square 
to E. 9th St. Across E. 9th St. plans have 
been completed for erecting the second 
largest office building in the world, the 
floor space to be second only to that of the 
Equitable in New York. Floral offerings 
and good wishes marked the opening of 
Roberts & Co. Saturday evening and a 
good holiday business was done. 








Early one morning recently robbers 
smashed the plate glass window in the 
jewelry store of Alexander Horvath, 943 
Broadway, Sharon, Pa., and secured about 
$100 worth of jewelry. The police were 
notified but no arrests have been made. 
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TRADE CONDITIONS 
Luxury seems to be the watchword of most all 


shoppers. Retail jewelers of Milwaukee report an 
immense business, with women buying more gifts 
and more expensive ones than ever before in 
history. Diamonds especially, in spite of high 
prices, are selling. very lively. As explained by 
one of the large local dealers, last year wedding 
rings sold in such large numbers that they were 
difficult to keep in stock. There was no time or 
money for engagement rings in the majority of 
cases. This year conditions are quite different. 
The most expensive diamonds are being sold in 
quantities for Christmas engagement rings. De- 
partment stores report the same determination of 
shoppers to buy expensive gifts. Ivory, jewelry 
and silverware of the better grades are leading 
all sales. The jobbing and supply houses in Mil- 
waukee, while doing a very satisfactory business, 
report that sales are smaller and fewer than pre- 
ceding weeks, due to the fact that most jewelers 
are sufficiently supplied for holiday business, buy- 
ing but a few odds and ends. 





The retail jewelers of Wisconsin calling 
on the wholesale and supply houses in 
Milwaukee during the past week included 
F. H. Coburn, East Troy; J. B. Kimball, 
Waukesha; Jus. Jappe, Racine; M. J. 
Karst, Racine, and Schneider Bros., Bur- 
lington. Most retailers are amply supplied 
and are kept busy behind counters to 
handle the holiday rush. 

H. E.. Pelzer, Hartford, Wis., was 
awarded the order to supply the class rings 
for the senior class of the Hartford High 
School. The rings this year, according to 
Mr. Pelzer, are very original in design and 
superior to those ordered in previous years. 
Mr. Pelzer has made a specialty of furnish- 
ing class pins and rings to the various 
schools in Hartford and surrounding cities, 
which has resulted in a very handsome 
piece of business twice yearly. 

Mrs. Louis Insteness, wife of Louis In- 
steness, who for the past nine years up 
to September, 1919, operated a retail 
jewelry store at Blair, Wis. died at her 
home in Minneapolis on Dec. 8, after a 
brief illness. Mr. Insteness sold his store 
early in September and together with his 
wife and two children made their home in 
Minneapolis. Mrs. Insteness was born in 
Beaver Creek, Wis., on Jan. 12, 1885. She 
was known throughout the State and at- 
tended normal school at Madison, Minn. 
She is survived by a husband and two 
children. 

Nine retail and manufacturing jewelers 
of Milwaukee walked the hot sands, rode 
the goat, and took part in the other cere- 
monies customary to an initiation to gain 
admission into the Milwaukee lodge of 
Elks on Sunday, Dec. 14. The class, which 
consisted of over 1,100 men, was the round- 
up of a two-month membership drive by 
the local lodge, and marked the second 
largest class ever admitted into any lodge 
of Elks in the United States, and as well 
the largest initiation ceremony staged by 
any fraternity in* Wisconsin. The Mil- 
waukee jewelers that survived the storm 
and are now among the antlered throng 
included: B. W. Thien, 3401 North Ave.; 
E. L. Feiling, 448 12th St.; Fred Theleman, 
manufacturing jeweler, 133 2nd St.; Fred 
Owells, manager of David Goldman, W. 
Water and Grand Ave.; Arthur Luedke, of 
Alsted-Kasten Co., 121-123 Wisconsin St.; 
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Archie Tegtmeyer, 4th and Grand Ave.; 
Joe Goldman, 459 Eleventh Ave., and op- 
ticians, O. A. Olson, Caswell Block and 
T O. F. Randolph, 221 Grand Ave. The 
Milwaukee Lodge of Elks now numbers 
about 5,000 members. 











Mrs. Anna Baehr, wife of Fred Baehr, 
a jeweler of 1403 Market St., died at her 
home last week. 

Two of four men arrested a few days 
ago by Patrolman William McCormack 
and Lieut. Nally, at 6th and Chestnut Sts., 
have been identified as two of the three 
men who were seen running away from 
the jewelry store of Paul Flucks, 616 S. 
4th St., Nov. 29 last, a few minutes after 
Flucks was shot and killed in his sales- 
room. William Douglas, a negro porter 
employed at 625 S. 4th St., across the 
street from the Flucks store, has identified 
Elmer Schneider, 19 years old, 2517 N. 
10th St., and Henry Schotten, 21, 1109 
O’Fallon St., as two of the three men. 
Schneider, he said, was bareheaded. A 
brown Fedora hat, found outside the store, 
was tried on him and found a perfect fit, 
the police say. He denied knowledge of 
the affair and said he could prove that he 
was working at the time the shooting oc- 
curred. Schotten refused to make a state- 
ment. Formal charges are to be filed 
against them when the third man is lo- 
cated. Flucks was shot three times and 
died before medical aid could be sum- 
moned. 








Omaha. 

C. L. Calleger, with the T. J. Brunner 
Co., has returned from a very successful 
business trip through Iowa and Minnesota. 

Theodore Schranek, who has been con- 
nected with the Omaha National Bank for 
the past year and for seven years previous 
with the A. F. Smith Co., has accepted a 
position as city salesman with the Byrne- 
Duff Jewelry Co. 

T. L. Combs played Santa Claus last 
Thursday evening at the Masonic Girls’ 
Home. As retiring Potentate, he gave a 
theater party at the Brandeis Theater last 
Saturday evening to the membership of 
the Mystic Shrine, Tangier Temple. 

Among the out-of-town jewelers in 
Omaha last week were: C. W. Sawyer 
and wife, Silver City, Ia.; O. C. Lassen, 
Neola, Ia.; Mrs. Phil Folsom, Ashland; 
A. H. Godsey, Herman; George Halde- 
man, Tabor, Ia.; Herney & Herney, Lynch; 
V. G. Pennell, Deshler; C. F. Foley, Ne- 
braska City; William B. Baehr, Sutton; H. 
Craig, Panama, Ia.; L. S. Robinson, Glen- 
wood, Ia.; A. E. Carlson, Dannebrog; 
H. C. Hayward, Mullin. 








Early one morning recently a brick was 
thrown through the window in the store 
of the Daniels Jewelry Co., Toledo, O., 
and as a result of the smash the concern 
lost a pearl necklace, several watches and 
some knives. valued in all at $150. 
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Frank L. Jeddis, of the Alphonse Jeddis 
Co., San Francisco, has been here for a 
few days. 

Sol Meyer, of the Meyer & Talbott Co., 
is making a trip in the north selling dia- 
monds and diamond-set jewelry. 

George E. Feagans, of Feagans & Co., 
has recently purchased a fine new home on 
Wilshire Blvd. in an aristocratic section of 
the city. 

David Wolfson, manufacturing jeweler, 
formerly of El Paso, Tex., is now asso- 
ciated with Plamondon & Meiklejohn, 415 
Metropolitan building. 

Wallace & Co., 657 S. Broadway, has 
announced the early expiration of their 
lease and are holding an auction sale. 
Fred Sinclair is their auctioneer, 

Robert Phillips, formerly with Brock & 
Co., but more recently in business for him- 
self in the Virginia Hotel at Long Beach, 
is now on the sales force of the Donavan 
& Seamans Co. 

J. Levinson, formerly doing a wholesale 
business on the fourth floor of the Title 
Guarantee building, is now located in room 
910 in the same building and reports that 
he is doing a very satisfactory diamond 
and solid gold jewelry business. 

E. Bastheim and M. R. Rudman, of the 
E. Bastheim Co., wholesaler, have just re- 
turned from a business trip to Imperial 
Valley. George J. Germain and H. S. 
Brandt, of the same company, are still out 
on the road, the former in Arizona and 
the latter in the north. 

Walter Mead, who has just come here 
from New York, where he was connected 
with the police department for five years, 
has taken a ‘position with Feagans & Co. 
as their private detective. He is living in 
South Pasadena and expects to make 
Southern California his permanent home. 

Among the jewelers. of nearby places 
who have been here recently are R. C. 
Thompson, Long Beach; C. E. Perham, 
San Pedro; Mr. and Mrs. H. E. Denton, 
Santa Maria; Mr. Baker, of Baker & 
Davis, and A. Delmas, Oxnard; A. A. 
Goodyear, Santa Paula, and B. Rivera, Ca- 
lexico. 

A Los Angeles diamond expert, who was 
recently arrested in Canton, O., on a charge 
of embezzlement made by George E. Stith, 
a prominent business man of this city, ar- 
rived here late Dec. 15. He spent but 
about five minutes in the County Jail, bail 
for him having been previously arranged 
for him by two wealthy men. The indict- 
ment alleges that he substituted a diamond 
valued at $600 for one worth $2,000 which 
was given him by Mr. Stith for resetting. 
The diamond expert is well known in the 
jewelry trade, having been in the diamond 
departments of some of the largest con- 
cerns here and for some time in business 
for himself. So far as known there has 
never been any suspicion as to his integ- 
rity. 








Harry W. Goldburg, watchmaker and 
jeweler, 104 Bridge St., Corning, N. Y., 
has gone out of business. 














A new store has been opened at Modesto, 
Cal., by Edward E. Wood. 

A jewelry establishment has been started 
at Lodi, Cal., by William Zimmerman. 

The S. S. Frantz Jewelry Co., Ritzville, 
Wash., has been sold to C. Wentworth. 

The Columbia Loan & Jewelry Co. of 
San Francisco has applied for dissolution. 

The Lake Jewelry Co., at Yreka, Cal., is 
now located in new quarters in the Buckner 
building. 

Charles Hart, La Crosse, Wash., has dis- 
posed of one-half interest in the business 
to C. E. Van Noy. 

E. A. Fano, well known Bakersfield 
jeweler, has disposed of his business to 
the firm of Cheny & Pruitt. 

A. B. Wilson, Martinez, Cal., has dis- 
posed .of his jewelry business to C. W. 
Thissell, formerly of Concord, Cal. 

An up-to-date jewelry store has been 
opened by the firm of Johnston & McAllis- 
ter in the Knoch building, Susanville, Cal. 

The jewelry establishment of L. S. Cho- 
pard, at Petaluma, Cal., has been discon- 
tinued and the stock sold to Rube Gold- 
water, of Oakland, Cal. 

J. J. Valentine is no longer with the San 
Francisco branch of the International Sil- 
ver Co. Hé severed his connections with 
the organization on Dec. 1. 

The City of Paris novelty jewelry de- 
partment has been enlarged recently and 
a number of extra employes added to the 
sales force during the holidays. 

Harry W. Abrahams, son of the late 
Max Abrahams, has resigned his commis- 
sion as ensign in the United States Navy 
and has joined the force of the Max Abra- 
hams, Inc. 

G. F. Steele, formerly of Ione, Ore., has 
opened a jewelry store at the old Wyatt 
location, with a good stock of jewelry, 
watches, etc. A repair department is also 
a part of the business. 

The entire stock and fixtures of the 
Vieira Jewelry Co., 113 Hotel St., Hono- 
lulu, T. H., has been purchased by E. & S. 
Lowenfeld, who have advertised a special 
auction sale of the stock. 

C. F. Midlen, representative of the In- 

ternational Silver Co., has been spending 
some little time on the Coast recently. 
While in the southern part of the State he 
stopped at Santa Barbara. 
‘A. V. Davidson, manager of the San 
Francisco office of the National Jewelers 
Board of Trade, served in the United 
States Court for the Federal Grand Jury 
during the November term. 

A new feature has been added to the 
store of Pesce & Co., Stockton, Cal., in 
the form of a silverware and cut glass de- 
partment. The new stock is most attract- 
ive and of the latest selection. 

Harry Goldstein, of the Gem Jewelry 
Co., 777 Market St., disposed of the busi- 
ness on Dec. 16, to his brothers, Joseph 
and Julius Goldstein. It is understood'that 
Harry will remain with the firm. 

J. R. Jenkins, who has been engaged in 
the jewelry business for the past four years 
in Brawley and Imperial, Cal., has opened 
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a completely equipped jewelry and optical 
shop at 131 S. 6th St., El Centro, Cal. 

Fred M. Mason, who conducts a retail 
jewelry store at Visalia, Cal., has disposed 
of part of his interest in the business to 
H. L. Whited, formerly of Ashland, Ore. 

C. Harlie Power, a jeweler of Livermore, 
Cal., has added an attractive new depart- 
ment to his business which he conducts 
under the name of the Kenilworth Gift 
Shop. A stock of novelties suitable for 
gifts is carried. 

Henry Cassriels, who conducts a jewelry 
business in Coalinga, Cal., is now located 
in a new store opposite the postoffice. The 
interior of the store has been fitted up 
with attractive new fixtures and the jewel- 
ry stock enlarged. 

George Dupen, Martinez, was a visitor 
in San Francisco during the past week. 
Other out-of-town jewelers who called on 
the trade lately were M. J. Hetzler, of 
Hayward, and Mr. Bower, of the George 
E. Bangle Co., Vallejo. 

A. W. Anderson, who has been engaged 
in the retail jewelry business at Salinas, 
Cal., for a number of years, has made ar- 
rangements to dispose of his business there 
on the first of the year to David Good- 
friend and Meyer Traub. 

The jewelry store of Earl M. Wilkinson 
has been reopened at 155 S. Carey St., Po- 
mona, Cal. Mr. Wilkinson recently made 
a trip to San Francisco to purchase stock. 
He is assisted in the shop by O. B. Cheever 
and Miss Allie McMillin. 

E. T. Callahan, formerly connected with 
the watch repair department of A. I. Hall 
& Son, has opened a jewelry and watch re- 
pair establishment at Davis, Cal., where 
he was located prior to his association with 
the Hall & Son organization. 

Extensive improvements have been made 
to the jewelry store of J. D. Kennedy, 
Hilo, T. H. A _ new horseshoe-shapea 
showcase has been installed and other fea- 
tures which have greatly added to the ap- 
pearance of the establishment. 

The jewelry store of E. L. Gard, Dayton, 
Wash., is now located in new quarters next 
to the Weatherford-Wallace Co. No ex- 
pense was spared in fitting up the new 
establishment and the fixtures are all of 
modern and attractive design. 

John Thomas Lowe, who conducted a 
jewelry business at Hollister, Cal., passed 
away at his home recently at the age of 
72 years. He was visiting his daughter in 
Fresno, Cal., when he was taken suddenly 
ill. Mr. Lowe has been a resident of the 
State during the past 40 years. 

H. J. H. Lorenzen has established a 
jewelry store at 4359 California St. For 
the past 25 years Mr. Lorenzen has been 
engaged in the jewelry business in the city, 
formerly located in Market St. The new 
store has a complete stock of diamonds, 
watches, jewelry and leather goods. 

A new manufacturing company has been 
established in San Francisco for the manu- 
facture of Chinese jade jewelry under the 
name of Tin Fat & Co., with the factory 
located in the Chinese quarter of San 
Francisco. The office headquarters of the 
concern are located in room 601 Jewelers’ 
building. It is understood that Chan Fat, 
of A. I. Hall & Son, is connected with the 
new company. 
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Evansville, Ind. 





Harry J. Poole, who formerly operated 
a pear! button factory at Rockport, Ind, 
was in Evansville on a business visit a 
few days ago. 

The Harmon Optical Machine Mfg, Co, 
Vincennes, Ind., has filed a notice with the 
Secretary of State at Indianapolis giving 
notice of an increase in its common capital 
stock from $50,000 to $100,000. This com- 
pany recently received a large order for 
optical goods from the Soviet government 
in Russia. 

Oliver Artes, connected with a large 
watch case company of Chicago, and a 
partner in Charles F. Artes, Inc., 321 Main 
St., this city, will come here with his wife 
and child for a visit during the holidays, 
They will be the guests of Mrs. Artes’ 
parents, Mr. and Mrs. William Keeney at 
their home on S. Ist St. 

The Rockport Pearl Button Co., operat- 
ing a button factory at Rockport, Ind., de- 
mobilized its service flag on Sunday morn- 
ing, Dec. 6, the services starting at 10.30 
o'clock. A program, consisting of songs, 
addresses and instrumental music, was car- 
vied out. W. C. Mason, an attorney ot 
Rockport, made the principal address, 
The services were largely attended and 
were highly interesting. 

“Chris” Hewig, traveling salesman for 
A. Bitterman & Son, wholesale jewelers 
of 204-206 Main St., is expected here for 
the holidays to spend several days with 
friends and relatives. Mr. Hewig has had 
a splendid business this year. He travels 
through a large territory in the southern 
States and has been on the road for a 
number of years. He is looking for a 
splendid trade for his concern during the 
coming year. 

The retail and wholesale jewelers of this 
city were handicapped but little by the fuel 
regulations which were in force during the 
strike of the coal miners and for two days 
after the strike was ended. Under the 
regulations as laid down by the United 
States Fuel Administration, retail stores 
in the city were not permitted to open their 
doors until 9 o’clock in the morning and 
closed at 4 o’clock in the afternoon; On 
Saturday nights they were permitted to 
remain open until 9 o’clock. The jewelers 
were quick to take advantage of a bad 
situation and installed coal-oil stoves in 
their stores and used kerosene lamps and 
candles and in this way were able to keep 
open longer hours than the fuel regula- 
tions specified. Merchants say they were 
able to handle their large holiday trade 
in this manner and they do not believe 
they lost a single customer. 








Two boys are suspected of smashing the 
window in the jewelry store of E. Mantel, 
Indianapolis, Ind., early one morning, re- 
cently, and stealing merchandise valued at 
about $50. The police state that shortly 
before the window was smashed they no- 
ticed two boys near the jewelry store and 
later heard noise of falling glass, and at 
the same time saw two boys running down 
the street and disappearing into an alley. 
The police have a good description of the 
boys and expect to make several arrests 
shortly. 
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Robert B. Steele, New York, was in 
Boston last week visiting the trade. 

The business block on Washington St., 
where C. D. Percival & Co. years ago were 
located, has been sold to Filenes. 

“Doll & Richards are exhibiting a rare 
collection of old jewelry including earrings, 
necklaces, brooches and other ornaments. 

The demand for goods is unprecedented 
and indications are the Boston jewelers 
will have a record business this season. 
All, however, are experiencing acute short- 
age of some lines of goods which cannot 
be remedied this side of Dec. 25. 

E. W. Freeman, Lowell, has undergone 
an operation for appendicitis. Shortly be- 
fore this he piloted an airplane over the 
city for advertising purposes, throwing 
down “aerograms” entitling those who 
picked them up to various awards. He 
gave several rides aloft to passengers. Mr. 
Freeman, despite the fact that he has only 
one arm, is a most skilful pilot. 

Miss M. F. Rainsford, for eight years 
with C. W. Foss, is now associated with 
Mr. Farmer. She devotes her time entirely 
to the stringing of pearls at which she is 
expert. She is, so far as is known, the 
only woman engaged entirely in this busi- 
ness. In Mr. Farmer’s office is a life-size 
oil painting of a Belgian police dog running 
across No Man’s Land with the helmet of 
the son of M. Flamaud, French consul in 
Boston, in his mouth. This resulted in 
the rescue of the young French lieutenant. 
Mr. Farmer’s pearl “parlor” is now fin- 
ished and presents one of the most hand- 
some offices in this part of the country. 
He is the only jeweler in Boston to spe- 
cialize in pearls only. The furniture in- 
cludes beautiful hand painted cabinets, 
gold and art mirrors, elaborate standard 
electric lamps with shades of variegated 
colors, an old-fashioned fire place with 
tiled hearth and tall brass dogs and sev- 
eral antique tables, desks and chairs in 
pale blue and gold. The carpet is thick- 
piled and light brown in color. On one of 
the tables is a richly-bound volume on 
pearls published by the Century Co. on the 
history, science and industry of the queen 
of gems. 








Lancaster, Pa. 





TRADE CONDITIONS 


The jewelers were the only tradesmen to keep 
their stores open in the evening, last week, the 
others only having evening opening the first three 
days of this week. Most of the jewelezs say it paid 
them, too, as they found customers in persons 
who otherwise would not have been able to visit 
them. The extremely cold weather of last week 
appeared to have no effect on shoppers, and busi- 
ness in every line was far ahead of that of -last 
year, money being plentiful. 





Frank Dowling, Northumberland, Pa., 
was among the few jewelers who visited 
Lancaster last week. 

Mark H. Ryder, formerly with C. R. 
Boas, Harrisburg, has taken a position as 
watchmaker with Ezra F. Bowman’s Sons. 

S. Kurtz Zook has been appointed by the 
Lancaster Chamber of Commerce one of a 
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committee to represent the retail traders of 
the city, the former Retail Trades Council 


_having dissolved. 


The coal shortage did not effect Lan- 
caster’s industries, many of which receive 
power from the great McCall’s Ferry elec- 
tric power plant on the Susquehanna 
river, 20 miles distant. The rest had on 
hand a good reserve supply of coal. 

John Swartz, general representative of 
the International Jewelry Workers’ Asso- 
ciation, the evening of Dec. 19 addressed 
the local Watchmakers’ Union at their ball. 
He stated that the international body is 
working toward the elimination of the 
piece work system and for the establish- 
ment of an eight-hour day in all places. 

David Hirsch, of New York, a student 
of the Ezra F. Bowman Technical School, 
has gone home for the holidays. Before 
his return he will go to Toronto, and when 
he returns to Lancaster to finish fis course 
at the school he will bring a bride with 
him. J. F. Hennessey, of Boston, has en- 
tered the school as a student in watch- 
making. 

Jeweler George R. Weber, of Louis 
Weber & Son, last week sold to Miles B. 
Goodman, 4 and 6 W. King St., a fine 
building for many years occupied by the 
late H. Z. Rhoads, whose jewelry store 
was then the leading jewelry establishment 
of Lancaster. Mr. Weber had purchased 
the property for William Pirose, of Pirose 
& Simmons. 

The Hamilton Watch Co. is erecting a 
large boiler and engine house at the rear 
of its plant. Upon its completion a large 
floor space in the main plant will be re- 
leased for operating purposes. The big 
vacant lot owned by the company on West 
End Ave. will be built upon next Spring 
in order to get the floor space needed for 
expanding trade. : 

On account of the members having other 
engagements during December, this month’s 
meeting of the Lancaster Optometrical So- 
ciety was not held. Business of interest 
will come up before the January meeting, 
as the members intend booming their or- 
ganization during the coming year. Quite 
a number of optometrists here have not yet 
become members and efforts will be made 
to have them enroll. 

The old town clock in the Borough of 
Beaver is a mystery, for it does duty as a 
thermometer as well as a timepiece. The 
night of Dec. 17, when the mercury dropped 
to zero, the bell in the clock began striking 
and continued it for 10 minutes. This per- 
formance has occurred for years with the 
first zero weather. Many theories have 
been advanced to account for this, but 
none are. satisfactory. In the Winter of 
1917 the clock had a fit of ringing every 
time the mercury hit zero. 








About 6 Pp. M. one day recently, while R. 
L. Schlick, jeweler, Rice Lake, Wis., was 
talking to a clerk and a wholesale jeweler 
from St. Paul, Minn., two men entered the 
store and held up the trio at the point of 
revolvers. The hold-up men merely made 
Mr. Schlick turn over all the money in the 
store, which amounted to $112.75. They 
apparently were afraid of being discovered, 
and without taking any of the jewelry ran 
from the store. 





C. A Evans, optometrist and optician, 
who was formerly located in.St. Charles 
St., is now established with J. J. Wein- 


furter & Sons. He has fitted up an at- 
tractive and cozy examination parlor in 
the Weinfurter store. 

H. Schmidt, of 130 Exchange Pl. has 
taken his son.into partnership with him 
and the style of the establishment is now 
H. Schmidt & Son. They are manufactur- 
ers of plate, wire and solder for jewelry 
and dental purposes, and also buyers of. 
gold, silver and platinum, __ 

Alfred Krower_made the statement to 
the JEWELERS’ CIRCULAR representative that 
the business done this holiday season: 
would certainly be found to be greater than, 
in any year of the career of the house. 
He said that his forces were working night: 


,and day to keep up with orders being re~ 


ceived. - 

E. Sarphie, who conducts a prospérous 
business at McComb City, Miss., under the 
title of Sarphie, the Jeweler, recently pur- 
chased a four-story brick building with a 
cement front. He will improve the front 
and establish on the ground floor an ex- 
tensive store, having double the floor space 
that is now occupied in his present place. 
Mr. Sarphie is regarded as one of the most 
progressive jewelers of the south. 

Practically all restrictions imposed by the 
federai authorities on the retail stores of 
New Orleans have been removed. This 
was brought about a few ‘days after they 
were put on by a concession obtained by 
a delegation from the Association of Com- 
merce, headed by Mayor Behrman, that 
went to Atlanta to show the heads of the 
district that the New Orleans Railway and 
Light Company was rapidly installing 
burners to use oil instead of coal. The 
lighting company hurried the change of 
burners and in forty-eight hours the change 
was made. Upon this announcement the 
restrictions as to lights were removed and 
those as to heating were modified. Now 
the stores are only restricted in a small 
degree as to heating and these restrictions 
are of little effect. Some of the stores 
had purchased a number of dil lamps and 
were prepared to meet the requirements 
and still keep open, but the lamps have 
been relegated to the storage from which 
they were taken. 








Association Notes. 

Jewelers of Paducah, Ky., are being con- 
gratulated on the fact that they have now 
a live local organization in that city, and 
recently have been able to take action in 
the way of cutting out free engraving and 
agreeing upon the closing hours. 

* * 





Word was received last week that the 
Nebraska Retail Jewelers’ Association will 
be among the first, if not the first, of the 
State bodies to hold a convention during 
the year 1920. According to the report, 
the convention will be held at Fremont, 
Feb. 17, 18 and 19, at the Hotel Pathfinder 
in that city. 
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The Merchants’ Business Library 





“Knowledge by study must be won, 
It was ne’er entailed from sire to son.” 


Written Expressly for The Jewelers’ Circular. 














THE thought has often struck the writer 
that it would be a good thing for 
someone to suggest a course of reading for 
the merchant. Why the merchant should 
not have his five-foot bookshelf as well as 
the average man has never been answered, 
only instead of calling it a five-foot book- 
shelf it might better be called a $5,000 
bookshelf. -Who can estimate the value of 
a fact to a progressive man? 

. Bacon, in his meditations said, “Knowl- 
edge is power.” Someone else disagreed 
with him and said, “Knowledge is really 
only the possibility of power.” 

There can be no doubt that the merchant 
who konws the most about his own and 
other’s business has the greatest chance in 
the world to succeed. 


Ignorance keeps the merchant from ven- 
turing along some lines, along lines where 
a knowledge of them would mean great 
success. Knowledge also prevents the 
merchant from venturing along lines that 
‘will eventually lead to ruin. In one case 
the merchant’s ignorance prevents him 
from succeeding, in the other knowledge 
prevents him from failing. 

“All wish to possess knowledge, but few 

are willing to pay the price. The merchant 
would be willing to know all about his 
business, but he is not willing to pay the 
price to know, and—eventually the price is 
paid, and such a price! Failure results 
from a lack of konwledge, is that not price 
enough? 
; Many merchants pass through life in an 
Insignificant business circle. When they 
first undertook the business there burned 
in their breasts the fires of ambition, the 
desire to succeed.. Knowledge comes to 
them slowly from experience, but by the 
time they have learned enough to make 
it possible for them to succeed they have 
Passed the prime of life and the youthful 
fires have been quenched—have burned 
themselves out for lack of fuel. 

Had these merchants turned the knowl- 
edge gained by others to proper account 
they might have achieved great success in- 





stead of being a continual failure. Every 
business that does not succeed is a failure. 
There is no mid-way point between success 
and failure. A merchant must be one or the 
other. He may be a comparative success 
or failure. Just think that over for a few 
minutes. There is no use disguising the 
fact. Every merchant who succeeds in 
keeping a business alive is not a success. 
Many are merely continuous failures. 

The pity of it is that all might be suc- 
cessful. Knowledge is really the possibility 
of success in business. Why, oh, why do 
not those engaged in business try to learn 
more? 

When we get to this point we must rec- 
ognize a startling fact. Men who know 
least think they know most. “He who 
knows least, commonly presumes most.” 
“The first step to knowledge is to acknowl- 
edge our ignorance.” We must come to a 
realization that we can learn more before 
we are in a receptive mood to gain knowl- 
edge. 

The ignorant merchant declares his un- 
belief in books, trade papers, etc. No one 
can tell him anything he does not know 
about his business—consequently no one 
does, and he fails. A salesman in a large 
store once declared his disbelief in the 
knowledge disseminated in the trade pa- 
pers. “What do these fellows know about 
what they are writing about? No more than 
I do?” was his way of putting it. Perhaps 
they did not, but the salesman is doing 
manual labor today instead of being in a 
pleasant occupation in his old age. We 
must first know that we do not know, and 
desire to know, before we can learn. 

How much should a merchant spend for 
his knowledge? Would one per cent of his 
sales be too much to spend for knowledge 
of his line of business that would bring him 
success? No merchant would refuse to 


spend one per cent if assured of success. 
Yet the expenditure of vastly less sums 
will assure any man success. 

Some years ago Frank Farrington ad- 
vocated that. the merchant spend ten dol- 


lars a year for trade papers. Many mer- 
chants were horrified at the thought. Ten 
dollars a year for trade papers! You'd 
think some of them were ready for the 
poor house the way they shrank from the 
idea. 


It is surprising that some jewelers do 
not subscribe for a trade paper at all, 
others choose their trade papers from the 
price point of view, the lowest price being 
selected as a matter of economy. Opti- 
cians are just as_ short-sighted. Why, 
bless you, the more trade papers a mer- 
thant reads and digests the easier it is for 
him to make money out of his business. 

In soliciting a druggist some years ago 
to purchase a book on advertising the soli- 
citor was met with this rebuff: “I haven’t 
time to read my trade paper, let alone 
books on business.” He was doing a big 
business at the time, working like a slave, 
doing a lot of the detail work himself 
while others stood by helpless, nothing to 
do. Today he has less help, less work, less 
business. It is a natural consequence of 
shutting the mind against the trend of 
progress. The jeweler or any other mer- 
chant who fails to keep pace with events 
in. his line of trade by a close reading and 
study of his trade papers, not one but 
many of thea, is surely doomed to be a 
failure. (As we have already defined the 
word.) 

One merchant’s problems are likely to 
be another merchant’s problems. If the 
merchant can learn, therefore, how other 
merchants overcame the same difficulties, 
in advance, how much easier it will be for 
him to decide upon his line of conduct. 
Nine-tenths of the reading matter of the 
trade press is composed of this kind of 
knowledge. Information of invaluable mag- 
nitude. Guiding steps to success, 

No man will ever be able to figure out 
the value of the trade papers to his trade. 
They are so interwoven with the progress 
and success of that trade that it will be 
impossible for anyone to separate them. 
The $5,000 bookshelf should be first well 
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—12 Months to Pay 


The first payment brings you the sign and you have 12 months to 
make the final payments. The Federal Electric Sign starts paying for 
itself the moment it has been erected. 


Ties Up With Your Other Advertising 


It links up with your newspaper and special advertising—the 
people see your advertisement—remember your store name and when 
they come downtown and see your bright electric sign in front of your 
store, they are reminded to buy. 

The beautiful Federal Electric sign is made of porcelain enameled 
steel. The letters of white stand out in strong contrast against the 
royal blue embossed background. It glistens in the daytime and 
sparkles at night. It attracts trade from a distance in each direction, 
as well as from the cross streets. It brightens up your store front. 
Being specially constructed, it cannot rot, rust or fade—it never needs 
refinishing or painting—will last indefinitely. Needs only an occa- 
sional washing to keep it bright and attractive like new. 

Erect a beautiful Federal Electric sign—brighten up for the dark 
Winter days, they are coming. Send coupon for full information and 
prices. No obligation. 


Send Coupon Today—No Obligation 


FEDERAL ELECTRIC COMPANY 
Representing FEDERAL SIGN SYSTEM (ELECTRIC) Lake and Desplaines Sts., Chicago, III. 





Please send me fullinformation on Porcelain-enameled Steel Sign for my business. Explain your 12-months-to-pay-Plan 
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supplied with the trade papers he .should 
read, then the balance of the space by 
business books. 

It would be presumptious for us to state 
that the merchant should read any particu- 
lar book. We can only point to the fact 
that the book contains valuable knowledge 
along certain lines. Nor can we tell the 
merchant how many books he should read 
on any one subject. His natural ability, 
his previous experience has in some meas- 
ure made it unnecessary for him to study 
some books—but who can tell which these 
Not the writer. Not the merchant, 
himself. His only method of knowing is 
to read the book. If it has anything in it 
for him he should study it. 

One book well read will be worth more 
than a dozen skimmed over. Therefore, 
it might be well to offer a method of read- 
ing that will prove profitable. 

If a book belongs to the merchant he 
should use a lead pencil and mark the im- 
portant thoughts—those that are new to 
him—those that have new information to 
him. If it is a borrowed book he should 
note the» pages to be reread on a slip of 
paper. If this is done when first reading 
the book it will be unnecessary for him 
to read the book entirely over again in an 
effort to secure the best out of it. He has 
merely to reread the passages and chapters: 
he marks as containing something worth 
while to him. 

It is a fact, however, that should not be 
overlooked, that often upon a second read- 
ing of a book new facts will come to light 
that were overlooked in the first reading. 
However, the busy merchant may adopt 
the first plan with the assurance that he 
will get a great benefit from his reading. 

In cities where public libraries are lo- 
cated the merchant has a field of knowl- 
edge worth millions of dollars in which he 
may brouse at no added cost whatever. 
He has to pay taxes for the upkeep of the 
library anyway, why not get the benefits 
from it. 

In some libraries there are not to be 
found many business books, but the li- 
brarian is open to conviction. It is up to 
the merchant to show that he is at least one 
reader of business books, and that there 
are many potential readers of that class of 
literature in the locality. 

Where the business books are not to be 
had in this manner they must be purchased. 
This comes back to the question as to how 
much he should spend on books and trade 
papers. One fact can be truthfully stated, 
and that is, that he is not likely to ever 
spend enough, there is no possibility of 
spending too much. If he will read one 
and study it carefully before he purchases 
another he can never pass the safety 
amount which he can spend for business 
books for his $5,000 bookshelf. 

Having agreed to the above many mer- 
chants will still hesitate about taking up 
reading on account of the time they will 
have to spend on it. It would be foolish to 
try to study business if business had to be 
neglected to do it. But this need never be 
done. There are a hundred other ways 
in which time can be saved for this impor- 
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tant duty. Some merchants spend many 
hours a week on the daily papers that might 
better be spent on reading business books. 
We will grant that the merchant should 
not neglect his daily paper altogether. He 
must read to keep up-to-date. Yes, but 
that does not necessarily mean that he 
should spend many valuable minutes read- 
ing about the horrors of a certain murder, 
or the thrills of a certain baseball match. 

It is an art to know what to read and 
what not to read. In newspaper reading 
the merchant has the headlines to guide 
him. They are made as enticing as pos- 
sible, of course, but whoever has read 
much knows that as a usual thing all the 
information to be found in the item, 
whether it is a paragraph or a column in 
length, is contained in the headlines. 

We had intended giving a few different 
combinations of books that the merchant 
might profit from reading, but space at the 
moment forbids. If there is a demand for 
this we will be glad to give these lists of 
books with their titles, prices, etc. If you 
wish to have a list printed write the editor 
and say so. If you have read any particu- 
lar book you have benefited from, or one 
that you have not found informative, write 
a short letter saying so. These letters may 
well form another article on this subject— 
a rather important one. 





Meeting and Beating Mail-Order 
Competition 





HE one best way to rout this or any 

competition is to do a better business 
and to let the people know you do a better 
business, for the best things in the world 
are useless if they are secrets. Dealing 
with mail order competition as such is pri- 
marily an organization affair. The mail 
order concern will spend more money than 
the individual retailer, not necessarily be- 
cause it has more money, rather because it 
feels that it alone can effectually reap all the 
harvest of its own advertising. The retailer 
feels, and with some justice, that any ad- 
vertising which he puts forth in a general 
vein to beat the mail order house will aid 
his competitor as well as himself. The in- 
dividual retailer needs to be specific then 
in meeting this competition and be content 
to counter each new thrust of the other 
side. 

Train your ears to hear the public de- 
mand; forget the past, keep your faculties 
well attuned to the present and ready for 
the future; be “on your toes” to know what 
they are about and be ready to meet them 
every time on an equal footing. Refrain 
carefully from knocking. Know your own 
merchandise, believe in your own, boom 
your own. Speak. persistently of the advan- 
tages they have. It has been said, quite 
wisely, “Your slightest word about ‘other 
kinds’ admits that they exist. Avoid care- 
fully. ... There are . . writers who won’t 
‘knock,’ but who rap by mentioning the de- 
fects their goods do not possess. Don’t 
paint the defects of others, picture the 
glories of yours.” Be mad with conviction 
on the excellence: of your line. 

Do better business and let the public 
know you do it! 

A prosperous and well educated agricul- 
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turist living in an eastern town of 10,000 
population where there are three jewelers 
has this to say of mail order competition 
as the customer sees it: “I don’t think it 
hurts the first class shop. It may affect the 
other two.” 

Because you are a retailer, several advan- 
tages accrue to you over the mail order 
house. For the latter it is practically im- 
possible to localize its advertising; the 
character, vein and personality cannot be 
as truly fitting to the reader as the local 
man can make his! They get their bread 
and butter on the business which has over- 
flowed from you—be bigger and better busi- 
ness men. Localize your appeal, whenever 
possible. The more carefully you approxi- 
mate your remarks to the local mind,. the 
more readily will you interest it. The mail 
order house cannot seize the opportunities 
of the communities’ daily life as can the 
retailer. You are right on the ground to 
see and feel the public pulse, to under- 
stand the opportunities of the situation and 
to avail yourself of them. If you have not 
got, either through lack of talent or of 
time, the aptitude for perceiving and seiz- 
ing all such opportunities, see to it that 
your advertising advisor has got a “nose 
for news.” It may be interesting to diverge 
here and remark that Aristotle, three hun- 
dred years before the birth of Christ, de- 
fined a rhetorician as one who had the 
faculty of searching out and using all the 
possibilities of persuasion. Clearly he knew 
of the nose for news. 

People naturally want to see what they 
buy, and this counts in your favor as against 
outside competition. Play on this tendency; 
intensify it by your place of business, your 
windows and your advertising. 

Take heart then; remember always that 
your appeal can be particular, personal and 
local, while the mail order house of neces- 
sity is blind to all but “Old Man Average.” 


No Objection— 
In- Fact 


|F there is any pleasure you derive 

from inspecting the highest prod- 
ucts of the craftsman’s art in precious 
stones and metals, we are really glad 
to have you come to our store to 
see them. For instance 





Mention here the article or 
articles on which mail order 
competition is more _ particu- 
larly noticeable at the time. 


Have a prominent place in this 
week’s display. 


JOHN JONES & CO. 
1395 S. North St. 

















The jewelry store of George Gibson at 
Mount Olive, N. C., was broken into one 
night recently by burglars who attempted 
to smash the safe. As far as could be 
oo however, the thieves obtained no 
oot. 

























































































A Full Line Now Ready 


QYaATEVER your customer’s Fountain Pen prefer- 
ence, both hand and purse are easily suited from 
our wide array of approved SALZ styles, from the con- 
servatively plain to the ornately mounted, and at telling 
profit. 





Let the full Salz Line now capitalize your 
Fountain Pen opportunity of the year. 


you ought to have our 
Shall we send it? 


Assuredly, 
catalogue at once. 


SALZ BROS. 


“A Fountain 
of Service” 


New York 








71 West 35th Street, 
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Exclusive Lines 


In Gems, Antique and 
Modern Jewelry 


We carry the finest selection of real old Onyx Jewelry. 
Unusual variety of long earrings, cameos, jade, ame- 
thysts and lapis beads, brooches, lockets, ete. Memo 
selection sent to reliable concerns. 


SAMUEL GOLDBERG 


ANTIQUE COLLECTOR 
65 Nassau Street New York City 


Tel. 


110 THE JEWELERS’ CIRCULAR December 24, 1919, 
: {7° SS — NS Se Ss se SF, 
i) 

y ‘ 
e HAW KES i 
) ° 

‘1 Don’t Throw Business Away— \ 

)) 

e 
; Hawkes Crystal Glass 
° (t) 

) Will garner in dozens of sales that are now <4 
4 slipping through your fingers. f 

e N ford “= f Cut Glass 

t)) ot every man can alfor to give Is wile Engraved Glass ) 
D a piece of jewelry for a birthday or annivers- Rock Crystal {f 
) if Gl ; 

E ary gilt. ‘ ass 

: : P i ilver- | 

) we But you can get his business just the same, we, rte 
fh if you show him a decorative, useful piece Decorated Gold 

‘y of Hawkes Crystal—say, perhaps, this in- Glass ) 
: expensive flower center. ti nor gy | h 

° . ame ass 
y) The gift will have an added value because Auto Vases © 

\) it was purchased at a jewelry store—which Desk Sets ) 
q is one of the reasons why jewelers sell a large Chggatte Boxes / 

ercentage of all the handsome glass that is onograms fk 

; i i . graved and ) 

Vv - : Gold Decorated 4 
} , Colored Glass / 
, Get our prices on what you need. old English pa" 

Iri 
1 ‘ T. G. Hawkes & Company Period Glass 
() z . e ! 
”. No. 2265—Flower a yd —— *y4 pe Corning, N. Y. — ae NI 
q Diameter. Remova ble Flower re) der. _The only Pentti, Con Office: nventors an en- 
\ og er — See 140 our Be. aan ll Cel. naa a, a. ‘ 
y) Vixing Bottle. g 
SAO ZERO LSE EREF SRE RLS SE SELES OSES SS == 
, A 
re —=_i—a— 
H 14 Kt. Diamond 14 Kt. Pearl Rings 
Basket Rings 1 Pearl $3 
$13.50 up 2 Pearls $4 
; 3 Pearls $5 and up 
14 Maiden Lane New York 
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Building Up a Substantial Business 





Written Expressly for The Jewelers’ Circular. 

















ae question and answer in the caption 
of this article is terse and to the point, 
nevertheless the question is answered. 
More customers is the solution for more 
business. “But how can I get more cus- 
tomers?” asks the jeweler, “that’s the 
thing I want to know.” Perhaps the fol- 
lowing will answer the jeweler’s question. 

When a jeweler wants more customers 
the first thing he should do is to find out 
where the customers are—provided always 
that he has already provided a place to 
trade in and goods to sell the customer. 

Every store, no matter where it is lo- 
cated, has a restricted area from which 
customers may be expected to come. The 
large city store located in the center of 
the down-town trading district can pull 
customers from every part of the city— 
and from a large part of the state. The 
little jewelry store in the suburbs of the 
same city can pull customers from about 
four or five blocks away in any direction— 
and none from any other part of the city, 
let alone from any other part of the state. 
The jewelry store in the small city or 
village can draw from a much larger dis- 
trict than the small store in the city, even 
beyond the confines of its own county. The 
point to be emphasized here is that each 
store has a limit to its possibilities—but 
not so limited as some jewelers think. 

Let the jeweler take a map and draw a 
red line around the extent of the territory 
he can expect to draw trade from. Do not 


make this territory too large. It is all right 
to be optimistic, but it is far better to be 
accurate in this matter. If the district 
comprises only a few blocks of territory 
preparations should be made to work the 
whole of it. If it covers not only a densely 
settled part of the county—the local city— 
as well as the less settled parts, suburban 
and rural districts, it will be found better 
at first to work only the more densely 
settled portion, leaving the more sparsely 
settled part to work over, later. 

One of the reasons why so much of our 
jewelry advertising is unproductive of sales 
is because we are scattering the shot over 
too large a territory. We are hitting no 
bull’s-eyes. We must advertise to cus- 
tomers who can find it, convenient to reach 
our store if we expect to get results. 

It is said upon good authority that many 
manufacturers know exactly how many 
possible customers there are in every city, 
town and hamlet in the United States. It 
is probably a safe thing to say that the 
large successful business institutions 
throughout the country can tell to a man, 
by their records, how many possible cus- 
tomers for their product in any part of the 


country. They make it a part of their 
business to know. Why? Because there 
is absolutely no use in trying to sell 


a cash register or an adding machine 
to anyone who has no _ need for it. 
To make this point clear, suppose we cite 
this suppositious case. A jeweler in a local- 


ity predominatingly Protestant or non- 
Christian, stocks up with prayer beads in- 
tended for use by Catholics. The larger 
the stock he places on his shelves the less 
business he will do. He must do business 
with the persons in his district, and natur- 
ally we conclude he must give them what 
they want—he cannot expect to force them 
to take things they do not use or need. 

Now the jeweler has mapped out his 
territory—the territory he is going to draw 
his new customers from. The next thing 
to do is to find out to a degree of certainty 
the class of merchandise that will fill their 
wants. It is obvious that he has many ar- 
ticles that will please all possible customers 
and fill at least some of their needs, if his 
stock is at all representative, but the stock 
should go farther than that. It should fill 
specialized needs. Is there a lot of men in 
this territory? Then let him specialize to 
the extent of the possibilities of the bus- 
iness in men’s lines, men’s jewelry, foun- 
tain pens, pocket knives, cigar cutters, 
match safes, and .a host of such things, 
not forgetting the lodge emblem. 

Lodge emblems suggest that it is useless 
to stock a lot of Odd-fellows’ emblems if 
there are no Odd-fellows, or Masonic em- 
blems where there are no Masons. The 
merchandise must be suitable for the cus- 
tomer. 

It is not enough, then, for the jeweler 
to figure out how many families there are 
in his territory. He should know how 
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Phone, John 563 


J.W. JOHNSON °°" 


SILVER PLATED WARE 
Established 1869 


33 MAIDEN LANE 


Remember the Number, DOUBLE THREE 
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O° Nickel Plated Sells $2.50 
° o PRICE TO DEALERS 
Nickel Plated, $18.00 per Dozen. 




















“ The Kind That Help Sell Your Goods 


Our boxes show superior workmanship. Many made in exclusive designs in 
rich velvets of varying shades. 


Estimates and Samples Cheerfully Sent | 


Everything in Showcase Trays, Travelers’ Trays, Display Blocks, Flannel 
Rolls and Bags, and all right in every particular. 


WOLFSHEIM & SACHS, Inc. 











In 7, 10, 15, 17 and 21 Jewels 


J. GOTTLIE 


47-49 Maiden Lane 








In I, 7, and 10 Jewels 


Importer of Watches and Movements 


in All Grades and Sizes 


Tel. John 2025 


Phones MANUFACTURERS Factories 
\ Bi} Jon Beiscecms 35 MAIDEN LANE, NEW YORK "yoncio'n'y.” 
| AND AND 
Movements Movements 
7, 8, 834, 9%, 10Y, 13, 17, 1814, 19, and 20 Ligne 1014, 11, 13, and 17 Ligne 


New York 





OUR NEW SPECIAL 23 Piece Manicure Set, $4.95 


SR RE SRR OT 





No. 9200JC—23 Piece Manicere Set. This is our very latest creation in manicure rolls. Set 
consists of 23 pieces. Best quality steel fittings, and white grained French Ivory manicure 
sta French “— in gilt letters. Fitted in a silk plush lined long grain leather 
Our Special cut price, $4.95. For a large variety of holiday 
, see our late 
—, gy ae = -. now ready for mailing. ro ae dealer should con- 


Pieces, 
rell as illustrated above 
goods, Watches, Clocks, ” Jewelry, Silverware, Cut Glass, Leather Goods, ete. 


| elsewhere. It will p 


sult 
TOSEPH " HAGN COMPANY, DEPT. sy 300-302-304-306 W. Madison St., Chicago, tll. 





Dutch Silver 


Made in Holland. 


Otto Buchholz 


1170 Broadway 


New York 











EMIL HOLM 


Manufacturer of Fine 
Gold and Platinum Jewelry 


Repairing, Plating, Engraving, Stone Setting. 


Watch cases repaired. 


Mail orders given prompt attention. 


226 West 41st Street 


Near Times Square 


New York City 








NON-TARNISHABLE FLANNEL 


For Silverware, Watch Cases, Cutlery, Bags and Rolls 
WHITE AND ALL COLORS 


Deliveries: Stock Shades—Immediate; Special Shades—3 to 4 Weeks. 
Myron B. Levy Co., Inc., '?-"i Bleecker Street 














The Protection Ring Guard 


Has No Points to Catch or Scratch 
EASY TO PUT ON 

In Yellow Gold 14K $4.50 Dozen 

White — < A es Dozen 


The | Lion a Sal Fi Pin Clatch Co. 


Nassau St., N. Y¥ 





Pat. Pending 





Pat, Pending 
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many males, how many females, how many 
boys, how many homes, and all the rest 
of the diversified statistics that can be 
Jearned in various ways. The tax lists of 
the locality will give him the list of owners 
of their own homes. These are customers 
for permanent household fixtures and 
should form a class by themselves. 

The men who belong to various lodges 
should be classified. Men who have iads 
and follies may form another class. Boys 
and girls in school, about to graduate, are 
a class that can be made to yield good 
advertising returns. It is not necessary to 
mention each class to bring out the im- 
portant idea—that every customer's needs 
should be known. 

If the jeweler knew how many of the 
boys of his territory had no watches he 
would have a list of prospects for watches. 
If he knew how many of the men had only 
cheap watches he would have prospects for 
fine watches. If he knew how many of 
the households that had no silver he would 
have a better chance to drive home the 
need of this class of goods to those who 
need them. If he knows the pattern each 
housewife favors it would be easy sailing 
in getting additions made to the imperfect 
set. If he knew all the young men who 
were going to become engaged to some of 
the good-looking girls of his territory he 
would have no trouble in ringing in the 
trade of this class. But why carry it fur- 
ther? The second necessity for the jeweler 
is a classified list of the possible customers 
in his territory. 

Perhaps this looks like too big a job to 
most of our readers. It is a big job—and 
very few jewelers will ever get the list 
properly classified or completed. But there 
merit in a partial list, therefore the greater 
the list, the better it is classified, the more 
business the jeweler will secure. 

Knowing the needs of his customers the 
jeweler can reduce his stocks in some 
lines and increase them in others with 
beneficial results. The better he has his 
possible trade classified the better he will 
be able to purchase his stocks to fill their 
needs. Having done this it is the easiest 
thing in the world to get more business. 
Why, he can talk right to those who need 
table silver about his table silver, to those 
who need engagement rings, about his en- 
gagement rings—and he doesn’t waste an 
advertising bullet. He always hits the tar- 
get—mostly always a bull’s-eye. 

There are more ways than one of getting 
in touch with the people of the territory 
so that lists can be made out. But of all 
classes of jewelers the little fellow in his 
restricted territory has the greatest oppor- 
tunities—just as he has the greatest ob- 
stacles to increasing his trade. The very 
best plan known is a personal canvass. It 
isn’t necessary for the jeweler to meet the 
men in the home, but it is wise to meet 
the women. How can this be done? By 
making a house-to-house canvass. That 
settles it for some of our readers. Never! 
N-e-v-e-r-r-r ! 

“Why, what does that fellow mean? 
What does he take me for? Does he ex- 
pect me to make a house-to-house canvass, 
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just like a common huckster? It isn’t done, 
you know. It isn’t dignified. Not for 
mine.” So say some jewelers. But what 
about others? Are they willing to go out 
after business? Well, I guess yes! 

The jeweler can take his trips during the 
least busy part of the day. He should have 
a neat business card ready to hand in and 
introduce himself. He need only state that 
he is located at such a place—that it is 
handy to trade at. He may leave a 
souvenir if he wishes, but as he leaves he 





ANOTHER VERY ATTRACTIVE DISPLAY BY 


should not forget to say: “I’m pleased to 
get acquainted with you, thanks for giving 
me a minute’s time,” or something to that 
effect. 

His object is to make the possible cus- 
tomer feel that she has become acquainted 
with the jeweler. If he does that he has 
done a great deal. He can use his eyes 
more than his tongue in getting statistical 
facts, although he should get the name and 
number in the family. He can offer as an 
excuse the fact that he is getting in some 
souvenirs and he will mail a card entitling 
his prospective customer to one. This will 
bring someone from that household to the 
store—a starting point to real business, 

It can be seen from this suggestion that 
the jeweler need not lower his dignity one 
iota, nor lose any of his prestige. If he 
thinks to make business by soliciting work, 
or even by advertising any article, unless 
asked about it particularly, he becomes 
merely a solicitor, a near relation to the 
huckster -or peddler. But if he handles 
himself like a jeweler, just dropping in to 
get acquainted, he need not fear but that 
every time an advertisement is left at that 
house that it will be read with more inter- 
est—because the possible customer knows 
the jeweler. 

In summing up the question, then, we 
may decide upon the following things: 

To get more business we must get more 
customers. 

To get more customers we must know 
where our possible customers are located. 
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To know our possible customers’ needs 
we must know the customers—to the ex- 
tent of a classified list giving such valuable 
information at least. ‘ 

To reach our.possible customers with the 
right kind of advertising we should know 
them more personally than we can by con- 
sulting a list. 

To know our customers better we should 
visit them and get more intimately ac- 
quainted, 

If we cannot make friends out of our 
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acquaintances we are in the wrong line of 
business. If we can’t make customers out 
of friends—but we can—and will. Will 


you? 


Who Reads Your Ads? Who Sees 
Your Window Display? 








A FIER business hours a man comes 

home from business glad to be 
through for the day. He reads the paper 
for the news. If he reads the magazines he 
wants relaxation and change. Retail shop- 
ping isn’t his business. His buying is taken 
care of in some regular order. 

Not so with women. They read the ad- 
vertisements wherever seen and the more 
newspapers they read, the more advertising 
they read. 

After awhile they go down to visit the 
stores that have advertised. , 

A man on his hurrying way down town 
catches a glimpse of something he wants. 
He is the true window shopper, as someone 
has said. So spread your men’s furnishings 
out in the windows where even he who 
runs for a car may see, but make your 
newspaper and magazines’ “spreads” ap- 
peal to the feminine. Later she will come 
to shop, not outside your windows, but 
inside your door.—H. H. 








William Henning has opened a jewelry 
store in the old Post Office building in 
Finley, N. Dak. 
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lining dhe Messi Advertising 4 


Stock, Policy and Methods Important Factors 























ig the jeweler could pour his advertising 
appropriation into one slot and have 
results roll out of another there would be 
more advertising done by jewelers. It is 
because the advertiser has such a hard time 


jeweler who advises his possible custom- 
ers of the stock he has on hand must get 
some results. It is in proportion, of course, 
to the human interest he has put into his 
advertisements. 


(eee ” '<—“TWNake Thisa SS 
Neerto-beforoollen Chwslmas 


OLor Ghose WhoSlay Over Here” 


---by Making this a Christmas of Lasting Presents---of Jewelry Giving 


FOR those who are staying at home-—“tending the home 

ires”---this Christmas should be one of unforgettable joy 
and tenderness; one that will live long in their minds, / d 
the boys come home. 










| Jewelry is the Wise Selection to 
Insure a Joyful Christmas 


The wise selection of gifts will insure just the kind of Christmas 
that is most needed to celebrate properly our wonderful victory. 
In giving jewelry there can be no doubt that the recipients will 
have indelibly impressed on their minds and in their hearts the 
beauty of the gift, the wi: of the selection, and the thought- 
fulness of the giver. 





In these modern jewelry stores are thousands of gifts of prac- 
tical usefulness and lasting beauty and value for your Christmas 
selection, which need not be expensive. 


For those whose tastes run toward the articles of practical, every- 
day usefulness, there are watches, silver services, china, clocks, 
watch chains, cuff links, and scores of other selections of equal 
merit whose giving will add a hundred-fold to the Christmas joys 
of the recipient. - 
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Giving Jewelry of the Proper 
Sort is in Accordance With 
Thrift---a Good Investment 








The giving of other jewelry, such as rings, pins, lavallieres and 
’ necklaces will violate no law of thrift, for in each one is found 
an investment of proven worth, whose value and beauty are con- 

stant reminders of the donor. 





Such articles as these are not only a joy for their individual 
beauty, but by that beauty so enhance the general costume of the 
wearer that older, plainer garments may be’ worn—aiding the 
conservation of: materials—without detracting in the slightest 
way from the good appearance of the wearer. In fact, such arti- 
cles of jewelry lend that air of prosperity and success whichis 
so desirable. 

A Christmas of jewelry giving will indeed make it a Ne’er-to-be- 
Forgotten Christmas for those who must stay “Over Here.” 
There is a great scarcity of watches and jewelry this season. Early 
buyers will secure the better articles and better values. Many must 
be disappointed through delay—shop early. A small payment re- 
serves any article. 
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The Dallas Jewelers 


Copyrighted 1918, by 
Chilton Advertising 
Agency, Dallas. 
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ADVERTISING TO LAST YEAR’S CONDITIONS 

















HOW DALLAS JEWELERS KEYED UP THEIR 





finding the results from his appropriation 
that he doubts their reality. 

It is safe to say that no advertising goes 
unrewarded. Advertising is advising. The 


jority. of cases. 





But the fact remains—results are hard to 
find. Why? Is it because they are scarce? 
We are inclined to think not in a great ma- 
The question arises, then, 





“Does advertising pay?” Successful jewel- 
ers are the only ones who have a right to 
answer. They reply with one accord, “Ad- 
vertising pays.” 

Advertising is salesmanship in print, but 
it should not be relied upon to sell the 
goods. Yet an advertisement that has the 
human interest appeal, that has a clear de- 
scription of the article being advertised, 
that gives the price very often does actu- 
ally sell the article. More often it is merely 
strong enough to draw the prospective cus- 
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More Diamonds 


This Christmas 


The Everts Store is selling more Dia- 
monds this Christmas than ever before— 

Because the Diamond is the most endur- 
ing token of affection. 

_ Because the Diamond will have a cash 
value for the receiver in after yeats. 

Because Diamonds have more than dov- 
bled in value in twenty years. 

Because this country was nevet’ more 
prosperous than today. 

Because pure white Diamonds in artistic 
settings are. evidence of refinement and har- 
monize with any costume. 

Because of economy, for Diamonds once 
bought ever enrich the plainest apparel. 

Because you will receive exactly what 
you paid for an Everts Diamond in exchange 
for a larger one at any time. 

Because for twenty years folks have al- 
ways had a square deal at the Everts Store, 


CONVINCING DIAMOND TALK 














tomer to the store, the article must then 
measure up to expectations before it will 
be _ purchased. Sometimes, however, 
through the over persuasiveness of the 
salesman articles may be sold that are not 
considered as “just what is wanted.” 

Perhaps one of the reasons the jeweler 
does not realize results from his advertis- 
ing lies not so much in the amount of ad- 
vertising he does, but in how he does it, in 
how the copy appeals to the prospect. 

After many years of experience the 
writer is of the firmest opinion that the re- 
tail merchant in every line pays too little 
attention to the rules of the advertising 
ame. He does not at any time of his 
business life make any real study of ad- 
vertising. He does pick up experience as 
he goes along, but this is mostly negative. 
It confirms him in erroneous convictions 
instead of helping him to distinguish the 
better way. 

The average jeweler advertises and he 











Retail Advertising Department 














buys his stocks, as he sells. He has no 
well defined plan for doing business—he 
takes business as he finds it. He does not 
have a quota of sales and strive to reach 
that quota. He merely complains about 
the slow business if there is a falling 
off. What he should do is to look for the 
reason of the falling off—and find a way 
of overcoming the calamity. 

Here and there we find the exception 
to this “and that only proves the rule,” as 
an old schoolmaster used to say when con- 
fronted with such an exception. 

“How can I plan my advertising so as 
to get results from the money spent?” 
eagerly asks the jeweler. Even those secur- 
ing what they consider fair results are 
asking this question. The jeweler really 
wants to know. 

Our answer is “Get the facts of the situa- 
tion in your mind, then plan to take ad- 
vantage of those facts.” 

Before the general can plan his maneu- 
vers he must know the lay of the land. 
The jeweler must know exactly where he 
stands in a community before he can plan 
his advertising to get the best results. 

There are two great outstanding features 
to his local conditions: First, his stock, 
policy and methods; second, his possible 
customers. Lying between these two points 
are the effect of the one on the other. Un- 
less the stock of the store, the policy of 
the jeweler and his methods of selling are 
suited to the possible customers all the ad- 
vertising in the world will not get him re- 
sults, 

To give the reader some idea of the 
vastness of this whole situation as it should 
be studied by the jeweler we will make an 
analysis of a suppositious case. While not 
meeting every contingency it: will give the 
reader some tangible plan upon which to 
analyze his own business. 

I. Location in relation to the possible 
customer or prospect. 

A great deal has been written upon this 
and all the subjects to be discussed but 
there has not been as much study of the 
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‘and the car stops at both corners. 


residents from the west and those from the 
east usually ride- to a certain corner which 
is a transfer point to cars running north 
and south. This corner has four large de- 
partment stores concentrated there. The 
jeweler is four blocks west of this point. 

A close study of this location shows 
that those possible customers coming from 
the west end of the city must pass his door 
to get to the transfer point. To get to his 
door from the eastern part of the city they 
must pass the transfer point, either riding 
on their original fare or walking four 
blocks. Those coming from the north and 
south must transfer or walk the four blocks. 

To reach his store from the transfer point 
three competing jewelers must be passed. 

The problem of this merchant is, “How 
can I get possible customers into my store?” 
That is practically the problem of every 
merchant. This case is not unique by any 
means, it is the situation of at least fifty 
per cent. of all jewelers located in cities of 
this size. 

While every possible buyer in the city 
is a prospect to this jeweler there is a 
certain class that are more likely to be- 
come actual customers than others. This 
class is located mostly in the west end of 
the city. 

It is easier to get people to stop four 
blocks from their point of destination than 
to get them to walk back those four blocks, 
but the attraction must be great to prevent 
them from deciding to continue on the car 
to the transfer point. 

This jeweler must have an attractive 
front to remind the prospect while passing 
the store on the car of his nearness. For- 
tunately he is in the middle of the block 
This 
makes his front of greater value than if 
he was located nearer the western end of 
the block. The customer realizes that the 
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Having settled upon the classes to appeal 
to most particularly, he should find the best 
way to reach them. 

Before doing this he must bring his stock 
to a point where it will be suited to their 








The Wedding Chest 





Being one of a series T= pective h keep 
<> eee should be particular in the 
the Home selection of her silverware—espec- 











to give you the information about 
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to wait for the delivery of your 
order. 





May we talk with you about your 
silver or send you illustrations and 
price lists? 


SPAULDING &CO. 


© Goldsmiths, Silveremithe and Jewelere 
Michigan Ave. et Van Buren Street, Chicago 


PARIS: 23 RUE DE LA PAIX 











THIS ADVERTISING IS ALWAYS WELL PLANNED 


requirements. Special inducements of 
price, service, exclusiveness of design, etc., 
should be advertised in the newspaper and 
by circular letters. For people can be in- 
duced to go out of their way to buy when 
it’s made worth while. 








That “bannering” plaintiff's place of busi- 
ness as unfair to organized labor, and there- 
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Shop Earlier This 














facts as there should have been. ‘im. <2 
Our jeweler is located in a city of 25,000 JEWELRY for 1 — Oe ONY thie wrens regu is ping wie , 
inhabitants. Plenty of prospects here. His CHRISTMAS eet src ES te if 
store is in the shopping district—but just on i A young lady purchasing jewelry a ae oie cme hy ran 4d ailora g 
the outskirts. He is on the side of the oe . SE, Vien nce rt et 
street that is least used by the pedestrians. ing etna be ese x mad wd ce” NY OT 
To reach his place of business from - ~ ameeane wn ae Ee i rar nn" a 
center of the retail shopping district the neneeny = aig oh ae eB wel ach be dp et tt 
customer has to pass along a block that ; DIAMONDS ‘ ar oe ¥ ‘They ner anaes Sa ok 
has only three retail stores. Two banks A EMERALNS—RUBIES— PEARS FY Gem Mine ; | 4 
and a hotel occupy the rest of the block, wih tin ets wait ven ro cid Se | Jewe ry Company ss 
oo — being on the corner farthest from Eivums Cra oe ; | Fe “it ree A (219 tT srreer ONS 
ore. ‘ 
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. o —a ™ 





Naturally being in the retail shopping 
district one would suppose that he has the 
whole city to draw his customers from. He 
advertises in the newspapers and uses other 
mediums as if he were in the very center 
of the shopping district instead of being 
on the outskirts. 

He is in the west end of the retail dis- 
trict. The west end of the city is the 
newer residence part of the city. It is 
growing more rapidly than the eastern part 
of the city and has the best class of resi- 
dents. The city car line passes this jewel- 
er’s door, cars running both ways. The 


Jos. I, Schwartz i We Sao 


THE HOUSE OF DIAMONDS AND ORIGINALITY 
* Sixtegnth and Curtis 
Liberty @ends Accepted at $1.08 









THREE “CHRISTMAS” ADS FROM THE WEST 


walk is the same whether getting off at one 
corner or the other. 

The class of resident in the west is of the 
better kind. Really two classes are to be 
found there, the exclusive class and the 
higher middle class of professional and 
tradesman. These are good prospects for 
the jeweler. 


by deterring the public from patronizing 
him, if done for the purpose of compelling 
him not to work as an operative himself 
in his own business, is unlawful and may 
be enjoined, is held in Roraback v. Motion 
Picture Mach. Operator’s Union, 140 Minn. 
481, 168 N. W. 766, 169 N. W. 529, anno- 
tated in 3 A.L.R. 1290 
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To the Watch and Clock 
Trade and Associated 
Industries 


The American Radium Company, of New York, presents to 
the trade this statement regarding the manufacture, sale and use 
of radio luminized watches, clocks and other articles. 





The manufacture or sale of all watches, clocks or other 
articles employing radium compositions for luminous purposes is 
authorized by license from the American Radium Company under 
the following United States patents: 


789811 May 16,1905 George F. Kunz Luminous Composition 
789812 May 16, 1905 George F. Kunz Luminous Composition 
863287 Aug. 13,1907 George F. Kunz Device for Effecting Illumination 
gi1401 Feb. 2, 1909 A. Junghans Luminous Substance for Indicators 
1,036256 Aug. 20,1912 A. Junghans Illuminating Indicators 
1,166461 Jan. 4, 1916 A. Junghans Indicator consisting of Stationary Part 
and One or More Movable Parts 
1,173110 Feb. 22,1916 <A. Junghans Utilizing the Luminous Power of ° 
Radioactive Compounds 


Prior to 1912, the commercial possibilities of the basic patents 
of Dr. George F. Kunz were put before the watch and clock trade 
of the United States. Since 1912 licenses have been grarted 
-under these patents. 


The American Radium Company will protect and promote 
the interests of their licensees and will further the interests of 
the watch and clock trade in the manufacture and sale of 
radiumized devices. 


The American Radium Company is prepared to grant 
licenses to the trade under these patents on a reasonable royalty 
basis. 


AMERICAN RADIUM COMPANY 


ORGANIZED 1912 
7 EAST FORTY-SECOND STREET 
NEW YORK 
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Straight Line and Straight Bar Pendulums 











Written expressly for THe JEweELers’ Circutar by James Artuur, Author of ‘Time and Its 

Measurement,” “The 24-Hour Day in Business and Astronomy,” 

Time,” “Modern Clocks,” “Ultimate Foundation of Time Keeping,’’ “‘“Refmarkable 
French Calendar Clock,” etc., etc. 


“Locai and Universal 














(Continued from issue of Dec. 17.) 


RINGING this ideal series to the test of 
experiment in ponderable matter, two 
identical boards have been made 73.96” long. 
425” wide and .5” thick, to the form of 
Fig. 5. In Fig. 12 these are shown re- 
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versed on each other, the heavy broken 
lines representing the area doubled in thick- 
ness and weight, while the light broken 
lines show the single thickness, that is, D u 
C Bis 1” thick, D A B and u t C both .5” 
thick. This combination reverses to lines 
B B or CC, which are L apart, just as the 





boards do when tested separately. Note 
that in this infinite series each one is re- 
versed on itself, but we can change this by 
placing D u of one board over A C of the 
other, thus giving a very different appear- 
ance to the figure but not changing the 
rate. In both instances the total length 
A t is the same, 2L = 78.2”. The ends 
outside of the lines B B and C C are equal 
in weight, but this is not necessary so 
long as each board has uniform areal 
weight; so I have made a third board .35” 
thick to prove this. Reversing this .35” 
board on one of the .5” boards, gives a 
view exactly like Fig, 12, but in this case 
the heavy broken lines represent the com- 
bined weight of the .5” and .35” boards, 
which results in the ends A and t being of 
different weights, while the same area, but 
no change in rate. Testing the .35” board 
by itself the resistance of the air becomes 
quite noticeable as well as its short life 
when started swinging. 

Up to this point we have been swinging 
these boards flat side against the air. Test- 
ing edge to the wind by inserting a sus- 
pension at the intersection of F i and B D 
(in Fig. 5) we get a longer life and 
quicker swing. In a certain sense these 
variations of rate strengthen the experi- 
ments—because they are accounted for. 
All experiments require “corrections,” and 
these being gravity experiments are the 
same as direct tests of the gravity con- 
stant, G, where we find that the higher the 
specific gravity of the body the quicker the 
fall—if through the air. So, in stating that 
these wooden pendulums beat seconds it 
must be understood as subject to correc- 
tion for air resistance. 

In the infinite series, Fig. 5, it is re- 
markable that if we take A B = 5 L = 
19.55” and add this to C D = 14.311” we 
get the fastest points of A g = 33.861” 
which, it has been shown, equals the simple 
pendulum beating uniformly with it: that 
is, the longer end A B of the shortest rod 
A g added to the end C D of the longest 
rod C h equals ‘the fastest points of A g 
as shown in Figs. 1 and 2, 

In Fig. 11, the shaded rods are all the 





same == 58.65”, and the solid black repre- 
sents the same bob. The rod is .75” X 
375” and the bob 2.5” square by 15” long, 
all wood. B is the line of suspension and 
n is the center of oscillation, L apart. An 
beats seconds frcm B, and if we could ' 
concentrate a weight at the point n the rate | 
would not be changed, but as this is impos- ‘ 





An 
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sible let us apply the bob C o, putting its 
center E at n, where we find the rate slow 
because the lower half of bob E o slows 
the rate more than the upper half C E fasts 
it. Now move the bob up till it beats 
seconds, when we find that its center E, as 
shown, is half an inch above n. Reverse 
this pendulum to the position F p and it 
beats seconds. In this case the center of 
the bob E is half an inch below the sus- 
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They add to the Beauty American Platinum 
and enhance the Value | Galleries and Bracelet Boxes 


of fine jewelry Solid and Flexible One Piece—Patented 


pyaee We use only the finest metals and the quality of 
Seamless platinum and platinum iridium tubing workmanship and design match the best. For 
round, square, with square or round hole, economy and satisfaction you can depend on our 
rectangular, octagon and other shapes. goods. If youare behind with orders or short of 
skilled workmen, make use of our ability to 

serve you. 


iat foe Beitatin AMERICAN PLATINUM WORKS N. Y. OFFICE 
510 A NEWARK N. J. 30 Church St. 





Refoers of YONOVER BROS. 722%, 


Precious Metals 


Dealers in Gold — Silver— Platinum 
Your Junk Pile Pays You No Dividends 


Turn it into cash—We pay highest prices for gold, silver, gold- 
plated and platinum scrap and gold-filled watch cases. 


Check by Return Mail—Subject to Your Approval 
Main Office Smelting Works 
1637 W. 12th St. CHICAGO 1103 So. Wood St. 














Silk-Ribbons for Wrist Watches 


SAUTOIRS FOBS 


We are the ONLY manufacturers making the real EXTRA HEAVY all silk ribbon for wrist watches. SUPERIOR 
to all others; used EXCLUSIVELY by the high class watch importers, jobbers, manufacturers and retailers. As we 
were the pioneers in the making of this ribbon, we have gained the knowledge of the jeweler’s wants, consequently 
carrying in stock, light and heavy weight qualities, all silk ribbons in many widths, from 3/16” upwards, made to meas- 
ure the standard wrist watch slides and clasps. 


SEND FOR SAMPLES 


REINHARDT MANUFACTURING CO. 


MANUFACTURERS HIGH GRADE RIBBONS 
251-253-255 Fourth Avenue, Corner of 20th Street NEW YORK 


Mills: Paterson, N. J. Telephone Gramercy 5606 














Your first shipment to 


Mr. Jeweler: us of Old Gold, auver, 
atinum, rap, Filings, Sweeps, Polishing an 2 d M k f h 

Solution will convince you of our honesty and - J ] 

promptness. Our service has brought forth volun- ra € ar S O t € cwe ry 

tary expressions of the confidence placed in us. d Ki d d 1% d 

Novo Smelting & Refining Co. 2% Fer! Street an inare radaes 

Gold, Silver and Platinum Filings Refined in The Jewelers’ Circular Publishing Co., 11 John Street, New York 
48 Hours. Platinum returned if requested. 
Our charges for refining are moderate. 




















Before the holidays clean up that lot of scrap and dead stock and if 
you don’t like our remittance, say so, and we'll return your shipment. 


Gold, Platinum and Silver A. ROBIN SON & SON Assayers and Refiners 
149 CANAL STREET ESTAVEARS NEW YORK 
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- tine B. The rod p does not change 
age oye it beats seconds from its 
end B, so it may be removed and we have 
the bob itself beating seconds as — at 
Haq. ThisH4q is a straight bar pendulum 
reversing symmetrically at an inch to beat 
seconds We can, therefore, make the gen- 
eral statement that if the parts of a pen- 
dulum will beat separately at a certain 
rate any one may be removed without 
changing the rate—while enough is left to 
connect the points of suspension and oscil- 
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lation. In the case of C 0, we can imagine 
G removed and a straight line substituted 
without changing the rate. 

It is worthy of note here that G o and 
F p are each composed of two pendulums 
being independent straight bar pendulums 
are not compounded as in a clock pen- 
fastened together, so the rods and bobs 
dulum, 

Further, the rods—straight bar pendu- 
lums—are suspended either from their 
ends or one-third from ends, so that 
adjustments are all made by moving the 
bobs. In all the three cases shown here 
by shaded rods we may imagine straight 
lines substituted and the seconds rate will 
not be changed. 

We have here the whole secret as to why 
an ordinary clock pendulum may have knife 
knife edges fitted so that it can be reversed 
to give the same rate—for any bob must have 
its center of gravity placed above the point 
of oscillation. In a certain sense, nothing 
in nature is more wonderful than anything 
else; but it is safe to state that the experi- 
ments illustrated in Figs. 9, 10 and 11 give 
a good example of Impressive Simplicity. 
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In Fig. 13 let AB = B y =L, hence 
A y =2 L. Assume A B to be a simple 
pendulum with rod projected to y. it is 
evident that this double pendulum will re- 
verse to y; that is, it will reverse at 2 L. 
Let D F be a clock pendulum with a bob 
6” diameter and 1” thick, the rod being 
as light as possible. The center of gravity 
O of. the bob F will be above the center 
of oscillation E just as much as the sus- 
pension point D is below A. Continuing 
the rod downward to z we have D E = 
zK=L. Reversing this pendulum D z 
must always be less than 2 L. Now make 
the bob F, 1” diameter and 36” thick, so 
the weight will not be changed, but the 
distances A D, K O, O E and z y will be 
uniformly diminished so that D z will 
approach Ay = 2L. By continuing to 
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lighten the rod and diminish the diameter 
of F we will come nearer and nearer to 
the double simple pendulum A y, and while 
it can never be reached, we may imagine 
our material pendulum D z coalescing with 
A y; that is, vanishing to the ideal A y; 
thus shading the possible into the impos- 
sible. It is thus seen that when we begin 
to add weight to any portion of our 
straight line or straight bar pendulums we 
are traveling towards the regular clock 
pendulum with its light rod and heavy bob 
and our field becomes infinite. 
Reversals 
The general statement of the books is 
that if you can find another point in a 
seconds pendulum which, being made the 
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point of suspension and still giving seconds, 
then these points are L apart. This is cor- 
rect, for a clock pendulum with heavy bob 
and light rod but is very liable to be mis- 
understood, As my first experiments, about 
thirty years ago, were made to show that a 
seconds pendulum could be reversed at 
many other distances, more and less than 
L, a little recapitulation is in order. 

In Fig. 1 it is shown that symmetrical 
reversions of 1.5 L and .5 L can be made, 
and asymmetrical reversions at L. This is 
confirmed by experiment in Fig. 7 with 
the straight bar pendulum. 

Fig. 9 gives a pendulum reversing at 
D M = 2 L, but we are confined to rigid 
proportions here. If we consider D B as 
the rod = .5 L, then B C becomes the bob 
= L, but we cannot take away C M with- 
out changing the rate, so we must con- 
sider the bob as BC + Cm. This is a 
seconds pendulum with a remarkable com- 
bination of rod and bob, while at the same 
time it is a combination of two straight bar 
pendulums A j and B k. It could be con- 
structed by using a uniform diameter rod 
D m and drilling the ends D B and m C 
to make them half the linear weight of 
B C; or a material could be used for B C 
having twice the specific gravity of D B 
and C m. In both cases it would look an 
impossible straight bar pendulum. 


Fig. 13 shows that we can approach a 
seconds reversal of 2 L. In Fig. 11 we 
have a straight bar H q reversing at 1’, 
and by steadily reducing the length we 
reduce the distance of reverse points, and 
by continuing this we may imagine the 
length H q and the reverse points vanish- 
ing together, 

Fig. 14 shows the most remarkable in- 
stances of reversal in this series of illustra- 
tions, and will close the article. It is a 
materialization of the three pendulums 
shown in heavy lines Fig. 5, and is lettered 
the same. The lines of suspension B D 
and g E are drawn across to the frame 
of the figure; the full black being the 
knife edges .1” diameter, which are outside 
these lines, so that their contact surfaces 
touch the lines L apart. A g = 58.65”, 
F i = 63,186” and C h = 67,722”, all of 
which have been dealt with separately, but 
are here combined in Fig. 14. When we 
look at the much greater weight above B D 
amounting to 38.9” of rod, while that below 
g E is 19.55” of rod it looks amazing that 
the reversal to g E does not change the 
rate, 

Carrying this experiment to the extreme 
I have duplicated these three rods to re- 
verse them on themselves. After this re- 
versal there is the same weight in :each 
end outside of B D and g E equaling 
58.45” of rod, or units of weight. In this 
reversal we have doubled the weight of the 
parallelogram B D E g, and this weight is 
constant, no matter how many changes we 
make while retaining the six rods. These 
six rods may be placed in any one of an 
immense number of combinations; and stilf 
further, any one, or more, may be elimin- 
ated down to one rod. All possible com- 
binations side by side—reversed—elimin- 
ated—reach an almost inconceivable aum- 
ber far beyond the possibility of experi- 





(Continued on page 123.) 
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A Complete Workshop | Te Jewelers’ BLOWER 
with dust collector, drill, sand blast, furnace and blower, ingot : NOISELESS 


and blowpipe with annealing table. Can be operated by your * 
electric light. Runs with ball bearings and to melt with, to 
uses very little electric current. Does only . use with the 
the best work and will last a lifetime—You 

get it complete as 

shown— just turn 

your current on at 


the lamp socket. 7 Y, i ie " il = “TAKES UP 
| 9 aN ae | Gare > anil ITS OWN 
: LEIMAN- BROS. “ WEAR” 





Sizes to 
Choose 








WE USE THE CELEBRATED : 
TRA Radium 
RADIUM Lumino 
a | 


| re ompo — d 


Luma-lited Dials are 
Always Visible 
12 SR Nmriiiciecicsaelee liaiaw-lilemea lela «mate 
1] 1 feels that he would like to add a line of lu- 


18) y) minous dials can do so without disturbing his 
present organization in the slightest— 


9 5 And at the same time be assured of the high- 
“Ff A est character of workmanship. 
7 5 All he need do is to send us his dials to be 
6 Bitrate 
Our facilities are unsurpassed. We can do 
ice dele am oleclullihw@my lilirialeleiharlieme-larte 
actual saving. 
Luma is the one best Radium luminous material, guar- 
anteed to contain only Radium as its activating agent. 
We use it exclusively because of its superior luminosity, 
long life and dependability. 


Witter ita Me DUM liilsur lsc Me telmeaaet Coie 


RADIUM DIAL CO 


GENERAL OFFICES-PETTSBURGH, PA. 
UTTLE BLDG., BOSTON - MARSHALL-PIELD ANNEX BLDG., CHICAGO 
$01 FIFTH AVE. NEW YORK. 
DIAL PAINTING PACTORIES—PITTSBURGH-LONG ISLAND CITY-CHICAGO- BOSTON 
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[Patents Granted by the United States. The 
United States Patents That Have Expired 
and the Registered Trade-Marks. 











UNITED STATES PATENTS. 


Issue of Oct. 14, 1919. 
1,318,726. MICROMETER GAGE. Epwarp E. 
Cima, Chicago. Filed Feb. 20, 1918.. Serial 
218,213. 


In a gage of the kind described and in com- 
bination, a pair of co- acting jaw members and 
means for securing said jaw members together 
comprising a rod connected at one end to one 
member and at the other end to the other member, 
and a spacing member detachably mounted on 





said rod between said jaw members, and means 
on the jaw members and the spacing member at 
each of its ends providing for a positive inter- 
locking connection between the spacing member 
and the jaw members at each of its ends to pre- 
vent relative movement of the spacing and jaw 
members. 


Designs 


53,974. APPENDAGE FOR CASES OF 
WATCHES OR SIMILAR’ ARTICLES. 
ArtHur W. Wapswortn, Fort Thomas, Ky., 











) 


assignor to the Wadsworth Watch Case Co., 
Dayton, Ky. Filed May 5, 1919. Serial 


294,998. Term of patent 14 years. 
Issue of Oct. 21, 1919. 
1,319,044. CLOCK-FACE-MOUNTING MEANS. 


Cuartes Conan, Cincinnati, O., assignor to 
the Herschede Hall Clock Co., Cincinnati, O. 
Filed May 13, 1918. Serial 234,044. 

A clock face mounting means consisting of a 
series of sockets projecting forward from the 
front plate of a clock works, a series of spring 
pins mounted upon the sockets, a series of grooved 
Pins projecting inward from the rear face of a 
Clock face and in register with the sockets, and 
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when 





whose grooves are adapted to engage the pins 
the pins are 


pushed into the sockets, 

















whereby the face will be retained in position with 

relation to the works. 

1,319,045. CHORD-STRIKING 
FOR CHIME CLOCKS. Cuartss Conan, 
Cincinnati, O., assignor to the Herschede 
Hall Clock Co., Cincinnati, O. Filed May 
29, 1918. Serial 237,223. 

A chord striking mechanism for chime clocks, 
consisting of a series of hammer operating levers, 
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MECHANISM 























a series of a smaller number of fingers adapted 
to operate selected ones of the levers, a shaft ro- 
tatively mounted adjacent to the levers, means 
adapted to mount the fingers adjustably upon the 
shaft to secure them in position to operate all 
of the levers selected, and means adapted to ro- 
tate the shaft. 


1,319,201. ARTICLE OF JEWELRY. Lapisltaw 


Botpizsar, Pine Bluff, Ark. Filed Sept. 3, 
1915. Serial 48,807. 

An article of jewelry composed of bendable ma- 

terial comprising a pocket to receive a photograph, 

said pocket being formed of an integral plate pro- 





tecting the back of the photograph and an up- 
wardly extending bezel, said bezel being bent over 
to secure the photograph in place, and a plate car- 
rying said pocket and extending laterally there- 
from. 


1,319,251. JEWELRY SETTING. Maurice J. 
Scutess, New York. Filed June 27, 1919. 
Serial 307,120. 

A jewelry setting having a faceted crown por- 





tion provided with a substantially central opening, 
the wall of said opening being grooved to receive 
the girdle of a stone. 


1,319,253. CUFF BUTTON. Marcus C. Stearns, 
4 
a 
e se f? = 

Chicago. Filed Feb. 24, 1919. Serial 278,660. 


A cuff button or fastener for a soft or French 
cute comprising two arms pivotally connected in 
parallel planes, and a button head mounted slid- 
ably orn one of said arms. 
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1,319,593. FOUNTAIN PEN. Bastre Larritte, 
Merida, Mexico. Filed Oct. 16, 1918. Serial 
258,413. 


A fountain pen comprising a barrel, a plug pro- 
vided with a passage in one end of the barrel, a 





pen communicating with one end of the passage, 
a collapsible tube communicating with the other 
end of the plug, a sleeve screw-threadedly con- 
nected with the barrel opposite the pen, a cap 
upon the collapsible tube opposite the pen and 
within the barrel, a pin carried by the cap and 
extending within the sleeve and a plug inserted 
within the sleeve and wedgingly engaging the pin 
between said plug and said sleeve. 





Issue of Oct. 28, 1919. 


1,319,711. ORNAMENTAL BUCKLE, Whuttiam 
J. Keitrn, Cranston, R. I. Filed Jan. 25, 
1919. Serial 273,003. 

In a buckle of the character described the com- 
bination of a back plate comprising in a single 





piece a body portion and flat pointed prongs serv- 

ing as the attaching means of the buckle, and 

provided with marginal slots, anda front plate 
resting against the back plate, and lugs on the 
front plate registering in the slots. 

1,319,908. BUTTON. RicHarp Seticman, Seat- 
tle, Wash. Filed June 5, 1919. Serial 
302,017. 

A button comprising a post, a member hinged 
to said post, a head hinged to said member 
whereby both may be extended substantially in 





line with said post, and a spring acting upon said 
hinges to automatically complete the latter portion 
of an operating movement of the parts after an 
initial manual movement thereof. 
1,320,251. WATCHCASE. Louis Loes, New 
York. Filed March 28, 1918. Serial 225,236. 
A wrist watch frame comprising a casing for 
the watch formed with a bottom and an upstand- 
ing wall bent inwardly at the upper end so as 
to produce a retaining flange, said bottom project- 
ing beyond the upstanding wall for ‘a distance 
substantially the thickness of the upstanding wall, 





and a crystal carrying casing having a wall tele- 
scopically fitting over said upstanding wall and 
against said bottom, the thickness of said crystal 
carrying casing being such that the upper surface 
will be substantially flush with the outer edge of 
said upstanding wall, the upper part of the crystal 
carrying casing being spaced above said retaining 
flange. 
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Sixty-one Y ears 
“Young” 

in Refining 
Experience 


ALL that’s good and trustworthy 
in our old established name for 
“know-how,” PLUS modern, 
Twentieth Century, down-to-the- 
minute methods is yours — once 
you 


Entrust 
Your Sweeps to US 


We're not only known here and 
abroad for our thorough-going, 
dependable ways, but jealous of 
our well-earned name for keeping 
up with the latest devices for 
refining service. 


No matter where you're located, jot down 
Lelong’ on your “‘immediate’’ pad—lest 


you forget. 


L. LELONG & BRO. 


REFINERS OF PRECIOUS METALS 
ASSAYERS AND SWEEP SMELTERS 


HALSEY, MARSHALL NEWARK 
AND NEVADA STREETS NEw JERSEY 


Founded 
1858 





Japanese Alphabet 


REC RK TF G 
RiSKR MAN 
OPQOR SP? 
AWW YZ 
ABOVE MADE IN 14 KARAT ONLY 


‘‘PRICES UPON REQUEST’”’ 


HERPERS BROS. 


Established 1865 


SETTING MAKERS 
18 Crawford Street NEWARK, N. J. 














Refiners 


Gold 
Silver 
Platinum 





HANDY & HARMAN 


31 Gold St., New York City Bridgeport, Cenn. 


SHIP TO EITHER PLANT 
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UNITED STATES TRADE-MARKS. 

[The following trade-marks have been adjudged 
entitled to registration, under the Act of Feb. 20, 
1905, and are published in compliance with Sec- 
tion 6 of said Act.] 





.Trade Marks Registered Oct. 14, 1919. 


126,922. WATCHES, CLOCKS AND MOVE. 
MENTS THEREFOR. Netson H. Brown, 


Boston, Mass. 
Filed July 22, 1918. Serial 112,246. PUB- 
LISHED MAY 13, 1919. 
126,932. GOLD FINGER RINGS. DatreLsaum 
& FrrepMan, New York. 
Filed Feb. 8, 1919. Serial 115,705. PUB- 


‘LISHFD MAY 6, 1919. 

126,939. TABLE KNIVES MADE OF BASE 
METAL. INTERNATIONAL Sitver Co., Jersey 
City, N. J., and Meriden, Conn. 

Filed March 19, 1919. Serial 116,713. 

LISHED MAY 27, 1919. 


PUB- 





Trade Marks Registered Oct. 21, 1919. 


126,987. SOLDER FOR PRECIOUS METALS. 
Baker & Co., Inc., Newark, N. J. 


Filed April 22, 1919. Serial 117,764. PUB- 
LISHED MAY 27, 1919. 
127,040. PRECIOUS AND IMITATION PRE- 


CIOUS STONES, BOTH SET AND UN- 
SET. Jacx J. Fexsenretp, Brooklyn, N. Y. 
Filed Jan. 2, 1919. Serial 114,949. PUB- 

LISHED MAY 13, 1919. 

127,107. CUFF BUTTONS. Parxs Bros. & 
Rocers, Inc., Providence, R. I. 

Filed March 26, 1919. Serial 116,932. 

LISHED MAY 13, 1919. 

127,167. PLIERS, ENGRAVING TOOLS, FILES 
AND JEWELERS’ SAWS. WortHincton & 
Raymonp, Inc., New York. : 

Filed Feb. 21, 1919. Serial 116,066. PUB- 

LISHED APRIL 15, 1919. 


PUB- 





Trade Marks Published Oct. 28, 1919. 


Ser. 120,969. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) Onerpa Com- 
munity, Ltp., Oneida, N. Y.. Filed July 26, 


1919, 
HOME CLUB 


Particular description of goods—Flat-Ware 
Plated with Precious Metal, Comprising Spoons, 
Forks, Knives, Ladles, Carvers, Game-Shears, 
Sugar-Tongs, Servers, Food-Pushers and Cheese- 
Scoops. 

Claims use since June 18, 1919. 
Ser. 120,970. (CLASS 28. JEWELRY AND 

PRECIOUS-METAL WARE.) Onerpa Com- 
munity, Ltp., Oneida, N. Y. Filed July 26, 
1919. 


CHRISTMAS CLUB 


Particular description of goods.—Flat-Ware 
Plated with Precious Metal, Comprising Spoons, 
Forks, Knives, J[adles, Carvers, Game-Shears, 


Sugar-Tongs, Servers, Food-Pushers and Cheese- 
Scoops. 
Claims use since June 18, 1919. 





Trade Marks Registered Oct. 28, 1919. 


127,221, PARTS OF FOUNTAIN PENS AND 
STYLOGRAPHIC PENS AND LEAD PEN- 


CILS. A. T. Cross Pencit Co., Providence, 
ms. 1. 
Filed Oct. 7, 1918. Serial 113,603. PUB- 


LISHED JUNE 10, 1919. 


127,234. FINGER RINGS. GoxpsmitH, Stern & 
Co., New York. 


Filed July 19, 1917. Serial 105,113. PUB- 

LISHED AUGUST 21, 1917. 

127,235. LOCKETS AND FOBS. GotpsmITH, 
Stern & Co.,*New York. 

Filed Sept. 21, 1917. Serial 106,363. PUB- 


LISHED OCT. 16, 1917. 
127,236. COLLAR BUTTONS AND LINK 
SLEEVE BUTTONS MADE WHOLLY OR 
IN PART OF PRECIOUS METAL. SamuEL 
A. Hartocensis, New York. 
Filed Feb. 1, 1919. Serial PUB- 
LISHED JULY 1, 1919. 
127,237. PEARLS AND PEARL NECKLACES 
OR STRINGS, PRECIOUS, SEMI-PRE- 


115,559. 


THE JEWELERS’ 


CIOUS AND IMITATION STONES. L. 
Heiter & Son, Inc., New York. 
Filed Feb. 21, 1919, Serial 116,052. PUB- 
LISHED JULY 1, 1919. 


127,239. CUFF LINKS. Luinpant, Lavicx & Co., 


Chicago. 
Filed April 24, 1919. Serial 117,812. PUB- 
LISHED JUNE 10, 1919. 








Straight Line and’ Straight Bar 
Pendulums 


(Continued from page 119.) 











ment. Surely this little bundle of six rods 
has wonderful characteristics. 

These experiments and combinations 
might be continued indefinitely—one lead- 
ing to another. It is not likely, however, 
that any of them would add to the accuracy 
or utility of our clock pendulum, hence my 
statement at the beginning that I have 
made the experiments simply for Scien- 
tific Pleasure. 

In closing, it occurs to me that a volume 
with the simple title The Pendulum might 
be written, having hundreds of illustra- 
tions and all calculations in full. It would 
include all the clock pendulums and their 
compensations for temperature, 

The size of such a volume would depend 
on the length to which the author would 
carry differentiation and detail—and to that 
there is no limit. 

Calculations made for me by the Lick 
Observatory, the Smithsonian Institution 
and the Naval Observatory are acknowl- 
edged with profound thanks. 








Trade Gossip. 





December 18 the South Bend Watch 
Co. placed an official notice on the bul- 
letin boards of its factory and offices at 
South Bend announcing a Christmas 
Participation Fund in recognition of its 
employes’ loyal services in taking care 
of the largest volume of business ever 
enjoyed by the company. Every office 
and factory worker whose name ap- 
peared upon the company payrolls Nov. 
30, received a check amounting to 10 
per cent of his or her compensation for 
the six months preceding that date. As 
a large percentage of the 650 employes 
of this company are skilled workmen 
with high earning power, individual 
checks ran up into handsome figures and 
were very welcome visitors just at the 
Christmas .season. The demand for 
South Bend watches continues to grow 
at a faster rate than it has been possible 
to increase production and a large part 
of the 1920 output has already been sold. 
But plans have been completed for an 
increase in production in 1920 far in ex- 
cess of any gain made in previous years 
and the company hopes to be able to 
meet every jeweler’s stock requirements 
this coming year. 

x * * 


“The Name in the Case” is the title of a 
story written around a visit to the plant 
of Joseph Fahys & Co., New York. The 
narrative is published on heavy glazed 
paper, bound in flexible covers and illus- 
trated with half-tone pictures. It is the 
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story of the visit of Alice Sheldon and her 
father, “the name in the case,” of course, 
being the name of the concern. The story 
tells of a visit to the offices in New York, 
and describes in an easy, conversational 
way the processes of manufacturing of 
Fahys’ products. The story also takes the 
visitors to Sag Harbor, where they inspect 
the factory of the company. 
* * * 

Printers’ Ink, the journal for advertisers, 
in a recent number contained a two-page 
article on the advertising now being con- 
ducted in the trade papers by Whitehouse 
Bros., manufacturing jewelers, of Cincin- 
nati, O. This article was headed “Put- 
ting Educational Advertising in Romantic 
Form,” and it stated that Whitehouse 
Bros. had created a novel vehicle for their 
business paper pages, and surprised the 
trade with something unique in jewelry ad- 
vertising. The article stated Mr. White- 
house wanted to make his advertising dis- 
tinctly different from others and to convey 
information as well as to show his de- 
signs. Finding that the jewelry trade knew 
comparatively little about the story of 
platinum, he decided to teli this story in 


‘serial form from its discovery, heading his 


advertisements “The Romance of Plati- 
num.” and says Printer’s Ink: “in this ad- 
vertisement the body of the text couples 
historical data with the modern use of 
platinum in the jewelry business. When 
this series shall have run its Course, every 
jeweler who reads it will have an intimate 
knowledge of platinum from the day of its 
discovery down to now. Thus, it has been 
found possible to make a business paper 
campaign mingle sales talk with vigorous 
and interesting educational data: There is 
room for more of this kind of instructive 
advertising.” 





Souvenirs of the Season. 





It has been the custom for years back 
for Jung & Klitz, manufacturing jewelers 
of 1 Maiden Lane, New York, to present 
their customers with a _ beautiful little 
leather bound memorandum book on the 
first of the year. The edition this year is 
as welcome as its predecessors, and con- 
tains considerable information of value to 
the jeweler in the way of a poem on birth- 
stones, illustrations of the sizes of various 
diamonds, the value of foreign coins, table 
cf wedding anniversaries, the summary of 
standard time lines, etc. 

* * * 


A somewhat personal note is struck in 
the Christmas card sent out by the Inter- 
national Silver Co., Meriden, Conn., to its 
friends and patrons. It is in the way of 
an illuminated card, done in an effective 
old English type in which they send their 
heartiest Christmas Greetings to those “who 
count us as a friend.” 

*x * * 

Joseph Fahys & Co., New York, Chicago 
and Boston, “express their good wishes 
for a Merry Christmas and Happy New 
Year in a very pretty folder in which they 
thank the recipients for past favors and 
express their appreciation of the cordial 
relations which exist between themselves 
and their customers. 















Most all of the retail jewelers of Pitts- 
burgh kept their stores open evenings 


last week to wait on customers, and 
from all indications, the volume of busi- 
ness for the holiday period has been 
broken in this city. Numerous stores 
had university and high school students 
helping them out for the holiday rush. 
Many jewelers also had all the members 
of their families at work and then were 
short-handed. 

Viewing with considerable alarm and 
seriousness the thieving that has been 
going on in Pittsburgh stores and par- 
ticularly department stores, Judge John 
C. Haymaker from the bench in criminal 
court Dec. 19 said the court must take 
cognizance of it. He was prompted to 
say this when application for parole for 
a woman was made against whom there 
were 15 or 18 indictments and who has 
been in jail already for seven months. 
Her counsel said he would like the court 
to parole her for a year, but Judge Hay- 
maker contended that for so many 
offenses, a seven-months sentence served 
was not sufficient punishment and con- 
tinued the application for parole. It 
will be of interest to the trade in gen- 
eral to know that some time ago a move- 
ment was started in this city to watch care- 
fully for those who make a practice of pil- 
fering in the stores of this city and to 
allow none of the guilty to escape. 
Thousands of dollars worth of goods are 
plundered from the merchants each year, 
but a new system is being employed. It 
is proposed to keep a record of these 
people and to show no mercy for the 
guilty. In the case of the woman in 
question, she had not only bought goods 
on other persons’ names but had forged 
checks and caused the merchants no end 
of trouble. The court made particular 
mention of this fact, saying that it was 
enough to steal goods, but to put so 
many persons to so much trouble get- 
ting their own‘records cleared up by 
such transactions, .was also to be con- 
sidered and that these crimes cannot for 
a minute be condoned. 





Minneapolis and St. Paul. 





William Eschenbacher, for 20 years in 
the employ of Henry Jacke, well known 
St. Paul jeweler, has lately succeeded to 
the proprietorship of the business estab- 
lished by Mr. Jacke 32 years ago. Dur- 
ing his 32 years of active business life, 
Mr. Jacke built up a reputation for hon- 
esty and integrity that is surpassed by 
none. 

According to F. E. Dutcher, the jewel- 
ry establishment of Frank A. Ubel has 
now in operation the largest watch re- 
pairing, optical grinding, and jewelry 
manufacturing workshop in the _ north- 
west. This shop, which has lately been 
established in the Shubert building, St. 
Paul, employs six men for watch repair- 
ing alone, while several more are kept 





THE JEWELERS’ 


busy grinding lenses and making jewelry. 
Mr. Dutcher states that the manufactur- 
ing and repairing business has been so 
good that at least three more men will 
be added to the staff of the establish- 
ment early next year. 











Members of the Electric Chain Co.’s 
Relief Association held their first annual 
dance last week. 

The local jewelry firms were not af- 
fected by the orders of the fuel commis- 
sioner for New England. 

Charles W. Grigham has removed his 
engraving shop from S. Main St., to the 
new Sanford building. 

William McCoombs, for many years 
an employe of the J. M. Fisher Co., died 
last week while working at the factory. 

The Baer & Wilde Co. has added con- 
siderable floor space to its quarters in 
order to take care of the increase in busi- 
ness. 

Many of the local jewelry firms, fol- 
lowing the custom of past years, made 
Christmas presents to their employes 
this week. 

Joseph Finberg presided over the meet- 
ing held recently for the benefit of the 
boys of Attleboro; Harold E. Sweet was 
the speaker. 

Richard Fletcher has started in business 
for himself under the firm name of the 
Attleboro Pearl Novelty Co. The factory 
is on Railroad Ave. 

Harvey E. Clap, of the firm which 
bears his name, will be a candidate for 
the presidency of the Attleboro City 
Council in January. 

The Jewelers’ Bowling League: was or- 
ganized last week with the following shops 
represented by teams: Richards Mfg. Co.; 
Bay State Optical Co., Marathan Co., R. F. 


Simmons Co. D. E. Makepeace, Bliss 
Bros. and the Robbins Co. 
C. L. Watson, local manufacturing 


jeweler, is one of the men who has had 
considerable to do with the announce- 
ment that the Attleboro National Bank 
would construct a five-story building in 
the business section of the city. 

The opening meeting of the newly 
formed Superintendents’ and Foremen’s 
Association was held last Friday evening 
at the Y. M. C. A. A supper was served 
and Charles Barba, who superintended 
the manufacture of the big 9.5 gun at 
the Watertown Arsenal, gave a talk. 

Two years ago last Friday the big fire 
occurred in the business section of the city 
and in commemoration of the event the 
First National Bank announced last week 
that it would in the near future construct 
a five-story block on the site of the block 
which was destroyed. This will be a great 
improvement to the main street of the city. 

The Attleboro Mfg. Co. has been merged 
with its allied concerns, Baer & Wilde Co., 
for the purpose of increasing the production 
of Kum-a-Part buttons. The entire floor 
space and mechanical equipment of the At- 
tleboro Mfg. Co. has been added to that of 
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the Baer & Wilde Co. The dies and tools 
used in the production of women’s jewelry 
and novelties have been sold to the M. T 
Williams Co., Providence. 

The employes of McRae & Keeler 
were the guests of the employers at a 
concert and dance given last Tuesday 
evening in Brownell Hall. During the 
evening Charles Keeler, of the firm, gave 
a short talk in which he praised the em- 
ployes of the firm for the manner in 
which they had contributed to all of the 
war drives and displayed the loving cup 
received by the firm for having the best 
showing in the Welcoming Home parade, 
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Maintien Bros. are to open business 
in their building on Orne St. 

The Company‘s Shops bowling nine is 
still leading in the Jewelers’ Bowling 
League. 

Te J. F. Sturdy’s Sons’ Co., Attleboro 
Falls, will occupy additional floor space 
upon the removal of the LeStage Mfg. 
Co. to the Codding building. 

One of the local enterprising salesmen 
made many friends among the jewelry 
trade last week by sending out 10-gallon 
casks of cider as Christmas presents. 

Harold Bishop, of the Bishop Co., has 
been selected as one of the delegates to 
attend the State convention of the Amer- 
ican Legion to be held next month in 
Boston. 

George K. Webster, of the Webster 
Co., has announced the coming marriage 
of his daughter, Miss Marion K. Web- 
ster, to Capt. Ernest Dawley, of the 
United States Army. 

The fire department was called out last 
Monday to the Mason Box Company in 
order to protect the building should a 
fire be caused by sparks from a large 
smoke stack which was blown down by 
the wind. 

The local jewelry firms were kept busy 
right up to last Saturday making ship- 
ments to New York houses. Most of 
the business this week will be confined 
to the New England territory. 








Harry L. Keller, a salesman employed 
in a board walk jewelry store at Atlantic 
City, N. J. was recently held in $500 bail 
to wait the action of the Grand Jury on 
a statutory offence and trial has been set 
for the January term. He was arrested 
late in October in an apartment on the 
Boardwalk by Detectives James Thorpe 
and Meyer, accompanied by Mrs. Beatrice 
Keller. The detectives broke into the 
apartment and placed Keller and a woman 
known as Helen Crosby under arrest. It 
was stated that the detectives had been 
following Keller for the past three weeks. 
Mrs. Keller stated that her husband is 
wanted in New York for failure to pay 
her $50 alimony, which she was granted by 
the New York courts on separation papers 
awarded to her. She alleges that there is 
a warrant out for his arrest in New York 
on a charge of disorderly conduct. 
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